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PUBLIC’S ATTITUDE 
QN INSURANCE MAIN 
LOS ANGELES THEME 


President Cox Talks Affairs of National 
Association of Insurance Agents 
in Exclusive . Interview 


AIMS, SCOPE, ACCOMPLISHMENTS 


Agents Worried By Constant Import- 
ant Rule and Rate Changes; Few 
Bank Agency Appointments 


Fred J. Cox, president of the National 
Association of Insurance Agents, was 
asked by The Eastern Underwriter this 
week if he would answer a few rapid 
fire questions about the association, its 
influence, activities, accomplishments, 
aims and results, with especial bearing 
upon the approaching convention, 
which is to be held in Los Angeles next 
month. He told the reporter to shoot. 

Mr. Cox was caught in the office of 
the National Association of Insurance 
Agents in New York. He is one of the 
busiest men in the United States and 
between attending to his own business 
and the association’s, which includes 
its conferences, interviews, and answer 
ing of wire and telephone messages 
and correspondence which fall to his 
lot as head of the agents’ organization, 
he has little time for his own. It is 
just four years ago that he became 
chairman of the executive committee, 
and he took an active place in the asso- 
ciation from his first entrance in its 
arena. Twice he has been president. 
Twice is enough. In Los Angeles he 
will relinquish the gavel to Matt T. 
Mancha, James L. Case or whoever is 
chosen president. 

Questions and Answers 

Here are the questions and answers: 

Q. Is the Los Angeles convention 
going to be a big one? Is there as 
much advance interest in it as is ever 
evinced before one of your conventions? 

A. The convention is going to be big, 
important and representative, as indi- 
cated by advance inquiries. Moreover, 
it will afford opportunity to be present 
for many agents in the big Pacific 
Coast section who have hitherto been 
unable to take a juunt to more Eastern 
cities. 

Publie’s Insurance Viewpoint 

Q. What is the most pertinent and 
important matter to be taken up by the 
National Association of Insurance 
Agents in Los Angeles? 

A. A discussion and analysis of the 
Public’s attitude towards fire insurance 

(Continued on page 18) 
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First British Insurance Office Established in United States A. D. 1804 


'~PHEENIX- 


ASSURANCE COMPANY L™© OF LONDON 


(ESTABLISHED 1782) 








A Corporation which has stood the test of time! 
139 YEARS of successful business operation. World- 
wide interests. Absolute security. Excellent service 
and facilities. 


UNITED STATES HEAD OFFICE 
100 WILLIAM STREET, NEW YORK CITY 


PERCIVAL BERESFORD, U. S. Manager 
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“‘AMERICA’S OLDEST FIRE AND MARINE INSURANCE COMPANY ”’ 


1921 


.... - $5,000,900 


FIRE—AUTOMOBILE—MARINE 


Brokerage and Service Department 
CHAS. F. ENDERLY, Manager 
122-126 WILLIAM STREET, NEW YORK CITY 


INSURANCE COMPANY of NORTH AMERICA 
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THE 


EQUITABLE LIFE OF IOWA 


Results of 1920 


$254,538,407.00 of Insurance in Force 
$ 62,399,248.00 New Business in 1920 (paid for) 





Sixty-nine per cent of all business 
written since organization still in force. 





For information address: Home Office, Des Moines 











$3.00 a Year; 25c. per Copy 


PAPER COPYRIGHTS 
HARDING, COOLIDGE, 
CABINET LETTERS 


Insurance Endorsements of Country’s 
Highest Officials Sold for Fifteen 
Cents Per Copy 








THE PRUDENTIAL’S' POSITION 
Did Not Give Permission to Copyright 
Cabinet Endorsements; Publisher 


Smith’s Statement 


By a stroke of commendable enter- 
prise the Spectator Company, publishers 
of insurance literature, obtained from 
the President of the United States and 
the Vice-President, letters endorsing 
the institution of life insurance. Natur- 
ally, these letters are of extreme value 
to the life insurance fraternity as the 
institution is thus endorsed by the high- 
est officials in the land. 

The Spectator Company decided to 
copyright these letters and did so. 

Grouped with Cabinet Letters 

The two communications were then 
grouped with another lot of interviews 
endorsing life insurance and given by 
the ten members of President’s Hard- 
ings cabinet, and the twelve endorse- 
ments were incorporated into a copy- 
righted leaflet which is being offered 
for sale by the Spectator Company for 
fifteen cents a copy and $30 per thou- 
sand. 

A copyright privilege cost $1, and the 
twelve copyrights, therefore, cost the 
Spectator Company $12. Under the 
privileges of a copyright it is impossible 
for any newspaper to reproduce the 
copyrighted matter, (in this case the 
twelve letters), or any part of it with- 
out credit to the Spectator Company. 
Nor can any agent or other person re- 
print them without permission. When 
asked by a newspaper or a company 
house organ for the privilege of repro- 
duction the Spectator Company says it 
gives it, but in case the matter is used 
without credit the Spectator Company 
writes and calls attention to the omis- 
sion. In the meantime, the Spectator 
Company has sent to companies gerer- 
ally a circular offering the endorsements 
for sale. 

How Cabinet Endorsements Were Ob- 
tained 

The statements by members of the 
Cabinet of President Harding were not 
given to the Spectator Company, but 
to The Prudential Insurance Company 
of Newark, and were obtained in Wash- 
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ington a few weeks ago by a representa- 
tive of the company, Harvey Thomas, 
who personally interviewed each Cabi- 
net official. This was a task requiring 
some days, but when once the official 
was reached he readily expressed his 
willingness to say a good word for life 
insurance and to have his views made 
public. Learning that The Prudential 
was after these endorsements of life 
insurance the Spectator Company asked 
for permission to use them and was told 
that it could have them; that it was a 
matter of indifference to The Prudential 
who made use of the testimoniuis a 
The Prudential had made them public, 
which it did in a booklet, thousands of 
copies of which it has given gratuit- 
ously to field men and others. 
The Prudential’s Letter 

The Spectator Company wrote to The 
Prudential saying that it intended to 
copyright the matter, but in a letter to 
The Spectator Company The Prudential 
said in part: 

From Prudential’s Letter 

“We certainly shall make no _ effort 
to copyright the expression of opinion 
of any man on any subject, much less 
to copyright expressions of this sort 
from people of such prominence as 
those who made them. Nor do I think 
you or anyone else has this prerogative 
without the confidential consent of the 
individuals concerned. However, what 
you do is no funeral of mine, but [ 
certainly cannot give you permission to 
attach any such copyright mark except 
the statesmen mentioned say so to you 
first.” 

The Prudential Booklet 

In its little booklet giving the Cabi- 
net testimonials The Prudential also 
printed the Harding and Coolidge let- 
ters, but neglected through an over- 
sight to give the Spectator Company 
credit, which credit was later giveu 
in a copy of the Prudential “Weekly 
Record.” 

When The Eastern Underwriter re- 
ceived a copy of The Prudential’s book- 
let it reprinted the letters, and also 
neglected to give the Spectator Com- 
pany credit for the Harding-Coolidge 
letters, which should have been done. 
The Spectator Company wrote a letter 
of protest to The Eastern Underwriter, 
two paragraphs of which ran as fol- 
lows: 

“The republication of the letters 
without credit injures our copyright.” 

“As you are aware, the copying of 
interesting matter by one journal from 
another without credit encourages 
other journals to do the same thing, 
and, thus, inadvertently the usefullness 
of valued copyright matter is de- 
stroyed.” 

Whether or not the Spectator Com- 
pany should have waived its copyright 
on these letters is a matter being wide- 
ly discussed in the business. It is 
pointed out that to commercialize a 
letter from the President and Vice- 
President of the United States, and to 
try in any manner to limit the circula- 
tion of documents, which should have 
the widest currency for the good of 
the business is a mistake. Legally, it 
is within the publisher’s rights to make 
such a copyright, but from a broad 
standpoint of service to the business 
the action is open to controversy. 
Presidents of the United States, espec- 
jally Theodore Roosevelt and William 
H. Taft. decidedly objected to having 
any of their correspondence or conver- 
sational statements being made a mat- 
ter of profit. It is not conceivable that 
President Harding had in mind any ex- 
clusive use of his sweeping and splen- 
did endorsement of life insurance. He 
gave it because he was converted to life 
insurance at an early age, and has seen 
on every hand evidences of its bene- 
ficence. 

Spectator’s Statement 

The Bastern Underwriter has in- 
formed the Spectator Company that it 
intends to comment on this copyright 
matter and asked for its defense, and 
has received from President Arthur J. 
Smith, of the Spectator Company, this 
letter: 

Editor The Wastern Underwriter: 
Answering your letters dated August 
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Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS. President 











Total Assets Dec. 31, 1920........ over $8,742,000.00 
Insurance issued during 1920...... over 31,433,000.00 
Insurance in force Dec. 31, 1920... over 91,408,000.00 





THE PAN-AMERICAN WAY. 

In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 
resperous and contented. 

hat those agents are doing, you can do, if you have the Will—the 
Pan-American Way is open to you. 


Address: E.. G. SIMMONS, Vice-President and General Mer. 
NEW ORLEANS, LA. 














inaccurate statement in your letter to 
the effect that The Spectator requires 
that every copy of these letters be 
sold at so much per copy, I beg to ad- 
vise you that The Spectator has given 
permission to numerous company pa- 
pers to reprint the letters of the Presi- 
dent and Vice-President, merely asking 
credit for its enterprise. Moreover, we 
shall be pleased to give consent to 
reprint, on application, to the editors 
of other company papers, who desire 


12 and 13, I am enclosing herewith a 
copy of our copyrighted publication 
‘The Force of a Good Example,’ con- 
taining the letters of President Hard- 
ing and Vice-President Coolidge written 
to me. 

“Your letter of August 13 says: ‘The 
more we think of this proposition, the 
more we think you are making a mis- 
take in insisting upon a copyright line 
in this instance.’ Now as a matter of 
fact, my letter of August 11 did not 
request a copyright line, but suggested to give publicity to the letters in fut- 
that you prepare and print in The East- ure. Only today I received through the 
ern Underwriter a paragraph of ex- mails a marked copy of a company 
planation giving The Spectator credit paper of one of the large companies 
for obtaining the two letters from the which has just reproduced the letters 
two distinguished statesmen mentioned. referred to, with our permission. In- 
Moreover, my letter did not insist upon deed tens of thousands of copies of 
anything, but simply asked you tothink company publications containing the en- 
the matter over and give The Spectator dorsements have been circulated free 
credit for the two letters. with our consent. 

“It is quite the right and custom of You say in your letter that The 
magazines to copyright a letter received Spectator is to be congratulated upon 
from a prominent man addressed ex- getting an exclusive: statement from the 
clusiyely to the editor. To correct an President and Vice-President of the 


—-- — 
— ——— 
















Farm mortgage loans, such as desired by the most 


exacting insurance companies, are sold by 


The F. B. Collins 


Investment Co. 












Members Farm M ortgage Bankers Association of America 






727 Monadnock Block, CHICAGO 






Home Office: OKLAHOMA CITY, OKLA. 





Special Service to Insurance Companies 






———. 
United States endorsing the institutiog 
of life insurance. It is along this line 
that I made the suggestion to you x 
that you might show your willingnes, 
to publish this congratulation, because 
you printed the two letters referred t, 
in a recent issue of The Eastern Up. 
derwriter without our permission. and 
without giving The Spectator credit 
“You believe that these letters oj. 
tained by the enterprise of The Spe. 
tator should be widely published {o, 
the benefit of life insurance, ani this 
The Spectator has done through th. 
columns of the journal itself, through 
the pamphlet, The Force of a Gooj 
Example,’ and also in folder form at , 
nominal price. Indeed it is within the 
power of every agent soliciting life in- 
surance to obtain copies of these |e. 
ters from The Spectator Company, — 
Educational Matter 
“Following consistently the view 
maintained in your letter of August 13 
should The Eastern Underwriter at any 
time obtain an important educationa) 
article from any prominent man, would 
it be in favor of not copyrighting }t 
nor would it refuse to insist on the 
right to widely and exclusivel; cir. 
culate this article through the columns 
of The Eastern Underwriter at the regy. 
lar selling price of the journal? 
“Think over what I say and see jt 
you do not come to my conclusion tha; 
it is only fair for The Spectator to rp. 
ceive credit through your journal anj 
others for its enterprise in getting Mr. 
Harding and Mr. Coolidge to write the 
letters referred to, strongly endorsine 
the value of life insurance. : 
“I might add to the above that if | 
were president of an insurance company 
or other financial institution, ani 
turned out literary advertising matte; 
of an original character, or through my 
enterprise received letters from promi. 
nent men endorsing life insurance, | 
would probably adopt a different course 
of procedure regarding publicity than 
I maintain as a publisher. If my orig. 
inal articles, or other copyrightable re. 
sults of my enterprise were appropri- 
ated by other insurance companies, cor. 
porations, or journals, I would be ip 
clined to favor all such publicity to the 
widest extent, because the circulation 
of such advertising matter would pro- 
mote the interests of my business; in 
other words, the wider the publicity 
given to educational matter obtainel 
by my institution advertising life in- 
surance, the greater would be the re- 
sults in selling life insurance. 
Talks of Enterprise 
“On the other hand, a journal or 
publishing house is dependent entirely 
on the sale of advertising, and of copies 
of publications, from which to derive 
its income. It is from this source only 
that The Spectator Company obtains 
the large sums of money which it re 
invests, through its enterprise, in the 
production of new educational matter 
for the good of insurance. The Spec 
tator Company has expended thousands 
of dollars in gathering, compiling ani 
publishing the views of leading states 
men, successful business men, includ: 
ing wealthy men, carrying large 
amounts of life insurance. The opi 
ions of prominent merchants, manufat- 
turers and professional men thus held 
up before the public have enabled in 
surance agents to put many millions of 
new life insurance on the books of thei! 
companies, which otherwise would not 
have been written. Our well-known 
publication entitled, ‘Prominent Pat 
rons of Life Insurance’ contains the 
names of more than 6,000 prominent 
persons, who are insured for largé 
sums, and also some 400 letters re 
ceived from prominent politicians, 
business and professional men, adress 
ed to The Spectator, expressin« thei? 
favorable opinions regarding the value 
of life insurance. The Spectator is the 
only journal which has shown the eh 
terprise leading on to the accomplish- 
ment of these results, and in my op! 
ion is entitled to credit for such 
achievements, and I am glad to know 
its activities are fostered by the Pre 
tection of the copyright laws of the 
United States Government.” 
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Accused of Rebating 
Agent Loses License 


INSURANCE TOTALLED $50,000 





Life Underwriters’ Association of New 
York Submitted Evidence Against 
A. A. Blaunstein 


Alfred A. Blaunstein, formerly an 
agent of the Travelers, on a rebating 
charge, has lost his brokers’ certificate 
of authority which was revoked by 
Superintendent of Insurance Phillips. 

The evidence produced by the Life 
Underwriters Association of New York, 
which made the charge of rebating, 
showed that in 1920 Blaunstein was in- 
troduced to J. M. Haskell of 949 Broad- 
way, this city, by a mutual friend, Her- 
pert Cohen. Blaunstein at that time 
spoke to Haskell regarding life insur- 
ance, and Haskell said that he already 
had $55,000 of insurance, but would 
like to take out another $50,000 at 
some future time, as he did not think 
that he could afford it then. Never- 
theless, Haskell signed an application 
with the amount left blank, so that he 
could be examined. After the examin- 
ation he declared that he would accept 
a $20,000 policy, which was accordingly 
issued to him. He paid the premium for 
this, which amounted to $495.80, by de- 
livering a check for this amount to 
Blaunstein. This check, however, was 
delivered early in August, 1920, but was 
dated. November 1. Co-incident with 
the delivery of this check to Blaunstein, 
Blaunstein gave Haskell a check, also 
dated November 1, for $181.86. 

Some time after this check transac- 
tion Blaunstein went to see Haskell 
again and urged him to accept the re- 
maining policies, amounting to $30,000. 
Haskell did, and delivered to Blaun- 
stein his check for $714 in payment of 
the premiums. This check was deliver- 
ed early in September, but was dated 
November 4. Again, co-incident with 
the delivery of this check, Blaunstein 
gave Haskell another check, likewise 
post-dated, for $286.30. In due course 
of time Haskell’s check in payment of 
the premiums was presented at the 
bank and paid. Then Haskell presented 
Blaunstein’s check but payment had 
been stopped on it. 

At the hearing held in the office of 
J. L. Wood, chief of the complaint bu- 
reau of the State Department, Blaun- 
stein sought to excuse his actions, but 
he received a letter from Superintend- 
ent Phillips, which reads in part as 
follows: 

“I have reached the conclusion that 
the charge of rebating made against 
you has been sustained and that you 
have been found guilty of violating the 
provisions of section 89 of the insur- 
ance law of this state. By reason of 
the action taken you cannot lawfully 
transact business in this state as an 


insurance broker on or after August 16, 
1921.” 





RUSSELL TO SPEAK 

The Minnesota Mutual will hold its 
annual convention from August 29th 
to September 1st. It is expected that 
the convention this year will be the 
largest ever held by the Company... At- 
tendance will be in the neighborhood 
of one hundred. An entertaining pro- 
gram has been arranged, which will 
be interspersed with a variety of en- 
tertainment. The Company’s six lead- 
ing personal producers will each go be- 
fore the convention with an outline of 
their methods. Winslow Russell, vice- 
President of the Phoenix Mutual, has 
also accepted an invitation to speak at 
the convention. 





Forbes Lindsay, life insurance lec- 
turer and writer, has been teaching in 


life insurance School of the University 
of Denver. 





Ordinary representatives of The Pru- 
dential Say that the morning is the bes? 
Me in which to close cases. 











The Prudential 


Insurance Company 


of America 





FORREST F. DRYDEN 
President 


HOME OFFICE 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 











Rosen’s $5,000,000 
App. on Movie Magnate 


BIGGEST POLICY ON RECORD 








Ordinary Life; $3,000,000 Already 
Promised Here; Excess to Be 
Placed Abroad 





Harry B. Rosen, champion life insur- 
ance agent, who has not been working 
much this year because of the critical 
illness of his wife, has suddently come 
back into the going by writing the larg- 
est application on a single life in the 
history of insurance. 

It is for $5,000,000 on Adolph Zukor, 
president of the Famous Players Lasky 
Corporation, who is forty-nine years 
old, and is designated as a perfect risk. 
The policy is Ordinary Life. 

It is impossible to get $5,000,000 in- 
surance on one life in this country, 
but more than $3,000,000 has been ob- 
tained here on this risk, Mr. Rosen 
says, and the American end may finally 
foot up to $3,500,000. The surplus will 
be placed abroad. 

When seen at his Fifth Avenue office 
on Monday Mr. Rosen said Mr. Zukor’s 
life was worth $5,000,000 to the Famous 
Players Lasky Corporation. “He is 
head of the largest corporation in the 
moving picture industry,” said Mr. 
Rosen. “It’s the biggest thing any- 
where in its line, with $50,000,000 of 
assets.” 

Mr. Rosen will write a lot of in- 
surance up to September 10 as he has 
started out to get a bunch of applica- 
tions in honor of the arrival in this 
country on that date of Darwin P. 
Kingsley. 

It is reported that the largest amount 
of insurance carried or an individual 
is on the life of Rodman Wanamaker, 
in the neighborhood of $4,000,000. 





FIRE VS. LIFE COVER 

Of the 12,000,000 or so dwellings in 
the United States, 96 per cent are pro- 
tected, at least to some extent, by fire 
insurance. But of our 100,000,000 in- 
habitants, only 18 per cent have taken 
out life insurance policies. Men seem 
to be more uneasy over the mere pos- 
sibility of the burning of their houses 
than over the stern certainty that death 
will some day overtake him. This is a 
strange contradiction in human nature. 
To safeguard the nation’s possessions 
is well, but how much more valuable 
than the homes are the human lives of 
the country. In this age, when the prin- 
ciples of life insurance are so well un- 
derstood there should be no such dis- 
crepancy between the number of homes 
and of lives insured. In many instances 
the former could not be saved from 
foreclosure were the earners of in- 
comes to pass away leaving their fam- 
ilies unprovided for. It is as much the 
duty of every man to insure his life as 
to insure his property, and if he has 
no insurable property, there is all the 
more reason for insuring his life.— 
Amicable Life Record. 





FRATERNAL CONGRESS 
The annual convention of the Na- 
tional Fraternal Congress will be held 
in Chicago August 29-31. Charles E. 
Piper will read a report of the Com- 
mittee conferring with the insurance 
commissioners. Jesse S. Phillips, New 
York superintendent, will discuss fra- 
ternal societies. “Women in Frater- 
nalism” will be discussed by Mrs. Mary 
E. La Rocca. Dr. M. M. Smith has as 

his topic “Health Conservation,” 





Speaking of income insurance, The 
Prudential “Weekly Record” says: “It 
gives the widow a square deal.” 





The John Hancock “Signature” has 
been well received by agents of that 
Company, 
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The Company OF the People, FOR the People—made BY the People 
The Greatest Life Insurance Company in the World 


In Assets In Business Placed 


In Gain of Each In Business in Force 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


Business Statement, December 31, 1920 


Assets - - : : ° . : - - . $980,913,087.17 
Larger than those of any other Company in the World. 

Increase in Assets during 1920 - : - -  $116,091,262.62 
Larger than that of any other Cimpeny 5 in the World. 

Liabilities . - : - - : - - -  $947,465,234.24 


Surplus . - - - ° - - - - - $33,447,852.93 


Ordinary (annual premium) Life Insurance paid for in 1920 $1,062,389,920 
More than has ever been placed in one year by any Company in the World. 


Industrial (weekly premium) Insurance paid for in 1920 - $589,560,231 


More than has ever been placed in one year by any Company in the World, 


Total Insurance placed and paid for in 1920 - - - $1,651,950,151 
The largest amount placed in one year by any Company in the World. 


Gain in Insurance in Force in 1920 - - . - - $1,036,360,080 
More than has ever been gained in one year by any Company in the World. 
The Company GAINED more insurance in force both in 1919 and in 1920 than 
any other Company WROTE. 


Total Amount of Outstanding Insurance’ - " $6,380,012,514 
Larger than that of any other Company in the World. 

Number of Policies in Force December 31, 1920 - - 23,899,997 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies - - - - 2,129,326 
More than any Company in the World has ever gained in one year. 

Number of Claims paid in 1920 - - - . - 312,689 
Averaging one claim paid for every 28 seconds of each business day of 8 hours. 

Amount paid to Policy-holders in 1920 - - - $81,257,393.70 
Payments to policy-holders averaged $556.86 a minute of each business day of 

8 hours. 


Reduction in general mortality at ages 1 to 74 in 9 years, 22.7 per cent. 
Typhoid reduction, 72 per cent.; Tuberculosis, 40 per cent.; Heart disease over 
19 per cent.; Bright's disease, nearly 27 per cent.; Infectious diseases of 
children, over 28 per cent. 


In general reduction and for each principal cause of death this is far greater than that shown by 
statistics of the Registration Area of the United States. 


Death Rate for 1920 on the Industrial business lowest in history of Company. 
Dividends declared payable in 1921, nearly  - - - - $11,000,000 
Metropolitan Nurses made 1,625,271 visits in 1920, free of charge to sick Indus- 


wo Policy-holders, including 14,667 visits to persons insured under Group 
policies. 


“oor men distributed over Eighteen Millions of pieces of literature on 
saith : 


Bringing the total distribution to over 213,000,000, exclusive of Company's health 
magazine, of which over 18,000,000 are annually distributed. 


————__ 





In Service to the Public 


Greatest | In Income Greatest In Business Gained Greatest | In Reduction of Mortality 
In Health and Welfare Work 


FREDERICK H. ECKER, Vice-President 
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Founded 1865 


The Provident Life and Trust 


Company of 


(Pennsylvania) 


Philadelphia 





“Tantamount to a Sight Draft” 


A Provident Long Endowment is not only payable immedi- 
ately should the insured die; if he lives to the maturing date 
specified in the policy, it is tantamount to a sight draft. 











LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
In Business Since 1862 


Insures all classes of selected lives, issuing policies on the ordinary, in- 
termediate and industrial plan at all ages. It also insures against total 
and permanent disability. Policies of the company are made secure by 
reserves maintained on the highest standard, with additional contingent 


reserves providing protection against all emergencies. 
Advice on any matter relating to Life Insurance is Available at any 
time through the Agencies or Home Office of this Company. 


Information and 











tory of Writing 
‘ Chief of Police 
In Jail Wins Prize 
rdian Life’s Convention in Cleve- 


land This Week Featured By 
An Essay Contest 


Gua 


ee 


w. J. ROUSE’S PAPER VOTED BEST 


Thirty Agents Entered Contest; Three 
Newspaper Men Acted as Jury; 
Excellent Papers 


The agency convention of the Guard- 
ian Life is being held in Cleveland this 
week, and one of the interesting fea- 


Miures of the convention is the prize 


essay contest. It is announced that 
first prize was won by W. J. Rouse, 
of Los Angeles, Cal., an agent who after 
closing a difficult case was arrested in 
a “tube town” because he did not have 
Rouse sold the 
chief of police who had ordered 4is ar- 
rest a short-time after arriving at the 
lock-up. His narrative was regarded 
as the best of the experiences or argu- 
ments submitted. There were more 
than thirty entrants. Three newspaper 
men acted as jury. 

Second prize went to George E. Ben- 
nett, of Cleveland, for a line of talk 
about Bolshevism which turned a lover 
of law who was a lover of his family 
into a protector of his family. 

Rouse’s Story 

Mr. Rouse’s story of his experiences 
and sales arguments is given herewith: 

Mr. Dough was a business man in the 
thriving little city of San Bernardino, 
Cal, who had grown prosperous in 
business and speculation. He was close 
in money matters and a non-believer 
in life insurance who had listened pa- 
tiently to many arguments, only to re- 
iterate that he didn’t care a rap what 
happened after he was gone. In brief, 
“he wasn’t interested.” There were no 
children. His wife was well to do; and 
she agreed with him that life insur- 
ance was a non-essential. Their de- 


———— 


cision was known practically to all the 
insurance men, except myself. They 
“sicked” me on to him as a joke. 

Not a Crab 

There was nothing of the crab about 
Mr. Dough. He was an affable sort of 
fellow, not difficult to approach, a good 
listener, but unfortunately one of the 
kind who look at a spot on the wail 
and twiddle their thumbs, or make 
holes with a pencil in a blotter. 

I exhausted my arguments as to why 
rich men should insure. I told him of 
dissipated hopes when realty slumped 
or a panic tore the very heart out of 
securities. All old stuff to him. He 
assured me that he had a good busi- 
ness, paid his bills promptly and didn’t 
need insurance. But I knew there must 
be a scale loose in his armor some- 
where, if I could only find it and get 
my hook under it. I learned that he 
was a churchman, a man of his word: 
strong on paying his obligations, and 
prided himself upon his integrity. 

My first interview availed practically 
nothing. I had not found my opening. 
Later I saw a friend in the leading bank 
who disclosed the fact that the usual 
$15,000 to $25,000 of commercial paper 
was carried at various times through- 
out the year, but that was entirely sat- 
isfactory to both parties concerned. 
“Dough is very jealous of his credit; 
pays his obligations the moment they’re 
due,” said my friend the banker, “and 
wouldn’t allow anything on earth to in- 
terfere with making his word good.” 

“But supposed he died suddently, with 
large bank loans outstanding?” I sug- 
gested. 

“Oh; in that case, his esate is am- 
ple.” 

“Undoubtedly. But it might take a 
year or more to adjust it.” 

“Quite true; but it would be paid.” 

Got His Cue 

Upon my return to Los Angeles I 
obtained a special report on Mr. Dough. 
from Bradstreet. It was an excellent 
report, and while it showed his bank 
transactions, it also referred to his un- 
blemished reputation for promptness. 
That was my cue. If he lived, he’d 
pay. If he died, his estate couldn’t 
pay without a delay, and a delay was 
something that he had never tolerated. 
That idea was strongly played upon in 
my second interview. Of course, I 
dwelt upon his long business career; 
its spotless credit record, and closed 








For Over Seventy Years 


On August 1, 1851, the Massachusetts Mutual issued its first policy. 
From that day to this its constant endeavor has been to furnish the best 
possible life insurance protection at the lowest possible net cost. That 
it has succeeded is shown by the enviable reputation which the Company 
enjoys among those who buy insurance and among those who sell it. 
Efficient service and a square deal for everyone have been its watch- 
words for over Seventy Years. They will be its watchwords throughout 


the years to come. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 








o 
by calling his attention to the fact that 
a man’s obligations become due the day 
he dies, no matter what date his paper 
may bear. That was the beginning of 
the end. He could not tolerate the 
idea of his pledged word being even 
delayed, to say nothing of its being 
broken. He ceased punching holes in 
the blotter and I got his pencil away 
from him under pretence of jotting 
down some figures. He was on the 
skids and was beginning to see the 
light. His personal pride in his per 
sonal word was the lever I used and 
after going over the entire case again 
at his request, the goal was attained. 
He didn’t ask what the cost would be, 
nor what amount he would consider. 
The “app” was signed; the examination 
made within an hour and his check 
secured. It was a $25,000 case, first 
class, clean as a whistle and I left his 
office stepping rather high, you may be 
sure. 
Arrested; No License 

Now comes the “tail” to the story. 

As I passed out the office door, a 
six-foot-six California policeman passed 
in. By the time I reached the outer 
door, he had stepped out again and 
touched me on the arm. 

“Chief would like to see you!” he 
whispered. 

“What about?’ I asked, as my ela- 
tion over the big case I had just closed 
began to vanish. 

“Selling insurance without a license,” 
said the cop. 

“But I have a license, issued by the 
Insurance Commissioner of California,” 
I assured him, as I produced the doci- 
ment. 

“No good. Let’s go!” 

We went. The jail wasn’t far away. 
The chief was in the front office, evi- 
dently expecting me. He gave me a 
cold stare and awaited the policeman’s 
report. 

“This is the man Mr. (naming the 
ineal agent for a rival insurance com- 
rany). revorted last week. He sold 
Pough a big policy and got $25,000 of 
his coin.” 

“Have you a license?” 

“T have a state license.” 

“A citv ordinance reauires that trav- 
el‘ng salesmen or non-resident agents, 
eoling soods in San Bernardino, shall 
take out a city license. The fee is $25 
per vear: three months or six months 
at proportionate rates.” 


——— 


Got Busy on the Chief 

I took my license on the quarterly 
basis and while the chief was making 
it out, I edged in a few timely sugges- 
tions on insurance protection for his 
family. I talked about the risks a chief 
of police must take in a railroad town, 
where strikes, labor disputes, hold-ups, 
etc., were of usual occurrence, until I 
got him interested. Then I unfolded a 
picture of what might transpire in that 
little home of his, if he failed to come 
back some dark night. I enlarged upon 
his successful career as an officer and 
led him up to the climax. 

“By the way, Chief, where were you 
born?” 

He replied instantly and in another 
second I knew his wife’s first name. 
He followed my pen as it meandered 
down the “app” and over into his own 
hand, as he signed it. 

“Now, chief,” said I, “the risk is just 
as imminent to-day as any other day. 
Just make out a check for $92.85 S-A, 
and if disaster overtakes you on your 
way home, there’s $5,000 for the wife 
and children that you didn’t have this 
morning.” 

I got the check and that policy is still 
in force and more than half paid to ma- 
turity. Name? Walter Shay, now the 
famous’ sheriff of San Bernardino 
County and a life long friend of mine. 
I got my $6.25 back with very generous 
interest; landed my big case which 
couldn’t be written; landed in jail and 
landed the chief while I was‘in limbo. 





BENNETT WITH MUTUAL BENEFIT 


Has Only Agreed to Give First Sur- 
plus Lines to Bankers Life of 
lowa 
In a recent issue of the home office 
paper of the Bankers’ Life, it was stated 
that Tyler Bennett. who is one of the 
leading producers in New York City, 
had gone with that company in New 
York City. A few lines about this was 
taken from the Bankers’ Life’s paper 
and reprinted by The BHastern : Under- 
writer. The Eastern Underwriter 
learns that the article in the Bankers’ 
Life “Bulletin” was based on a mis- 
understanding of a report of an agency 
meeting in New York. It arose from 
the fact that Mr. Bennett agreed to give 
his first surplus line to the Bankers’ 
Life. He remains with the Mutual 
Benefit with which company he has 

been for years. 











Confidence - Ability - Service 
The Splendid Record of the Past Year is a Challenge that will 
be met by every Fearless Agent who Grasps the Fact that 
Nothing can Defeat Diligent and Honest Toil. 


1921 Will Reward Workers, but not Shirkers 


New England Mutual Life Insurance Co. 
: 87 Milk Street, Boston 


Seventy-seven Years of Faithful Service 
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Bennett’s Clever 
Anti-Bolshevik Retort 


WINS HIM GUARDIAN PRIZE 





Told Lover of Law and Order That 
Man Who Doesn’t Protect Family 
is in Anarchist Class 


George E. Bennett, of Cieveland, 
Ohio, won second prize in the Guardian 
Life’s. essay contest with a retort to a 
prospect which should be read from one 
end of the country to the other by life 
insurance men. Here is the incident as 
Mr. Bennett tells it: 

Change-While-You-Wait 

Mr. Blank keeps a “nine by fifteen” 
tire shop on Madison Avenue, Cleve- 
land. Once a customer, you are always. 
I do not know the secret of his process, 
but everybody seems to need-him. He 
is a sallow-faced, slow-footed southerner 
between twenty and forty, with a good 
wholesome disposition. When business 
is dull, he likes to talk, so I dropped in 
to see him one evening, and found him 
alone. 

After the usual greetings, he started 
to talk about Bolshevists. It was his 
idea they ought to take them all out 
with the I. W. W.’s, and dump them 
into the sea. That evening’s news- 
papers had many reports about Bolshe- 
vists and I. W. W. leaders being ar- 
rested; so he was full of the subject. 

I remarked, “Mr. Blank, do you know 
that many of us are more or less Bol- 
shevists along certain lines and don’t 
mean to be? 

' This made him ask just what I had 
in mind. 

I replied; “Just suppose that our 
neighbor Mr. Jones ran away and left 
his family without support. He would 
soon be brought back and put in jail, 
but if the same man died, and left his 
family in the same condition, (only 
worse, because they couldn’t very well 
put him in jail, or make him go to work 
to support his family), wouldn’t this 
make you think that there are other 
species of Bolshevists who should be 
dumped into the sea?” 

I was treading on thin ice, and for a 
minute I didn’t know how he would take 
it, as he had a hammer in his hand 
when I made these remarks, but the 
opening given me was so tempting I 
could not resist. 

The tire man looked at me for a 
minute, then slowly started to grin, and 
finally bursting into a laugh he said: 
“According to my own remarks, I, too, 
should be with the rest of the ——— 
fools.” 

He continued to look at the floor for 
a time and then said, “How much would 
it cost me to keep out of jail after 1 
am dead?” 

I told him it would cost him as much 
as he eould reasonaly afford to save 
at present. 

After he had stated « sum. | secured 
his application, and on leaving re- 
marked that he could surely rest easier 
now, knowing that he would stay out 
of jail°after he is dead. 





LARGE TEXAS AGENCY 

The R. H. Pentz agency for the 
Bankers Life of Des Moines, at Fort 
Worth, Texas, closed the first six 
months of its history on July 31st with 
a total production of $1,200,000 for that 
period. The number of salesmen at the 
start was two and in six months the 
total number of regular full time agents 
has been increased to sixteen. 





J. W. HOGAN’S AD. 

Joan W. Hogan, agency manager at 
La Crosse, Wisconsin for the Bankers 
Life of Des Moines, has entered the 
outdoor advertising field and uses one 
of the largest bill boards on one of the 
main roads leading into La Crosse. Mr. 
Hogan advertises himself as “The In- 
surance Man,” and his picture appears 
in a circle above the main part of the 
advertisement. 


Charged With Selling 
Eureka Policies Here 


ARREST AGENT C. C. WALTER 





Complaint Filed With New York Insur- 
ance Department By Officers of 
Baltimore Company 


C. C. Walter, an agent having an of- 
fice at 149 Broadway, was arrested on 
Friday on the charge of representing 
the Eureka Life Insurance Company of 
Baltimore, which is not licensed to 
transact business in this State. He was 
also arrested on a charge of grand lar- 
ceny preferred by Lazarus Shenfeld, a 
lawyer of 120 Broadway. Mr. Shenfeld 
alleged that Walter had solicited him 
for insurance in the Eureka Life and 
had secured for him a $3,000 life insur- 
ance policy of the Eureka. For this Mr. 
Shenfeld alleges he paid Walter $146, 
the initial premium on the policy, and 
that Walter never remitted the money 
to the company, as the company has no 
record of its receipt. Mr. Walter was 
held in $500 bail on each complaint and 
the hearing set for next Friday. 

It is further alleged that Walter 
transacted the business for Harold Ax- 
ler, of Philadelphia, and the applica- 
tions proporting to be signed in Phila- 
delphia. It was further alleged. that 
fake medical reports were secured 
through the connivance of the Phila- 
delphia office, and that by these trans- 
actions several risks which had been re- 
jected by other companies were secured 
by the Eureka. The complaint to the 
New York Insurance Department was 
made by officers of the Eureka Life. 





THE BIG POLICY RARE 





Interesting Point Made by R. W. Stev- 
ens, Vice-President of Illinois 
Life Insurance Co. 





R. W. Stevens, vice-president of the 
Illinois Life, in a communication to 
agents of that company, says the big 
policy is rare and proves it by the in- 
come tax reports. Of the 4,000,000 
persons paying income taxes 96.39 per 
cent, or 3,955,600 report incomes of 
$10,000 or less; and 89.17 per cent or 
3,566,800 of those income taxpayers 
had incomes of under $5,000. In the 
income class of $1,000 to $2,000 are 
34.28 per cent of the total; $2,000 to 
$3,000, 33.83. per cent; $3,000 to $5,000, 
21.06 per cent; $5,000 to $10,000, 7.22 
per cent; $10,000 to $25,000, 2.63 per 
cent, and none of the other percentages 
in the income classes from $25,000 to 
$1,000,000 and over are more than .65 
per cent. 

Mr. Stevens then reduces to number 
of probable insurance prospects in each 
neers class by this interesting 
table: 


Income Classes Persons 
$ 1,000 to $ pA errs 1,371,200 
2,000 to freee 1,335,200 
3,000 to §,000....... 842,400 
5,000 to 10,000....... 288,800 
10,000 to 25,000....... 105,200 
25,000 to 60,000....... 26,000 
50,000 to 100,000....... 19,200 
100,000 to 150,000....... 2,000 
150,000 to 300,000....... 1,400 
300,000 to 600,000....... 360 
500,000 to 1,000,000....... 160 
1,000,000 and over..... bape das 80 





ABSORBS DUTCH CONCERNS 
A cable to the “Journal of Com- 
merce” says that the Frankfort Life In- 
surance Company is taking over all the 
outstanding policies issued by the two 
Dutch companies, the Kosmos and the 
Dutch Life of Amsterdam, 


FIDELITY MUTUAL AHEAD 
The Fidelity Mutual’s July, 1921, busi- 
ness exceeded that of July, 1920, in paid 
for. Among its agencies showing in- 
crease for the first nine months are 
Altoona, Pa., Philadelphia, Baltimore, 
Pittsburgh, Reading and Harrisburg. 


















































CO-OPERATION No. 27 


HE INDIVIDUAL PRODUC- 

TION of more than 15 per cent 
of our 1920 representatives was in 
excess of a quarter million dollars 
of paid for insurance. 

We believe that this remark- 
able record is largely due to our 
effective plans of agency co-opera- 
tion. 

Every new man who is added to 
our ranks is carefully selected, con- 
tracts with us upon a full-time 
basis and has the advantage of an 
intensive course in life insurance 
training at the home office. 





Phoenix Mutual Life Insurance Company 










of Hartford, Conn. 






JOHN M. HOLCOMBE, President 
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Security Mutual Agents are successful 


WHY? 


The reasons are many 
First —Our rates are right 
Second—Our policies are attractive 
Third —Our Company is reliable 
Fourth—Our agents have our co-operation 
We can give good men good territory 
If you are interested, address 
C. H. Jackson, Supt. of Agencies 


SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 














MR. SUCCESSFUL LIFE INSURANCE AGENT: 


Do you want to secure a General Agency for yourself? If so, read 
this, it is 


WORTH KNOWING 


A $5,000 Policy in the United Life and Accident Insurance Company 
guarantees 


FIRST, that in case of death from any cause, $5,000, the face of the 
Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
double the face of the Policy, will be paid. 

THIRD, that in case of death from certain specified accident, $15,100, 
or THREE TIMES the face of the Policy, will be paid. 
_ FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the insured at the rate of $50 
PER WEEK during such disability, but not to exceed 52 weeks, after 
which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disabili Can insurance do MORE? And 
why should any man be satisfied with a policy that would do less? 


Annual Premium, Age 35, Ordinary Life, $128.05. Twenty Payment 
Life, $167.10. Twenty Year Endowment, $235.10. “f 


United Life and Accident Insurance Co. 


Home Office, United Life Building, Concord, New Hampshire 
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Full Text of Life Insurance. 
Provisions in Tax Bill 


The tax revision bill was introduced 
in the House of Representatives this 
week. The life insurance taxation pro- 
yisions follow: 


Taxes on Life Insurance Companies 
“Sec, 242. That when used in this title the 
term ‘life imsurance company’ means an in- 
surance company engaged in the business of 
issuing life insurance and annuity contract 
(including contracts of combined life, health, 
and accident insurance), the reserve funds of 
which held for the fulfillment of such contracts 
comprise more than 50 per centum of its total 
reserve funds. 

“Sec, 243. (a) That in lieu of the tax im- 
‘ section 230 and of all other taxes im- 
this Act upon life insurance com- 
xcept stamp taxes imposed by Title 
sales or excise taxes required to be 
the purchaser under the provisions of 
there shall be levied, collected, and 
the calendar year 1921 and for each 
year thereafter upon the net income 
life insurance company a tax as fol- 


posed |! 
posed 
panies 


Title LS 


“(]) In the case of a domestic life insurance 
company 15 per centum of its net income; 

“(2) In the case of a foreign life insurance 
y, 15 per centum of its net income from 





compat 
Rearces within the United States. ; 

“(h) The tax imposed by this section shall 
not apply to the fraternal beneficiary societies, 
orders, or associations specified in paragraph 
(3) of section 231. 

“Sec, 244. (a) That in the case of a life 
insurance company the term ‘gross income’ 
means the gross amount of income received 
during the taxable year from interest, divi- 
dends, and rents. 

“(b) The term ‘reserve funds required by 
law’ includes, in the case of assessment in- 
surance, sums actually deposited by any com- 
pany or association with State or Territorial 
officers pursuant to law as guaranty or reserve 
funds, and any funds maintained under the 
charter or articles of incorporation of the 
company or association exclusively for the pay- 
ment of claims arising under certificates of 
membership of policies issued upon the assess- 
ment plan and not subject to any other use. 


“Sec. 245 (a). That in the case of a life in- 
surance company the term ‘net income’ means 
the gross income less— 

“(1). The amount of interest received dur- 
ing the taxable year which under paragraph 
(4) of subdivision (b) of section 213 1s exempt 


from taxation under this title; 
“(2), An amount equal to the excess, if any, 
over the deduction specified in paragraph (1) 


of this subdivision, of 4 per centum of the 
mean of the reserve funds required by law 
and held at the beginning and end of the tax- 
able year, plus (in case of life insurance com- 
panies issuing policies covering life, health, 
and accident insurance combined in one pol- 
icy issued on the weekly premium payment 
plan, continuing for life and not subject to 


cancellation) 4 per centum of the mean of such 
reserve funds (not required by law) held at 
the beginning and end of the taxable year, as 
the commissioner finds to be necessary for the 


protection of the holders of such policies only; 

“(3) The amount of dividends included in the 
gross income; 

“(4) An amount equal to 2 per centum of 
any sums held at the end of the taxable year 
as a reserve for dividends (other than divi- 
dends payable during the year following the 


taxable year) the payment of which is deferred 
for a period of not less than five years from 
the date of the policy contract; 

“(5) Investment expenses paid during the 
taxable year: Provided, That if any general 
expenses are in part assigned to or included 
in the investment expenses, the total deduc- 


tion under this paragraph shall not exceed 
one-fourth of 1 per centum of the book value 
of the mean of the invested assets held at the 


beginning and end of the taxable year; 

“(6) Taxes and other expenses paid during 
the taxable year exclusively upon or with re- 
spect to the real estate owned by the company, 


not including taxes assessed against local 
benefits of a kind tending to increase the value 
of the property assessed, and not including any 
amount paid out for new buildings or for per- 
manent improvements or betterments made to 
increase the value of any property; 

(7) A reasonable allowance for the exhaus- 
tion, wear, and tear of property, including a 


reasonable allowance for obsolescence; 

“(8) All interest paid within the taxable 
year on its indebtedness, except on indebted- 
hess incurred or continued to purchase or 
carry obligations or securities, the interest 
upon which is wholly exempt from taxation 


under this title as income to the taxpayer. 
(b) No deduetion shall be made under para- 


staphs (6) and (7) of subdivision (a) on ac- 
count of any real estate owned and occupied 
in whole or in part by a life insurance com- 
pany unless there is included in the return of 
gross income the rental value of the space 
so occupied. Such rental value shall be not 
less than a sum which in addition to any 


ts received from other tenants shall pro- 

a net income (after deducting taxes, de- 
on, and all other expenses) at the rate 
r centum per annum of the k value 
end of the taxable year of the real es- 
tate so owned or occupied. 

(c) In the case of a foreign life insurance 
company the amount of its net income for any 
taxable year from sources within the United 
States shall be the same proportion of its net 
income for the taxable year from sources with- 
in and without the United States, which the 
Teserve funds required ay law and held by it 
at the end of the taxable year upon business 
transacted within the United States, is of the 







reserve funds held by it at the end of the 
taxable year — all business transacted. 
“Sec. 246. hat every life insurance com- 
pany shall make a return for the purposes of 
this Act. Such returns shall be made, and 
the taxes imposed by section 243 shall be paid, 
at the same times and places, in the same 
manner, and subject to the same conditions 
and penalties as provided in the case of re- 
turns and payment of income tax by other cor- 
porations, and all the provisions of this title 
not inapplicable, including penalties, are here- 
by made es to the assessment and col- 
lection of the taxes imposed by section 243.” 





BEST’S LIFE REPORTS 

The sixteenth annual edition of 
Best’s Life Insurance Reports has 
been issued. 

This 1921 edition comprises 967 pages 
(exclusive of the preface) and contains 
carefully prepared reports upon and 
references to 747 life insurance insti- 
tutions, legal reserve companies, fra- 
ternal societies and assessment asso- 
ciations. 

The value of this volume is self-evi- 
dent not only because of its complete- 
ness but because it contains in a very 
compact space the essential data on 
life insurance institutions included in 
the Annual Reports issued by the In- 
surance Departments of 48 States, the 
Dominion of Canada and its several 
provinces. 

It is fully up to our established 
standard, is printed on opaque “bible” 
paper and is bound attractively in flex- 
ible leather. 





F. M.S LEAD SERVICE 
In speaking of the Fidelity Mutual’s 
lead service an agent of that company 
Says: 
“The lead service is valuable for 
the following reasons: 


“First. It saves us time and money. 
“Second. It gets us prospects. 
“Third. It secures for us a point of 


contact with a man’s friends or ac- 
quaintances whom we would meet in 
no other way. 

“To realize the value of the lead 
service we must: 


“First. Visualize the man, not the 
mere lead. 

“Second. Be prompt in calling on 
the man. 

“Third, Consider your names and 


submit only those upon whom you will 
be willing to call should they not re- 
ply.” 





CREEPING UP ON FIRE 
Some idea of the way in which the 
casualty business is growing, and the 
fire is to be distanced, is shown by 
the fact that ten years ago the total 
casualty and surety premiums footed 
$85,000,000 and in 1920 liability pre- 
miums reached $85,000.000 and com- 

pensation premiums $115,000,000. 





The Metropolitan Life has issued a 
booklet entitled “The Metropolitan Life 
Company, a Public Institution,” which 
reprints articles on that subject print- 
ed in The Eastern Underwriter earlier 
this year. 





Lawrence Month has been a success 
with the Missouri State Life agents. 
In one mail there were $500,000. in ap- 
plications, 





Several large group insurance lines 
have been written in August. 


KEEP PCSTED 
BY READING 


Subscription $3 a Year 








Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 





Room with de- 
tached bath $1.50 
and $2.00 
Private bath $2.50 

Paes | and $3.00 


BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 

CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 














HOME LIFE 


INSURANCE CO. 


NEW YORK 


WM. A. MARSHALL, 
President 





The 61st Annual Statement 
shows admitted Assets of 
$40,465,508 and the Insurance 
in Force $212,483,100—a gain 
for the year 1920 of nearly 
$27,000,000. The insurance 
effected during the year was 
nearly $43,000,000. The 
amount paid to policyholders 
during the year was over 
$4,196,000. 





For Agency apply to 

| GEORGE W. MURRAY, 
Superintendent of Agents 

256 Broadway New York 


| 





Business Is Good With 
The Bankers Life 


New Business for the 
first six months of 
1921 shows a total of 
$70,000,000 
as compared with 
$56,000,000 
for the first six 
months of 1920 


Bankers Life 
Company 


Des Moines - - Iowa 


Geo. Kuhns, President 

















Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 

Disability Benefits, 

Reducing Premiums 
See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 





GREATEST 


ILLINOIS 


COM PANY 

















THE MANHATTAN LIFE WANTS GOOD MEN 
INSURANCE COMPANY AND 
66 BROADWAY NEW YORK WILL PAY THEM WELLJI 
Orvanized 1850 
1851 Seventieth 1921 


Anniversary Year 


BERKSHIRE LIFE INSURANCE COMPANY 
. Pittsfield, Mass. 


During this long span of years the Company has maintained a high 
reputation for fair and honorable dealing with policyholders and agents. 
WILLIAM D. WYMAN, President 
WINFIELD S. WELD, Superintendent of Agencies 
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LIVE HINTS FOR BUSINESS GETTERS 








Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








Law & Roberts, of 
Wheeling, W. Va., 
have passed this 
out to their men 
as a working creed: 

1. I believe in myself. 

2. I believe in my opportunity. 

3. I believe I should be the best 
Lifeman in my comunity—a credit to 
my profession. 

4. I believe in establishing and 
maintaining a high standard. 

5. I believe life insurance is an es- 
sential factor in the advancement of 
our social and national life—more 
essential now than ever before. 

6. I believe it my duty as a Life- 
man to identify myself with the Com- 
pany which most nearly represents my 
ideal of what a company should be. 

7. I believe the Northwestern Mu- 
tual Life is that Company—because it 
gives the best service to its policy- 
holders. 

8. I believe in the mutuality of its 
policy contracts, and that they can be 
sold to honest men by honest methods. 

9. I believe I should select for my 
prospects the proper form of policy. 

10. I believe that with the sale of a 
policy should go a disposition to serve 
the insured indefinitely without cost. 

11. I believe it is the duty of every 
man to carry life insurance and it 1s 
my duty to bring to his attention its 
benefits and blessings. 

12. I believe that conscientious work 
will produce satisfactory results—for 
the average man will do. his duty when 
brought to see it. 

13. I believe I should strive more 
earnestly tomorrow than today, the 
abiding faith that if I Work I shail 
Win. 

14. I believe in practicing the “Gold- 
en Rule” in dealing with my fellow 
man. 


Law & Roberts 
Working 
Creed 


And with it all— 
15. I believe it to be my first duty— 
to live a life. 
s ¢ 8 


A man walked into the 


$1.20 Re- Elmira Agency’s office 
turned Him of the Connecticut Gea- 
$908.10 eral the other day and 


laid down a check for 
$908.10, the annual premium on an in 
come at 65 2D policy at his age, fifty- 
two. He said that a circular letter sent 
out from the Home Office sold him the 
policy. 

The agent who sent in the list has 
been with the Company only four 
months; nevertheless, he closed the 
prospect on the first interview. Cir- 
cularizing the list of forty names cost 
the agent $1.20 and the Company about 


$2.80. All in all it was a pretty good 
investment. 
* ¢ # 
Some agents rely on ol4 
Agents’ acquaintances for new 
Stock In business, one of the most 
Trade commendable of prac- 


tices, but it is likewise 
a great mistake not to form new ac- 
quaintances. The Prudential in its 
“Weekly Record” says that it is a mis- 
take for an agent to make less than 
one new acquaintance a day. Those 
who do not fall into a rut or start to 
go back. In fact, it explains the failure 
of many agents in not doing a larger 
business. The agerts stock in trade is 
his acquaintance; the more acquaint- 
ances the more business. 


The thrift habit, when backed 


The and stabilized by investment 
Thrift in sound, safe, profitable Gov- 
Habit ernment’ securities, com- 


pounds itself on the same 

principle as compound interest, accord- 
ing to the Piqua (Ohio) Democrat Call. 
“There is an old Spanish proverb 
which says that he who does not save 


pennies will never have pounds,” says 
the editorial. “It is safe to say that 
most persons who do not save money 
neglect to do so because they feel they 
can not save enough to be worth while. 
And this is where they make a grave 
mistake. 

“It is better to save a penny a day 
than nothing at all. 

“Even though one might otherwise 
be extravagant and wasteful, if even 
a very insignificant sum is laid away 
at regular intervals some progress at 
least is being made. It is better to 
practice 1 per cent thrift than not to 
practice it at all, because he who 
practices 1 per cent thrift will soon 
develop into the 2 per cent class and 
then into the 5 per cent class and on 
up the scale until eventually he will 
become a 100 per cent thrift examplar.” 

zs ¢ 8 


SMASH HARD TIMES BUGABOO 





What New York Life Agency Force Did 
Over a Short Period of 
Time 





A. Seton Lindsay, superintendent of 
agencies of the New York Life, said 
this week to the agency force of that 
Company: 

“Last March the President of the 
United States urged that the workers 
of the land get down to business in the 
matter of hours and efficiency in order 
that the business world might get back 
to “normalcy,” as he expressed it, and 
prosperous times return. Desiring to 
have a hand in so excellent a program, 
the New York Life asked its field force 
for two months of efficient work, and 
the facts are now before us. We were 
then running behind our 1920 schedule 
of new business, having only $197,200,- 
000 written in January, February and 
March, against $261,600,000 written in 
the first three months of 1920. The 
falling off was about 25 per cent. The 
need for concentrated effort was appar- 
ent. Would the field respond to so 
sensible an appeal? Some thought it a 
risky thing to court so severe a test. 
But the response was splendid. In 
April and May, the Efficiency period, 
you wrote $142,500,000, against $147,- 
700,000 in the same months of 1920, a 
shrinkage of only 3% per cent com- 
pared with a shrinkage of 25 per cent in 
the first quarter! Forty-seven Branch 
Offices proved their efficiency by over- 
topping their allotments for the two 
months, while 1,521 agents proved their 
zeal and efficiency by filling or exceed- 
ing their stiff assignments. Do you real- 
ize what this proved? It showed that 
we had shaken off the bugaboo of hard 
times and demonstrated our ability to 
write business under any and every 
condition!” 


I EE 


Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST—-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 











IE: ctinn ash in as necekhggdeeed cokumesediite clibis Gnlnk wi teicgbde aati ounapbetenauenion 7 
NE tre, te a cee erent Reems 
NN I ac itania yu cian shiku sine opaabiaeertdiaaks abies stb ch-enawacg 2,049,930.12 
ED I RIE Ks ccinceabnes tudabeckashahedhiemksdndieiontowedard casesiecies ves 176,501,808 .00 
SED EO, PORNO. vane Locccusshvantaccudbiadtls cesdunsbndueuvectes eases 1,851,338.9 
Total Payments to Policyholders since Organization..................css0- 23,840,173.20 
JOHN G. WALKER, President. 
—_ —— —! 
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American Central Life 


Insurance Company 












INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
———————— — — EEE 


—— 











The Columbian National Life Insurance Company 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Paid Life Insurance for year 1920 over $35,000,000.00 


Life, Accident, and Health Insurance 
Low Guaranteed Rates 








BRUST LEADS UNION MUTUAL 
AGENTS 


G. L. Brust, manager of the Pitts- 
burgh agency of the Union Mutual Life 
of Portland, Me., was the company’s; 
leading producer of new business for 
the month of July. This makes for the 
third month this year that Mr. Brust 
has enjoyed this distinction. 

‘Mr. Brust is also first on the com- 
pany’s list of leaders as regards pre- 
miums collected June 20 to July 20. 
This is the second time this year Mr. 
Brust has headed the list of premium 
leaders. 





“The lapsed policyholders should be 
considered as temporary absentees,”’ 
says The Prudential. 





















Great Southern Life Insurance Company 


HOUSTON, .TEXAS 


For Agency Contracts address 


0. S. CARLTON 


PRESIDENT 


CALLED ON WANAMAKER 

During the Quarter Million Dollar 
Club Convention of the Missouri State 
Life in Philadelphia, General Agent 
W. A. McAtee and James Virgil Hoover, 
also of that Agency, called to pay their 
respects to John Wanamaker, now 83 
years of age. They visited him in his 
office in the big store which bears his 
name. During the interview, they asked 


him how much life insurance he carried. 
He replied: 


“Not very much now. At one time! 
had a great deal, I built this building 
on life insurance—matured endow: 
ments. However, my son is said to be 
the best insured man in Philadelphia 
today. He carries a great deal.” 





The Phoenix Mutual has withdrawn 
the following policies: annual premi- 
ums, protective, 20 premium protective 
and 30 year term. 





The Boston weekly premium agency 
bs the John Hancock wrote $837,000 in 
une, 

















CAPABLE MEN 
Can Always Be 


WELL PLACED 


Much desirable territory is ready {or 
Agents who can aeliver policies in sa‘is- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 
Insurance Company 


PORTLAND, 





Address: 
ALBERT E. AWDE, Supt. of Agencies 
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15-Year Endowments 
For Women Discussed 


AS SEEN BY A WOMAN AGENT 





Insurance Needs at Different Ages; 
How Income Requirements 
Are Met 





Miss Eddie Osborne, of Winchester, 
Ky. has written an article for the 
Pacific Mutual’s Home Office paper in 
which she says that the average young 
woman cannot think in terms of many 


years. She may plan for two or three 
years, but five years, to the girl of 
eighteen or twenty, seem like an eter- 
nity. Now, how can we induce her to 
puy insurance which requires several 
years to mature? She should have it 
for the forced, systematic saving, if 
not necessary for the protection. I 
have found that the non-participating 
fifteen-year endowment makes the 
quickest and surest appeal. 

Suppose the prospect, the young busi- 
ness woman of twenty, does not expect 
to be in receipt of a salary for more 
than three years. Her premium on 
fifteen-year endowment, non-participat- 
ing, is now $57.15 per thousand, and at 
the end of three years her cash sur- 
render value is $143.00. She will have 
to pay the company only $9.48 per year 
for three years to help her save $143.00, 
and this, to her womanly instinct, 
sounds too much like a bargain to miss. 
The agent should emphasize the fact 
that the prospect might save forty-three 
dollars without some systematic saving 
account, but she almost surely will not 
save the one-hundred and forty-three. 
When you can with these arguments, 
place fifteen-year endowment policies 
and the insured gets accustomed to the 
sense of security that attends the carry- 
ing of insurance, she rarely lapses it at 
the end of three years. 

Now the older business woman has 
learned to plan for longer terms of 
years and when the endowment policy 
of fifteen years is presented to her, she 
can appreciate it and immediately be- 
gins regretting the fact that she has 
not bought this sooner, for now she 
would be in possession of some of the 
money that she has_ thoughtlessly 
wasted during the years and that she 
now could use to such good advantage. 
She also imagines her premium very 
much increased on account of her age, 
but you have a happy surprise for her. 
This is a comparison of life and endow- 
ment rates. 

At age forty, fifteen-year endowment 
rate is only $2.20 more than age twenty, 
while ordinary life has advanced $10.85 
and twenty-payment life has advanced 
$10.80. So the only reason for regret 
of not having insurance is not the ad- 
vance in rates, but the wasted and spent 
money. Buying the policy now prevents 
the mistake occurring the second time. 

The woman prospect age forty almost 
surely has some friends or acquaint- 
ances who have lost their health and 
you can prove the need of insurance for 
the permanent total disability benefit 
alone that the endowment policies of 
the Pacific Mutual offer. Then other 
friends of the prospect have died leay- 
ing a burden of debt or expense on ac- 
count of long illness all because they 
did not have insurance that would have 
taken care of such circumstances. 





Business Insurance 
Talk By Equitable 


SOME PARTNERSHIP FACTS 





Financial Partnerships Indemnified For 
Loss of Services of Active 
Managing Head 





A partnership in many instances is 
controlled by two individuals, one of 
whom is active in the enterprise and 
furnishes the experience and knowl- 
edge, while the other is inactive, but 
furnishes the capital necessary to its 
activities. Each partner is necessary 
to the other, says the Equitable 
Society. 

If the financial partner dies and his 
heirs demand his interests from the 
business and recall the capital invested, 
the remaining partner is not only con- 
siderably hampered and embarrassed, 
but is forced either to restrict his ac- 
tivities, to attempt hurriedly the loca- 
tion of another financial partner, or 
liquidate the business in order to raise 
the necessary capital. 

A Business Insurance policy for an 
amount equal to the financial man’s in- 
terests, payable to the partnership, 
meets this specific need and avoids any 
possibility of hardship or business par- 
alysis. It enables the business to con- 
tinue unimpaired by immediately fur- 
nishing cash to buy the deceased part- 
ner’s holdings. 

If, on the other hand, the other part- 
ner is eliminated, the financial part- 
ner is left a business with no active 
directing hand. He has suffered a 
direct loss due to the cessation of the 
services of the deceased partner. A 
certain time must necessarily pass be- 
fore a proper person can be found who 
is capable of conducting such a business 
and worthy of the trust of the financial 
partner. Meanwhile the business has 
suffered many and direct losses. A 
Business Insurance policy, payable to 
the partnership indemnifies the finan- 
cial partner for the loss of the services 
of the active managing head and off- 
sets the many resultant shrinkages. 

Example: The partnership insures 
for its benefit the life of partner “A” 
(the financial partner) for an amount 
equal to the financial interests of “A,” 
and, at the same time, insures for its 
benefit the life of partner “B” (direct- 
ing head) for an amount equal to the 
money value of partner “B” to the part- 
nership. 





PAID 25 CENTS, ESTATE GETS $345 

Domicele Shilanis took an Industrial 
policy in the Metropolitan on March 14, 
1921 for $345, on which the weekly pre- 
mium was 25 cents, He paid one pre- 
mium. 

On March 16 he met with an accident 
while riding in an automobile and died 
that day. The Company paid to the 
administrator of his estate for the bene- 
fit of his two minor children, Tony and 
Alice, aged 10 and 9 respectively, 
$345.25. 





Isaac Miller Hamilton, president of 
the Federal Life and Mrs. Hamilton are 
sojourning in Bermuda. 





esta of all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, PENN 

VALUES, make an INSURANCE PROPOSITION which in the sum ef 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 
On January 1, 1909, rates were reduced and values increased to full 
3% reserve 


MUTUAL 
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IN PROTECTION 


—All Ordinary Lines 
—Group Insurance 
—Accident & Health Insurance 


Over $300,000,000 of Insurance in Force January 1, 1921 
Our Expansion Program calls for Well Equipped Leaders 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 


Home Office Saint Louis 
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AGENCY CO-OPERATION 


through direct mail advertising is just one of the features which give 
Fidelity field men a distinct advantage. Last year we distributed 41,341 
direct leads—all interested prospects who requested information. This 
service, and its original policy contracts, enabled Fidelity to show an 
increase of 28.35 per cent. in paid business last year. 

Fidelity operates in 40 states. Full level net premium reserve basis. 
mage in force over $203,000,000. Faithfully serving insurers 
since 4 


A few openings for the right men. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
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More Than 11/4 Million Policies Now In Force 


Only four other life insurance companies in America have more 
in force than this Company. A study of the following growth in ten wee ee 














Jan, 1, 1911 Jan. 1, 1916 » i, 
GOTO: -ci00scspetcwcedacpeusnonbeoecedusnsceqeues $5,614,764 $1 y ay 
WOMEER 1 DOGRG. coc cccdecccccccccsccccavseces ¥ 613,615 1,277,277 
Insurance im FOrce..........-secceseceveeees $49,245,028 $89,596,833 $251,594,364 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia, 
Pennsylvania, Michigan, Illinois, Missgourt. 


THE WESTERN AND SOUTHERN LIFE INS.: CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 





































Improved Disability Provision 





Claim may be made as soon as disability occurs—no piobationary 
period. 







Payments begin immediately on approval of claim—no proba- 
tionary period. 











Monthly payments, lifelong, conditioned on permanence of dis- 
ability. 








Immediate waiver of future premiums—no waiting until next 
anniversary. 







Full amount of insurance paid when insured dies, without deduc- 
tion for disability payments or for premiums waived. 







. This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 
the insuring public. 










For terms to producing Agents address 







The Mutual Life Insurance Company 
of New York 
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Untermyer Breaks 
Loose in “Times” 


TRIES CASE IN NEWSPAPER 





Returns to Attack Upon Insurance; 
Gives Back-Hand Slap to Insurance 
Commissioners 





Samuel Untermyer, writing to the 
New York “Times” from Carlsbad, 
again takes up the cudgels against peo- 
ple he doesn’t like in life insurance, 
and incidentally tries to cast reflections 
upon insurance commissioners. His 
latest screed, printed in “The Times” 
on Sunday is reproduced herewith. By 
the way, can anybody get anything into 
the “Times” by merely writing the sheet 
a letter. And what about its motto “A!l 
the news that’s fit to print?” 


To the Editor of The New York Times: 


Perhaps you will be good enough to allow me 
respectfully to protest in the interest of the Leg- 
islative Housing Committee against the spreading 
of false, misleading and abusive propaganda with 
respect to the purpose of the insurance branch 
of the inquiry, and of crippling its usefulness 
when the time comes for recommending legisla- 
tion based upon the evidence taken before the 
committee. at is, beyond doubt, the deliherate 
and preconceived purpose of the campaign that 
is now under way through its press bureaus, 
with the methods of which I have reasons to be 
familiar. 

The success of the committee’s efforts will 
depend upon public confidence, and I do not 
propose to sit idly by, even at this distance, 
under that sort of propaganda. 

The following facts tell their own story: (1) 
That both Mr. Peabody of the Mutual Life and 
Mr. Dryden of the Prudential Life were again 
and again invited while on the witness stand 
and offered the opportunity either then or there- 
after to explain or supplement any part of their 
testimony, but under oath and not through ir- 
responsible press reports; (2) that, as the 
minutes of testimony will show, both of them 
specifically declined to do so, and (3) that they 
waited until after counsel for the committee had 
sailed away to begin this systematic propaganda, 
in which they have ever since persisted. 


Decries New Jersey “Investigation”’ 


At one time this propaganda is accomplished 
through a statement by the counsel for the Pru- 
dential Life, in which he announces (I can see 
that astute gentleman laughing up his sleeve) 
that the New Jersey Insurance Commissioner has 
been asked to investigate, as though we did not 
know in advance what that sort of an “investi- 
gation” will mean. The Insurance Commission- 
ers both of New York and New Jersey have, 
with few exceptions, too long been mere “rubber 
stamps” for the companies, and I believe that 
the public has not failed to grasp the situation. 
What is needed is a thorough legislative investi- 
gation in the open. 

On another occasion the President of the Life 
Insurance Agents’ Association comes to the de- 
fense of the companies. It is through these 
sameé agents, and not through the policyholders 
(who are supposed to be the owners, but have in 
fact no voice in the managements), that the 
present managements of the companies retain 
their control. Who ever heard of any associa- 
tion of life insurance agents protesting or com- 
plaining against anything that the companies 
have done as long as they have not reduced the 
commissions of the agents? Through all the 
years of insurance misrule and abuse of the 
policyholders, that was only partially exposed by 
the Armstrong investigation, the agents stood by 
the discredited managements, even to the point 
of preventing a genuine reorganization of the 
Mutual Life, which, in point of fact. has never 
taken place. The same powerful financial in- 
flu:nces that controlled the company during the 
McCurdy régime are still in the saddle. Only 
the puppets have been changed. 

Wouldn’t Ran for Judge of Appeals 

In your issue of July 3, which has just 
reached here. I find side by side two articles of 
the general character complained of by me. The 
one is headed “Talk of Untermyer for Appeals 
Court,” the other “Browne Denounces Unter- 
myer Inquiry.” In the first article the insulting 
suggestion is anonymously made that my nomi- 
nation for the Court of Appeals is under con- 
sideration, for the purpose of suppressing my 
opposition to Mayor Hylan, accompanied by the 
very “kind” intimation that part of my work 


as counsel for the Lockwood Committee was 
done for the purpose of settling scores with 


Tammany Hall for some imaginary grievance 
of which I have not the slightest knowledge or 
intimation. I have not and never had the 
slightest grievance against Tammany Hall or any 
of its members. I am a lifelong member of that 
organization and am anxious in the interest of 
good government to save it from the blunder of 
renominating page Hylan. 

Every friend of mine in and out of Tammany 
Hall knows that I would not accept a nomina- 
tion for the Court of Appeals or for any other 
office, Federal or State, in the gift of the people, 
for reasons that have been repeatedly publicly 
stated by me. The article could only have been 
intend to discredit my work for the Lock- 
wood Committee when the time comes for recom- 
mending and pressing legislation. 

Retort to Stewart Browne 


Whilst the first article has no sponsor, a man 
named Stewart Browne stands sponsor for the 
second article, attacking the work of the com- 
mittee. The entire article is a tissue of ignor- 
ance, falsehood and misrepresentation. 

First, I have never implied “graft and crook- 
edness or abuse to savings banks, fire insurance 
companies, trust companies and life insurance 
companies.” I have implied nothing, I have 
simply asked questions. This was my on 
These questions did not imply either graft, 
crookedness or abuse. So far as concerns the 
savings banks, it was shown that as a class they 
are doing their full duty in the way of invest- 
ments in real estate mortgages, having an aver- 
age of over 48 per cent. of their total deposits 
so invested. The fact that a few of them have 
required borrowers to take undesirable real estate 
and Liberty bonds at par, simply exposed a 
practice which it was important that the Legis- 
lature should know and which should be stopped, 
as it has been through exposure. 

Second, Mr. Browne says that “insurance 
rates are excessive, but apparently Mr. Unter- 
myer has made no attempt.to bring them down.” 
The committee has not the power and it is no 
part of their business to bring down life insur- 
ance rates. It was, however, part of the duty 
of the committee, and an important part, to 
expose excessive fire insurance rates, and if Mr. 
Browne says that they are not — brought 
down, he simply does not know what he is 
talking about. 

Third, Mr. Browne takes exception to my 
having asked Mr. Dryden of the Prudential, 
why Lis corporation does not conform to the 
laws of New York. He says I know that it is 
organized under the New Jersey laws, “‘and yet 
he accuses Mr. Dryden of violating the laws of a 
State that has no jurisdiction in the conduct 
of the Prudential’s business.” Nothing could 
better illustrate Mr. Browne’s dense ignorance 
on his subject. He is probably unaware of the 
fact that the Prudential Life is subject to the 
laws of the State of New York, although organ- 
ized in New Jersey; that almost five millions of 
its policy holders are residents and citizens of 
New York, and that it receives vastly more of 
its income from New York than from New 
Jersey. 

It may also interest the public and Mr. Browne 
to know that I did not accuse Mr. Dryden of 
violating the laws of the State of New York 
in the character of the investments of the Pru- 
dential, but that we are gathering information 
to prove to the Legislature that in so far as the 
Prudential holds funds of New York citizens, it 
should be required to invest them in a safer 
and less speculative way and in a way less 
liable to be in the interest of Mr. Dryden and 
more in the interest of his 15,000,000 policy- 
holders. 

Fourth, as a champion of the fire insurance 
companies and their “hidden reserves,” Mr. 
Browne makes rather a mess of it when he says 
that “this so-called ‘hidden reserve’ is meres 
reinsurance reserve that is required by law.” 
It is nothing of the kind. e witness who 
stated that this was a hidden reserve (who, by 
the way, is the best known authority on fire 
insurance in the United States), is ‘Alfred Best, 
the publisher of standard works on the subject, 
who explained what he meant by “hidden re- 
serve.” I suggest that Mr. Browne read that 
evidence. He par possibly, then, understand at 
least a little of what he is talking about. 


Corporation Championship 

In conclusion, may I say that all the testimony 
to which Mr. Browne objects, as though it had 
been given by me or as though I were responsi- 
ble for testimony extracted from hostile and 
interested witnesses, was that of witnesses of 
standing and reputation in the community and 
that most of it came from the lips of the officials 
themselves. 

The fact that the fire insurance companies 
have already been forced to break up their 
monopoly as a result of the investigation, that 
the mutual fire companies are now permitted to 
compete not a in the State, but throughout 
the country, and that brokers are permitted to 
do business with all fire companies, seems to 
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make no appeal to Mr. Browne. His peculiar 
kind of solicitude, masquerading as President of 
the Real Estate Owners’ Association, runs true 
to form. It is an eager and consistent cham- 
pionship, on all occasions, of every powerful 
corporation that stands in the way of stimulating 
building operations. 

By the way, is not this the same Mr. Browne 
who so strenuously oP sed the wholesome rent 
law legislation of 1920? If he is really inter- 
ested in the welfare of real estate (in which 
I have a personal interest many times greater 
than his), why in the name of fair play and 
common sense should he be found protesting 
against creating a much-needed loan market in 
the only places where it can be had—from the 
fire insurance companies, the bulk of whose rev- 
enues are derived from real estate and are now 
invested in highly speculative Wall Street stocks, 
and from the life insurance companies where 
they have long proven the safest and best paying 
of all their investments? I can understand the 
companies’ objections. Wall Street has its at- 


tractions for them. But why should a ma 
pretending to represent real estate owners take 
such an anontalous position? The only answer 
I can see is that Mr. Browne is grossly mis 
representing the real estate owners, for reasons 
that he alone could, if he would, explain 
However that may be, I consider it important 
that the public shall know what is behind thes 
attacks, all of which, by the way, I predicted # 
the beginning of the investigation, wou!d come 
as soon as an effort was made to expose the 
abuses by these powerful interests thai are re 
tarding construction. From now on, as the tim 








Cc. N. BROWN RESIGNS 

C. N. Brown, manager in lHastem 

Pennsylvania for the Bankers Life 

Company, with headquarters in Philé 

delphia, has resigned and gone to Sa 
Francisco, Cal. 








Cc 15 John St., N. Y. 
Courtland 1429 





Think of the laborious task of mentally figuring the unearned premiums on 100,000 items of a re- 
insurance schedule, compared to the Barrett System of machine figuring. We often wonder why 
some companies think they are saving money by doing this work themselves. We complete the job; 
checking registers, figuring net retention, and unearned premiums, preparing schedule and recapit- 
ulation for final settlement. : 
Our policy writing department checks rates, on applications, figures, and types policies, forms at a 
nominal cost. 
We install figuring systems and supply trained operators. 
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approaches for the consideration by the Legis- 
Jature of remedial legislation, we may expect 
this propaganda to assume a more and more 
insidious and persistent aspect, and we shall 
need constant public vigilance and support to 
protect the public against deception and to se- 
cure the i legislation against the covert 
opposition © these powerful interests and their 
industrious publicity bureaus. 
SAMUEL UNTERMYER. 





Stewart Browne, president of the Uni- 
ted Real Estate Owners’ Association, 
came back with the following letter: 


“Eyidently jealous. of Senator Elon R. 
Brown’s and Senator Meyer’s yellow journal 
publicity, Mr. Untermyer, from faraway and 
peaceful Carlsbad, breaks out in publicity by re- 
vamping his insurance mouthings. No _ policy 
holders’ grievance brought about the Hughes- 
Armstrong insurance investigation, Mr. Unter- 
myer knows, as do others, that it was bought 
and paid for. E ‘ 

“Every legislative bill, and there were many 
assed as the result of such investigations, has 
Seen repealed except one. Yet Mr. Untermyer 
would give it rebirth in order to re-establish his 
lost prestige. No policy holder, no stockholder, 
no depositor, asked the Lockwood commtitee or 
Mr. Untermyer to make the investigation he 
made. The Legislature refused to grant such 
power He usurped it. J ete 

“Brother Untermyer classifies my criticism of 


his act aS examining counsel as ‘a tissue of 
ignorance, falsehood and _ misrepresentation.’ 
With the exception of the ‘ignorance,’ that is 
exactly how Mr. Untermyer’s publicity might 
be described. He is no fool. He is not ig- 
norant. He is one of our ablest lawyers. The 
truth, unfortunately, does not make good head- 


line publicitv. If it did I would get pages of 
it instead of a few sentences and paragraphs. 
“In thirty years I have seen many legislative 
and Giand Jury investigations. Most of them 
were fakes with fake results, and were con- 
ducted principally for the exploitation of poli- 
ticians and others, all seeking advancement at 
the expense of the taxpayers. While they do 
some good, they do much harm. Barnum was 
right. The public does love to be fooled.” 





WHEN JOHN S. HALE WEDS 

John S. Hale, actuary of the North- 
western National Life, recently became 
engaged. Here is the way that the 
affair was announced in the Home Office 
organ of that Company: 

The Agency force will undoubtedly 
be surpriséd to learn that their Actu- 
ary, John Stewart Hale, has finally 
disrupted George Ade’s precepts about 
the “Joys of Single-Blessedness’ by sur- 
rendering himself and his liberty to 4 
“mere woman.” 

His valorous act did not come as 12 
complete surprise, such as he had an- 
ticipated it would, for he was not clever 
enough to evade the _ surreptitious 
feminine guard which continually pur- 
sued him. 





BORROWING ON POLICIES 

The Western States Life has sent 
out an imperative order to its agents 
forbidding their soliciting old policy- 
holders to borrow on their policies for 
the purpose of taking new insurance. 
The company says: 

“To induce a policyholder to borrow 
on his insurance in order to write him 
for a new policy can be carried to such 
an extent that the transaction becomes 
a pure scheme of twisting.” 

The company holds that forrowing on 
a life policy should never be done ex- 
cept as a last resort, and only under 
the provocation of absolute necessity. 





LIBERTY LIFE STARTS WRITING 

The Liberty Life of Chicago, a new 
stock company, has just begun writing 
business. It is so far licensed only in 
Illinois but expects to extend its opera- 
tions to Indiana and Michigan in the 
near future. It starts out with $100,000 
capital. Frank L. Gillespie, one of the 
organizers of the Public Life of Chicag> 
and for two years one of its directors, 
is president of the new company and 
Marcus Gunn is actuary. The company 
Will write all classes of business but 


will specialize on negro business in 
Chicago. 





NEW YORK LIFE CONTEST 

In the New York Life’s Efficiency 
Contest, from March 28 to May 28. 
(business written), and to July 30 
(business paid), the winners are Tren- 
ton, Albany and New Hampshire 
branches. Trenton paid for $779,500 on 
& $372.116 allotment. A. L. Farmer and 
A. E. Duran, Oklahoma branch, exceed- 
ed their allotment by $213,679 each. 


U. S. Tax on Legacy 
Exempted By State 


TRANSFER TAX NOT DEDUCTIBLE 





Federal Claim is Duty or Excise; 
State Charge Has Nature 
of Toll 





Payments under the Federal Inher!- 
tance Tax law may be deducted in com- 
puting net income under the State In- 
come Tax law, the Income Tax Bureau 
of the State Tax Department antiounced 
yesterday. In the same decision it was 
held that State transfer or inheritance 
tax was not deductible. Previous rul- 
ings of the bureau have been to the 
effect that neither tax was an allowable 
deducation, says the New York 
“Times.” 

Deduction of the Federal Inheritance 
tax may be made only by executors 
and administrators and not by beuefi- 
ciaries. The question was raised as the 
result of a recent decision of the United 
States Supreme Court, which held that 
the Commissioner of Internal Revenue 
was not justified in refusing to allow 
deduction of Federal inheritance taxes 
in cOmputing net income. 

Deputy Tax Commissioner J. S. Y. 
Ivins, director of the State Income Tax 
Bureau, in his decision, so far as it re 
lates to New York State, points out thai 
the Federal and State inheritance taxes 
are different in fundamental principle. 

“The courts,” says his statement, 
“have held that the Federal inheritance 
tax is a duty or excise tax imposed 
by the Federal Government under its 
taxing powers, to be paid by the estate 
rather than out of the shares of the 
legatees or beneficiaries. The so-called 
State transfer tax, however, is to be 
considered rather in the nature of a 
toll. appropriated by the State in ex- 
ercising its sovereign right as the orig: 
inal and ultimate proprietor of all lands 
within its jurisdiction, a right which 
does not exist in the case of the Fed- 
eral Government. Since payments under 
the State Inheritance Tax law, there- 
fore, are really partial escheats to the 
State rather than taxes in the sense of 
the Federal law, the Tax Commission 
rules that they are not deductible in 
computing net income under the State 
Income Tax law. 

“Since the decision of the United 
States Supreme Court in June, the In- 
come Tax Bureau has received an in- 
creasing number of inquiries as to its 
application to the State Income Tax 
law. The bureau will take immediate 
steps to refund any overpayments that 
have been made in the light of today’s 
ruling making the Federal Inheritance 
tax payments deductible.” 





WITH METROPOLITAN LIFE 


Lawrence K. Farrell, assistant super- 
intendent of the accident and health de- 
partment of the Royal Indemnity Com- 
pany, has resigned to become assistant 
to Stewart M. La Mont, assistant sec- 
retary of the Metropolitan Life Insur- 
ance Company, who is in charge of its 
accident and health department. Mr. 
Farrell started with the Metropolitan 
Casualty Insurance Company in 1904, 
at the same time as Mr. La Mont did, 
when the latter company commenced 
writing accident and health business. 
In October, 1911, he joined the staff 
of the Royal Indemnity and became as- 
sistant superintendent of the accident 


_ and health department. 





NEW OLD LINE OFFICERS 

The Old Line Life of Milwaukee, has 
elected F. X. Bodden vice-president to 
succeed the late W. A. Starke. Thomas 
Rice succeeds Mr. Bodden as second 
vice-president, and E. B. Marshall be- 
comes a member of the finance com- 
mittee in place of Mr. Rice. George A. 
Duvall, banker of Kewaunee, Wis., was 
elected a director to succeed Mr. Starke. 
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IMPERIAL BUILDING 
411-13 WALNUT STREET 
PHILADELPHIA 


YOU WILL FIND IT HARD TO FIGHT 
THE LAW OF PROGRESS 


The Perfected Limited Payment Life and Endowment 
Policies are not mere improvements over the usual policies. 
They are much more than that. They are parts of a new 
system of life insurance. We have changed the fundamentals 
of the system of life insurance in forming these new policies. 


Our system is founded on progress. The progress which 
arises out of intimate knowledge and long experience. The 
kind of progress which makes it hard for the pack mule to 
compete with a high-powered, heavy burden auto truck on a 
straight road, and the stage coach to compete with the 
Twentieth Century Limited. 


Life insurance agents are quick to sense the value of 
anything new in their business, purporting to give their clients 
greater benefits. We believe we have made it possible for 
the agent to give his clients everything possible for their dol- 
lars and still keep a life insurance company covered by the 
righteous mantle of conservatism. We will be satisfied to let 
the agent pass judgment. All we ask is a hearing. The same 
kind of a hearing the agent himself asks of the public. We 
know that only those who are competent through knowledge 
will attempt to pass on the merits of our system. 

The first Company to issue these Perfected Policiés is the 
one having the lowest net cost in the United States. Under 
their Agents’ Contract any Agent can become the head of an 
Agency extending throughout 15 States. There are no terri- 
tory restrictions and no limit can be put on an Agent’s earn- 
ings except his own inability to grow. Renewals once earned 
are VESTED IN HIM. IF HE DIES OR QUITS THE COM- 
PANY WILL INSIST UPON PAYING THEM TO HIS 
ESTATE OR TO HIM NO MATTER WHERE HE IS OR 
WHAT COMPANY HE REPRESENTS. 


YOU CANNOT KNOW WHAT WE HAVE UNLESS 
YOU GET IN TOUCH WITH US AND LEARN. Send us 25c., 
stamps or coin for our new booklet—“Life Insurance, the 
only thing that has to be sold and the more you pay for it, 
the LESS of it you have.” Do it now, we promise you your 
quarter’s worth and agree to refund it if you think otherwise. 


PERFECTED ENDOWMENT COMPANY 
WILLIAM W. SMITH, President 


411-13 Walnut Street Philadelphia, Pa. 





Note: The Perfected Limited Payment Life and 
Endowment Policies and Convertible Ordinary Life, 
are fully protected by Copyright and Trade Mark. 
This Trade Mark appears on the front page of each 
policy. All rights strictly reserved. 
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BLASTING REPUTATIONS 

It is almost impossible in America to 
send a pretty woman murderer to prison 
or to bring to trial a policeman in New 
York City against the wishes of the po- 
lice force. But anybody can blast a repu- 
tation of a decent man by the mere pro- 
cess of writing a letter to a newspaper 
and signing his name. Without making 
any investigation of the charges or slurs 
in the letter, a newspaper will print it. 
At least that is what happened with the 
voluminous correspondence of Samuel 
Untermyer, who is spending most of his 
time now in Carlsbad, Germany, writing 
letters to the newspapers in New York. 

That Mr. Untermyer’s manner of try- 
ing cases in the newspapers has serious 
consequences is illustrated by a head 
which the New York “Sun” placed on 
one of these letters. It read: “Insurance 
Men May Be Named in Crime Plot.” 
This gives the public the impression that 
there has been a crime plot. It has not 
been proved that there has been a crime, 
but fire insurance men are linked with 
criminals in the minds of “Sun” readers. 
The New York “Times” and the New 
York “World” have been about as un- 
fair. In one of his letters Samuel Unter- 
myer tries to undermine the joint ex- 
amination of The Prudential by repre- 
sentatives of several state insurance de- 
partments. He practically charges the 
insurance commissioners with being the 
tools of the insurance companies. To 
anyone who knows the independence and 
high character of the average insurance 
commissioner, this is a nefarious allega- 
tion, The statement was printed by the 
newspapers as usual, without investiga- 
tion. 


THE WASHINGTON COPYRIGHTS 

The action of the Spectator Company 
in copyrighting the endorsements of the 
institution of life insurance made by the 
Harding administration, i, e., the Presi- 
dent, Vice-President and members of the 
cabinet, was not only an enterprising 
stroke on ‘the part of the publisher, but 
was too enterprising. These endorse- 
ments, the best that have ever been given 
en bloc, will sell millions of dollars of 
‘ Jife insurance and should be as widely 
distributed as possible. The Prudential 


is distributing them for nothing; the 
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Spectator, in the shape of a folder, at 


so much a copy. The letters of the 
President and Vice-President were sent 
direct to the Spectator Company for ex- 
clusive publication in the insurance paper 
published by that company. The Presi- 
dent and Vice-President will doubtless 
not be pleased when they know their let- 
ters are being offered for sale. The cabi- 
net endorsements were not letters at all, 
but were obtained by The Prudential In- 
surance Company, which objects decided- 
ly to copyrighting the opinions its repre- 
sentative got in Washington. 

The Prudential said in a letter to the 
Spectator Company that it does not think 
anyone has the prerogative to make such 
a copyright withoit the confidential con- 
sent of the individuals concerned. The 
copyrighting of statements of cabinet 
members by a publisher who did not get 
the statements and over the protest of the 
company which got them is being called 
to the attention of the life insurance 
fraternity. Copyrights cost a dollar 
apiece and they seem to be issued by the 
copyright office to the first man or con- 
cern which applies for them. 





THE LOS ANGELES CONVENTION. 

An exclusive interview with Fred J. 
Cox, president of the National Associa- 
tion of Insurance Agents, in which he 
discusses the oncoming Los Angeles 
convention, and gives his opinion as to 
the influence of the association, its ac- 
complishments and where it is drifting, 
will be read with interest by under- 
writers, and with approval. It is a 
real constructive program, sure to cem- 
ent good relations. The National Asso- 
ciation is now running smoothly. The 
sea seems smooth. 

The program for the annual conven- 
tion has also been completed and it is 
probably the best that has been ar- 
ranged yet. Public prejudice against 
fire insurance, unethical re-insurance, 
mounting automobile losses, companies’ 
brokerage service departments and the 
Casualty Information Clearing House 
are the principal topics. 





NO AVERAGE ON LOST VESSEL 

The English Court of Appeal has 
affirmed the original decision in the 
case of the “Penlee.” This vessel 
while en route from Cuba to Queens- 
town with a cargo of sugar was dam- 
aged and stopped at Queenstown for 
repairs. Later she caught fire and was 
abandoned and the cargo owners re- 
fused to acknowledge the shipowners’ 
claims for contribution on the ground 
that the final total loss of the vessel 
eliminated all general average claims. 
Both the arbitrator and the Court of 
Appeal sustained this view. As the 
contract of shipment was governed by 
the York-Antwerp Rules, providing that 
a general average expenditure “shall 
be made upon the actual values of the 
property at the termination of the ad- 
venture,” Lord Justice Scrutton held 
that the actual values amounted to 
nothing after the voyage terminated 
prematurely with the sinking of the 
ship. The shipowner contended that 
many existing decisions state that the 
values should be taken at the port 
where expenditures are incurred, but 
the court refused to be governed by 
recent decisions because it insisted 
that the contractual obligations were 
governed wholly by the York-Antwerp 
Rules. 





“NEWS FROM HOME” 

The current issue of “News From 
Home” is devoted to county fairs and 
their bearing on an insurance agency. 
It calls attention to displays at these 
county fairs by insurance agents, 





THE HUMAN SIDE OF INSURANCE 





H. G. B. ALEXANDER 





H. G. B. Alexander, president of the 
Continental Casualty Company and the 
Continental Assurance Company of Chi- 
cago, and Mrs. Aléxander left Chicago 
last week for the Canadian Rockies 
where they will spend about six weeks 
on a holiday. ; 
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Griffin M. Lovelace, director of the 
Carnegie School of Life Insurance 
Salesmanship, is on the Pacific Coast. 
He addressed, this week, the Northern 
California Life Underwriters Associa- 
tion in San Francisco. Others who 
spoke included Edward K. Strong and 
Charles J. Rockwell, both of the faculty 
of Carnegie Institute. They gave a 
cross-section of the Carnegie Course 
which they are now conducting in San 
Francisco. 

+. os s 

Harry C. McKay, of Truro, Nova Sco- 
tia, assisted by Manager Boyd of Hali- 
fax, in one successful and conspicuous 
day recently, secured five applications 
for a total of $16,000 life insurance. 
Agent McKay met the Manager at the 
train in the morning and gave him two 
applications which he had obtained the 
night before, making seven applica- 
tions in all, with premiums of $569. 

s ¢ se 

Frank W. Johnson, of Benson, Vt., 
who specializes on Twenty Payment 
Life and Twenty Year Endowment pol- 
icies, which contracts are favorites with 
thrifty farmers, started life as a clerk 
in a general store in which position he 
remained for nine years. He then de- 
cided to become a life insurance agent 
and has made a success. 

*> ¢+ @ 


Doris M. Goethe, of Nebraska, is one 
of the most successful agents of the 
Lincoln National Life. 





DANISH COMPANIES 

“The Policy” recently issued a Dan- 
ish insurance number. Before the war 
there were forty-six joint stock com- 
panies there, and sixty-nine general 
agencies of foreign companies, repre- 
senting 148 different foreign companies. 
Ninety-five new joint stock companies 
were established, beginning with eleven 
in 1915. In 1916 the number organized 
was twenty-six. The number of for- 
eign companies increased only from 
148 to 156. 





VAN IDERSTINE ABROAD 
Robert Van Iderstine, of the Norske 
Lloyds, is in Europe. 
in a couple of weeks. 


He will return 


* electrical inspection bureau. 


W. V. Donovan, of Troy, N. Y., is one 
of the few agents who have been mem- 
bers of the legislature. Naturally, he 
has found that his legislative training 
has stood him in good stead as an in- 
surance agent, and he is meeting with 
real success. His insurance experience 
covers a period of a quarter of a cen- 
tury. The companies he represents are 
the Union, County Fire, Federal, Brit- 
ish, American, Merchants & Traders, 
New Hampshire for automobile; Home 
F. & M., Union Indemnity and Massa. 
chusetts Bonding. 
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Young E. Allison, Jr., a newspaper 
man who is a credit to insurance just 
as he would be to any other craft, 5 
the father of Young E. Allison, IIL, 
newly arrived. A friend in writing him 
a letter of congratulation said: “May 
he have the brilliance and wisdom of 
Young E. Allison, I.; the sobriety and 
pep of Young E. Allison, II.; and the 
good looks of his mother.” All of which 
should get Young E. Allison, III. by 
with flying colors. 
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Frank H. Beckwith, for eleven years 
an executive officer of the New York 
State Sunday School Association, much 
of the time in charge of the origination 
department, has become a special ag- 
ent for the Mutual Benefit Life. When 
Mr. Beckwith joined the Sunday School 
Association it was in its infancy and 
largely through his efforts the small 
office at Albany has grown to a suite of 
six rooms. Mr. Beckwith was the first 
field worker and now there are seven- 
teen, while the state staff has increased 
from five to twenty-three full-time 
workers, including the state superin- 
tendents. During the eleven years 
$300,000 has been raised for the work. 


E. A. Haks, secretary of the Wiscon- 
sin National Life of Oshkosh, Wis., has 
been made superintendent of agents, to 
succeed the late J. C. Foute. R. E. Mar- 
tin, auditor and assistant secretary, has 
been elected secretary. Arthur James, 
manager of the casualty department. 
has been elected third vice-president 
and assistant superintendent of agents. 

= s s 


Frank R. Woodbury, New York man- 
ager of the Pacific Mutual Life, ar- 
rived at his office at 80 Maiden Lane 
on Monday of this week after spending 
some time on the Pacific Coast at the 
home office of the company. 

7 s . 


Darwin P. Kingsley, now in Europe, 
will return September 10. At the sug- 
gestion of Harry B. Rosen, the field 
men are pledging themselves to write 
more applications between August 15 
to September 10 than they have ever 
written in a single period. This is to 
be an unique tribute to the president 
of the New York Life. 





BALTIMORE WIRING 

It has been evident for some months 
that defective electrical wiring was 4 
big fire hazard in Baltimore; that 4 
majority of the fires in this city could 
be attributed to that cause. The Balti- 
more Board realized this fact and a'- 
tempted to combat it by starting an 
The Con 
solidated Gas and Electric Light Con 
pany also realized the danger of ama- 
teur wiring. For a while it refused 
to turn on anv current unless the wirin4 
was approved by the Board in addition 
to the city. Then the_ politicians 
stepped in and finally forced the Public 
Service Commission to issue a ruling 
forbidding the public service company 
from having two inspections af th¢ 
wi 
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Says Hudson River 
May Easily Catch Fire 


A REAL OIL PIPE LINE HAZARD 








Citizen Writes to New York Board 
Which in Turn Writes to 
Fire Department 





Joseph D. Holmes, a citizen, has writ- 
ten a letter to the New York Board of 
Fire Underwriters calling attention to 
the danger of the Hudson River catch- 
ing fire. This might seem fanciful to 
some people living in the interior sec- 
tion of the country, but it is quite a 
possibility because of oil hazards. The 
New York Board has written to the 
fire department on the subject. Mr. 
Holmes has written a letter to a daily 
newspaper in which he discusses the 
peril, the “Granite State,” to which he 
refers, being a ship. In his letter he 
says: 

“Make no mistake. The Granite State 
did not burn at her dock as the result 
of the combustion of floating oil wastes. 

“The fire was supplied with oil from 
a leak in a pipe line under the river. 
This fact I have ascertained from the 
Navy Department. 

“There are a number of these pipe 
lines, and unless they are supplied with 
gate valves to stop the flow promptly 
in case of a leak they may cause a 
great loss by fire among the shipping 
at any time. 

“I. have written the Board of Fire 
Underwriters of New York and the New 
Jersey Board of Commerce and Naviga- 
tion calling their attention to this dan- 
ger. The New York Fire Department 
should be aware of it. 

“Millions of gallons of oil are pumped 
through these pipes and a break might 
occur and through neglect some one 
could literally set the river on fire.” 
Letter To Bureau of Fire Prevention 

J. F. T. Stewart, superintendent of 
the Bureau of Surveys and Electricity 
of the New York Board of Fire Under- 
writers, upon receipt of a letter re- 
ferred to above, sent it to John F. Dix- 
on, inspector of combustibles, Bureau 
of Fire Prevention, New York City, 
with this statement: 

“IT shall be glad if you will investi- 
gate and let us have the facts as we 
think the point raised by Mr. Holmes 
is an important one.” 

No answer having been received Mr. 


Stewart on August 12 again wrote Mr.‘ 


Dixon, enclosing duplicate letter from 
Mr. Holmes, and a saying: “We are 
writing to you to inquire if you have 
been able to secure any information 
about the shutting off the flow of oil 
Promptly in the pipe of the Standard 
Oil Co., which passes under the Hudson 
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Fire Insurance Department 





Putting Brakes On 
Auto Underwriting 


CRISIS NOW BEING REACHED 








“American Fore” Groups Reduce Size 
of Many Policies; Darby, Hooper 
& McDaniel Action 





The automobile insurance business 
may be said to have reached a crisis. 
Reports are current on the street that 
several companies have discontinued 
writing altogether, while there is a re- 
port, too, that some companies have 
cut off their finance business. One 
company, however, which rumor says 
has discontinued writing finance. busi- 
ness informs The Eastern Underwrit- 
er that the report arose from cancella- 
tions of the finance companies them- 
selves. Several companies have cut 
down the amount of their automobile 
insurance through endorsements, in- 
cluding the “American Fore” group 
and the Aetna Life. The American 
Fore, (American Eagle, Continental, 
Fidelity4Phenix), companies sent out 
hundreds of endorsements to agents 
and brokers, drafts, for full amount of 
returned premium. Endorsement on 
back of the draft is assured’s form of 
receipt acknowledging returned premi- 
um and acquaintance with fact that 
policy has been’reduced. A letter of 
explanation accompanied the endorse- 
ments, 

Darby, Hooper & McDaniel, metro- 
politan agents of the Insurance Com- 
pany of North America, have tempo- 
rarily discontinued writing auto insur- 
ance because of the growing loss ratio, 
reduction in value of cars and other 
phases of the situation. 








River near Ninety-sixth Street. The 
writer also discussed the matter with 
you verbally on the telephone some 
time ago and you expected to be able 
to secure some information. We en- 
close herewith a letter of Theodore 
Roosevelt, written as acting secretary 
of the Navy, on the same subject.” 
Letter From Theodore Rooseveit 

The letter from Theodore Roosevelt 
follows: 

“Receipt is acknowledged of your 
letter of July 21, 1921, relative to cause 
of the fire which destroyed the U. S. S. 
Granite State. You are informed that 
the fire was started by the ignition of 
crude oil on the surface of the waters 
of the Hudson River, the oil coming 
from a pipe of the Standard Oil Com- 
pany which crosses under the Hudson 
River under water near Ninety-sixth 
Street and in the vicinity of the U.S. 8. 
Granite State.” 
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—TuHE AUTOMOBILE— 


INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 
CASH CAPITAL 


$2,000,000.00 


ASSETS 


$11,896,417.46 


LIABILITIES, EXCEPT CAPITAL ; 


$8,171,905.10 


SURPLUS TO POLICYHOLDERS 


$3, 124,512.36 


FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Automobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s, Samples, 
Parcel Post, Tourists’ Baggage, Personal Effects Floater, Jewelry 
Floater, Fine Arts. 


Affiliated with 


AETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 
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oF NEw HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 








—— 
—— = 


























ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 


CORPORATION 
OF NEW YORK 


UNION RESERVE INSURANCE CO. | 
I 





OF NEW YORK 


REINSURANCE 
| HARTFORD, CONNECTICUT 
































LEWIS & GENDAR, INC. | 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corporation 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 0063-0064-0065 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., ef Eng. 

Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co, 

Detroit F. & M. Ins. Co. of Mich. London & Scottish Assu. Corp. ° 
(Casualty) Indemnity Ins. Co. of N. A. 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 








Firemen’s Ins. Co. of New Jersey 
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Sketches of Baltimore Fire Agents 
No. 3—Maury & Donnelly-Williams Co. 





By E. Simon Banks 

























Introducing today Maury & Donnelly- 
Williams Company. Forty-six years 
old and growing all the time, this ag- 
ency just simply couldn’t help being 
the largest not only in Baltimore, but 
in the entire state of Maryland, with 
men like Bill Donelly and Howard Wil- 
liams at the helm. 

Of the five men who have had an in- 
terest in the agnecy since its inception 
in 1875, only two are alive today—the 
two named above. Not that Mr. Don- 
elly and Mr. Williams are both old men. 
True that neither of them will again 
see thirty years of age or even forty, 
but if there is such a thing as ever- 
lasting youth, then these two men have 
discovered it for they are as jolly and 
cheerful a pair as can be found any- 
where. 

How Agency Started 


However, that’s getting off of our 
subject. The present agency of Maury 
& QDonelly-Williams Company was 
founded in 1875 by Captain J. Siffrein 
Maury, trading as J. S. Maury & Com- 
pany. William J. Donelly, today the 
senior member of the firm, broke into 
the business with Captain Maury as 
quite a young man and within a few 
years had worked himself into a part- 
nership. Captain Maury died in 1893 
and young Donnelly carried on the ag- 
ency as sole member and owner until 
1898 when Charles E. Anderson, now 
deceased, was given an interest in the 
firm. In 1907, the firm of Williams and 
Thompson (Edward W. Thompson was 
the only living member) was consoli- 


dated with Maury & Donelly and the 
agency became known as Maury & Don- 
nelly-Williams Company. Shortly af- 
terwards, Howard T. Williams entered 
the firm, Mr. Thompson died in 1912 
and the sole members of the agency, 
as stated before, are William J. Don- 
nelly and Howard T. Williams. 


Nineteen companies, consisting of 
twelve fire, five marine, one casualty 
and one live-stock, are in this office 
that last year paid for over $1,000 000 
in premiums. Incidentally, we might 
mention that its casualty business alone 
totaled $175,000 and not a penny of 
that brokered business. Not so bad, 
what? 

Here is the list of companies repre- 
sented in this office: 

Providence-Washington, Sun _ Insur- 
ance Office, Northern Assurance, Com- 
mercial Union, Western Assurance, 
Hartford Fire, Aetna, Reliance, York- 
shire, Fireman’s Fund, Security, Union 
Insurance Society of Canton, St. Paul 
Fire and Marine, Western of Toronto, 
Hartford A. & I., Maryland Casualty 
and the Hartford Live Stock. 

Now a little Who’s-Who stuff. Dur- 
ing the Baltimore fire of 1904 Mr. Don- 
nelly earned for himself national praise. 
The conflagration completely wiped out 
his office and little or nothing was 
saved. It did not phase him. That 
spirit which knows no defeat which 
helped make this agency the largest in 
Maryland was right there working over- 
time. The morning after the fire, 
found Mr. Donnelly in quarters in the 


Incorporated 1849 


Metropolitan Fire Agent 
C. G. Smith 
1 Liberty Street 


Service Department 


I Liberty Street 





SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 
New York Offices 


Geo. A. Hill, Jr., Special Agent 


Cash Capital $2,500,000.00 


General Marine Managers 


Talbot, Bird & Co., Inc. 
63-65 Beaver Street 


Metropolitan Auto Agent 
Leslie D. Forman 
75 Maiden Lane 





























down-town section. He gathered his 
forces together, secured quarters for 
his own particular adjusters sent by 
the companies he represented, and 
recommended headquarters for the gen- 
eral adjustment committee at the Royal 
Arcanum Building. A guiding hand 
was needed that February of 1904. 
Millions of dollars was the toll of the 
fire. Not a few insurance companies 
went to the wall as a result. Those 
Baltimore offices left standing. on Feb- 
ruary 8, 1904, were filled with callers 
all day long, anxious policyholdei's 
clamoring for their money. Telephones 
buzzed. A guiding hand was need to 
keep the agents on solid ground and 
that man was William J. Donnelly. 

From as far North as Boston his 
fame penetrated, for under date of 
March 11, 1904, “The Standard” spoke 
thus of him: 

“Despite the fact that Mr. Donnelly 
had just as much at stake as any Balti- 








Actual market value for all securities 





D. H, Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Passinger, Ass’t Sec’y. 
John A, Snyder, Secretary 


THE 
MECHANICS 
INSURANCE CO. 

of Philadelphia 
Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 


Capital ..........$ 600,000 





Reserve  Reinsur- 
ance Fund...... 1,465,929 
Reserve all other 
liabilities ...... 159,357 
Net Surplus ..... . 864,541 
OR ii KcCKE $2,789,828 


Policyholders Surplus, $1,164,541 











D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H, Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, KN. J. 


Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 
Capital ..........$1,250,000 


Reserve Reinsur- — 
ance Fund ..... 5,191,079 


Reserve all 
liabilities 


Net Surplus .... 


Total ............$9,733,168 
Policyholders Surplus, $3,336,742 


other 
weeeee 1,205,847 
.- 2,086,742 














H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t. Sec’y. 


| THE 
Girard F, & M. 
INSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement February 16, 1921 
ASSETS AND LIABILITIES 


Capital ...........$1,000,000 


*Reserve Reinsur- 
ance Fund ..... 2,295,788 


.*Reserve all other 





liabilities ....... 260,940 
Net Surplus ...... 449,841 
Total ....0 «e+e ++ $4,006,570 l 


*As of December 31, 192. 





















Loyal to friends and loyal agents 









— 


more agent he seemed to be at all meet- 
ings of insurance men and rendered 
valuable assistance to visiting managers 
and special agents. Mr. Donnelly is a 
wide-awake specimen of the 20th Cea. 
tury business man.” 

Harold T. Williams 


We remarked in a recent issue that 
were it not for the Baltimore ire, 
Harry Riall might today be president 
of the Fireman’s Insurance Company of 
Baltimore instead of head of the Riall- 
Jackson Company. We remark here 
and now that were it not for the Balti- 
more fire, Howard T. Williams might 
today be president of the Home Fire In- 
surance Company of Baltimore. 

Mr. Williams’ father, G. Harlan W:1- 
liams, was president of the old Home 
Fire. Back in August, 1875, young 
Howard was initiated in the fire insur. 
ance business. In 1882 he entered the 
brokerage business also and in 189) 
opened up an insurance agency in cou- 
nection with his duties as secretary of 
the Home Fire, to which office he had 
recently been elected. Then along came 
the fire of 1904. The Home along with 
the Fireman’s was forced to re-insur- 
ance its business and retire from the 
field. Mr. Williams continued in the 
insurance business as general agent of 
the Hartford Fire and of the Reliance. 
On January 1, 1910, he consolidated 
with Maury & Donnelly-Williams Com- 
pany. 





SUES LIBERTY MUTUAL 





Clarence M. Dunbar, of Providence, Un- 
der an Automobile Policy; Spent 
$6,000 Defending Suits 





Clarence M. Dunbar has brought suit 
in the Superior Court to recover $10; 
000 from the Liberty Mutual. Mr. Dun- 
bar had automobile insurance against 
accident in the defendant company tak- 
en out May 14, 1919 and though he has 
been obliged to pay $2,500 for damage 
te his automobile in an accident and 
to spend $6,900 in defending suits al- 
ready brought, the insurance company 
has in no way recompensed him. Wa- 
terman & Greenlaw are counse! for 
Mr. Dunbar. 





HAS SIGN INSURED 

The sign of the National Union of 
Pittsburgh has just been painted on the 
window of the office of Kimball & 
Pollock on Liberty Street. When askeé 
by a friend what would happen if some 
body heaved a rock through the wil 
dow and destroyed the $125 worth of 
gold, blue, and white paint, Mr. Pollock, 
a member of the firm who paid for the 
painting, replied: “Well, I know a little 
about insurance, after having spent 
more than two decades in_the business. 
Though I do not own the window, the 
plate glass of which belongs to the 
building, I do own the lettering. ! 
simply had the lettering insured for the 
full cost to me—$125—and if the glass 
gets broken, I should worry.” 
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Analyzes Merchants’ 
Mutual Liability 


DISCUSS BUFFALO OUTFIT 





Assessment Liability Limited to Twice 
Amount of Premium; Claims 
and Expenses Reviewed 





An analysis of the statements, ad- 
yertising, claims and expenses of the 
Merchants Mutual Automobile Liability 
Insurance Company of Buffalo, N. Y., 
has recently been made by the Kurtz- 
Duffield & Co., Inc., of that city. Kurtz- 
Duffield & Co., Inc., and the Merchants 
Mutua! Automobile Liability Insurance 
Company do not agree about the lat- 
ter’s estimate of itself. Its analysis in 
part follows: 

This company is reported to be or- 
ganized under Article 10-b of the New 
York Insurance Law and to have com- 
menced business in March, 1918. The 
assessment liability of the members is 
limited to twice the amount of the pre- 
mium. 

In its advertising this company claims 
that its operating expenses are low. 

But the sworn statement of its busi- 
ness for the year 1920, filed by the 
Merchants Mutual with the New York 
Insurance Department, shows the fol- 
lowing premium receipts and expenses: 


Premiums written .......++.eee. .++«+ $490,431.00 
Less returned premiums on policies 





mecice led Ne iaekeet sas Ccdeveseegc aire 181,461.00 
Actual pregmhiMOR jicsicks -cie0d 0 ssececce $308,970.00 
Less premiums uncollected .......... 66,471.00 
Paid  premiti:< cdasnvidcsoctocsesness $242.499.00 
Agents’ commissions paid 

and unpaid §..vsccvscereee $82,153.00 

Less chargeable to 1919... 8,498.00 $ 73,655.00 
Claim expense paid 44,945.09 
Tynes paid iiWoesceticui cscs 3,314.00 
Paid for reinsurance ..........+.... 10,210.40 
Total’ expenses $132,124.00 


(Note in passing that, according to the above 
figures, for the year 1920 this company’s re- 
turned premiums amounted to 37 per cent ot 
its premiums written. In fact, 33 per cent 
($162,691) of the premiums written were on pol- 


icies “not taken,’ which proportion is so extta- 
ordinary as to be significant.) 
Ads 


According to Best’s Insurance Re 
ports for 1920, the business of the Mer- 
chants Mutual is operated by the Mer- 
chants Agency Co., Inc., which com- 
pany, in return for a 30 per cent com- 
mission on premiums, assumes all ex- 
penses. But, from the foregoing fig- 
ures, it appears that the Agency Co. has 
hot assumed all expenses in return 
for 30 per cent commissions, but that 
the expenses, exclusive of reinsurance, 
have run up to 39 per cent of the actual 
premiums. 

Further, the Merchants Mutual has 
advertised that it is “organized and is 
Supervised under the strict New York 
Insurance Laws, which limit manage- 
ment expenses to 30 per cent of the 
premium income, and require that the 
remaining 70 per cent go into the re- 
serve funds.” But the foregoing fig- 


ures show that, for 1920, expenses of © 


various kinds have used up 42.8 per 
cent of the premium income, leaving 
only 57.2 per cent, at the most to “go 
into the reserve funds.” 

In a number of advertisements re- 
cently published by this company there 
has appeared a table, designed to con- 
trast its insurance favorably with in- 
surance in stock companies, of which 
table the following is a copy: 

“Buffalo Rate on Car Costing $1,200 

or less— 


Merchants Stock 
Matual Companies 


Premium A Fos oe reps $31.00 $35.50 
Operating Expense of 

Company ............. 30% 457- 
Claims Expense of Com- 


ant’ wert ee sees. 10% 10% 
lance in Reserve Fund 60% 45% 
18 


62 more to pay losses.” 
As to various items in this table note: 

















ORGANIZED 
1853 





THE AGENT 


CASH CAPITAL 
$12,000,000 


SIDE LINES AND 


If decreased values have had an effect in 


decreasing the premium income of an agent, 


the time is manifestly ripe to put some 
effort into developing the so-called “side- 


lines.” 


The Home of New York has provided a 
great variety of these specialties as allied 


lines of fire insurance. They should be of 


great help to an agent in creating new busi- 


ness now. 





THE HOME 
NEW YORK 


ELBRIDGE G. SNOW, President 


NEW YORK OFFICE: 56 CEDAR STREET 


INSURANCE COMPANY 
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OF INSURANCE 


FIRE, MARINE AND ALLIED BRANCHES 





STRENGTH | 


REPUTATION 


SERVICE 





























(1) In the table the premium of the 
Merchants Mutual is only 12.7 per ceat 
below the stock companies’ premium. 
And yet that company advertises “You 
save approximately 20 per cent in pre- 
mium rates by insuring your car in the 
Merchants Mutual.” — 

(2) In the table the Merchants Mu- 
tual’s operating expense is put at 30 
per cent of premiums and its claim 
expense at 10 per cent, making a total 
of 40 per cent, whereas the figures from 
the company’s filed statement show a 
total expense ratio of 42.8 per cent. 

(3) In the table the operating ex- 
pense of the stock companies is put at 
45 per cent of premiums, whereas it 
really averages close to 38 per cent. 

(4) In the table the claim expense 
of the stock companies is put at 10 per 
cent, whereas it actually averages about 
5 per cent. 

(5) Revising this table by correcting 
the errors just noted, the “Balance in 
Reserve Fund” becomes, for the Mer- 
chants Mutual 57.2 per cent ($17.73), 
and for the stock companies 57 per 
cent ($20.23). 

In other words, when its misstate- 
ments are corrected, the comparison 
instituted in this table becomes a roor- 
back, since cheapness is the sole ad- 
vantage that can reasonably be claimed 
for mutual insurance, and, consequently, 
where a mutual’s expenses equal those 
of the average stock company it has 
no possible advantage whatsoever to 
offer as an offset to its many relative 
disadvantages. 

Financial Strength 

The Merchants Mutual has recently 
issued an advertising circular contain- 
ing a comparative statement of assets 
to liabilities and net cash surplus to 
policyholders of five of the largest stock 
casualty insurance companies and of 
the Merchants Mutual Automobile Lia- 
bility Insurance Co. 


Name of Company Total Assets Loss Reserve 
$258,61 


Merchants Mutual .... 5 $182,568 
Aatne * BABS! \éii.c0ck cs 163,097,712 145,642,439 
SUERUSIENG. ancien csubeen 170,579,918 155,382,066 
Employers Liability . 25,295.311 PA, 

Maryland Casualty .. 21,690,046 17,535,442 
Fidelity and Casualty 19,874,289 16,807 ,696 


In this table the figures for the stock 
companies are for Jan. 1, 1920, whereas 
the figures for the Merchants Mutual 
are for Jan. 1, 1921. That difference 
is noted in the circular and is not very 
material. But appended to the table is 
the following comment thereon: 

“Please note that the Merchants Mu- 
tual had $141.90 with which to pay 
each $100.00 of its liabilities. The 
nearest of the five largest stock compa- 
nies had only $123.11 with which to pay 
each $100.00 which they owed and the 
largest one of the stock companies had 
only $109.76 with which to pay eaca 
$100.00 which they owed on January 1, 
1920.” 

The deduction the public are expected 
to draw from the foregoing quoted mat- 
ter is that the Merchants Mutuai pro- 
vides greater security to its policyhold- 
ers than the Aetna, Travelers, etc. 

That is a joke. 

An insurance company’s surplus is 
not to be appraised according to the 
proportion it bears to incurred and as- 
certained liabilities but according to the 
proportion it bears to the amount by 
which liabilities may, by any chance, 
happen to exceed current premiums 
and reserves. Applying this standard: 
Manifestly only a short run of moder- 
ately bad luck would load the Mer- 
chants Mutual with liabilities that 
would far exceed its current premiums, 
reserves and surplus, whereas it would 
take something like a national calamity 
even to dent the surpluses of the stock 
companies named in the table. 

The Danger of Deferred Liabilities 

For the year 1918, the Merchants Mu- 
tual reported net premiums written of 
$117,209.53, and payments on account 
of losses under policies then written 
amounting to $7,514.15. That would 
look to a layman as if the losses in that 
year’s business amounted to only 7.5 
per cent of the premiums then written. 
In reality, however, that covered only 
the first payments on such losses. By 
December 31, 1920, it appears that the 
company had paid $77,965 on account 
of losses in its 1918 business, plus $9,- 
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989, for claim expense thereon, besides 
leaving some of such losses still out- 
standing and unsettled. In -addition 
there ikave been paid out of the 1918 
premiums close to 30 per cent for ex- 
penses {other than claim expense). 
The result is that the losses and ex- 
penses for the business of 1918, when 
it is all cleaned up, will amount to con- 
siderably more than the corresponding 
premiums, leaving a deficit to be paid 
out of the premiums for later years. 

It is too early yet to compute the 
losses for the business of this company 
for the years 1919 and 1920, the losses 
for those years being still in liquidation. 

Consequently, the present situation is 
that the Merchants Mutual has not yet 
demonstrated its ability to discharge 
all its liabilities incurred during any 
one year out of its cut rate premiums 
for that year. To the contrary, it ap- 
pears that the first year’s business re- 
sulted in a deficit and that when the 
accounts for the later years are even- 
tually adjusted, they also may result 
in deficits, thereby accumulating deficit 
upon deficit, to the peril of the policy- 
holders. 

It is very important for the policy- 
holders in a mutual to be assured that 
their company is not operating at a loss. 
No such assurance can be drawn from 
the figures reported by this company. 

Reinsurance 


Policyholders in the Merchants Mu- 
tual are subject to assessment to twice 
the amount of the premiums set forth 
in their respective policies. And the 
smallness of the surplus revealed by the 
company’s last annual statement, as 
corrected, makes the probability of an 
assessment uncomfortably great. To 
offset this disagreeable feature the Mer- 
chants Mutual advertises as follows: 

“The Merchants Mutual has a con- 
tract with a large indemnity company 
that protects its members against as- 
sessment.” 

“A big indemnity company with 
assets over $1,500,000 reinsures the 
Merchants Mutual of all losses over the 





remaining 70 per cent’—[the 70 per 
cent of premium income left after de- 
ducting 30 per cent for expenses]. 

But, as seen above, the expenses of 
this company have been running at 
about 43 per cent of premium income, 
which leaves only 57 per cent of such 
income for losses. At this rate of ex- 
pense there can be a 13 per cent deficit 
not covered by the reinsurance. And 
such deficit can be repeated, year after 
year. Certainly the reinsurance (if it 
be to the effect stated in the second 
of the two above quoted paragraphs) 
does not protect the members of the 
Merchants Mutual against assessment 
to meet deficits caused by an expense 
ratio of over 30 per cent. 

Moreover, before relying upon this al- 
leged reinsurance, even for partial pro- 
tection, a policyholder in the Merchants 
Mutual ought to secure a copy of the 
reinsurance contract and see for him- 
self that there is a valid contract as 
represented and that such contract is 
so drawn as to afford him the protec- 
tion represented. A reinsurance con- 
tract may be so drawn as not to be 
worth the paper it is written on. It 
may be subject to lapse or cancellation, 
without notice to the policyholder, in 
which case it is only too apt to be lost 
and gone just when he needs it. Or the 
reinsurance contract may contain terms 
and conditions apt to put the insured 
in default when it comes to proving and 
enforcing a claim. Or other faults may 
exist whereby the contract is rendered 
invalid, ineffective or uncertain. The 
sufficiency of a contract should be as- 
certained, not assumed, by those who 
rely upon it. 

Miscellaneous 

In advertisements published by the 
Merchants Mutual there have appeared 
the following statements: 

“Ben Franklin organized a Fire Mu- 
tual in Philadelphia in 1752. ite 
All the big life insurance companies 
are pure mutuals.” 

Both of these statements are mis- 
leading. 
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able in Philadelphia. 

And, although the big life insurance 
companies have nearly all recently be- 
come mutuals, yet they have been or- 
ganized and developed and now operate 
upon principles far different from those 
of the Merchants Mutual. Consequent- 
ly if the Merchants Mutual is a “pure 
mutual,” the big life insurance compa- 
nies are not. And, as every person 
conversant with insurance knows, there 
are special reasons making mutuality 
safe in life insurance that do not apply 
to property or liability insurance. 

In another advertisement the Mer- 
chants Mutual has published the fol- 
lowing dictum: 


own statements, the Merchants Mutul Th 
spends 39 per cent of its premiums t 
distribute merely normal losses amor 
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additional sum to buy from a stock | 





company reinsurance against excey — 
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Norwich Union Fire Insurance Society Limited 


Local Department, 100 William St. 


59 John Street, New York 


J. Montgomery Hare 
William Hare 
Managers 








J. F. Van Riper, Branch Secretary 
J. H. Burger, Supt. of Agencies 
O. F. Gant, Asst. Supt. of Agencies 


Norwich Union Indemnity Company 


45 John Street, New York 


W. G. Falconer, President 


Agents who sell Norwich Union policies are offering 
| their patrons contracts upon which they can rely. The 
Norwich Union has won its prestige by over a centu- 
ry’s demonstration of this fact. 


J. G. Mays, Secretary 


In Union There Is Strength—In Norwich Union There Is Strength Plus Security And Service 


3 Fire, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, Rents, Explo- 
sion, Riot and Civil Commotion, Tourist Baggage and all forms of Casualty Insurance. 
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Hearing to Compel Auto 
Insurance Coverage 


APATHY MARKS PROCEEDINGS 





Massachusetts Bill Would Make it Nec- 
essary to Carry Insurance Against 
Injuries to Others 





(Special to The Eastern Underwriter) 
Boston, Aug. 16.—There was no wild 
enthusiasm manifested in the first pub- 
lic hearing given last week by the spec- 
jal commission created by the last legis- 


lature of Massachusetts to consider the 
question of enacting legislation compel- 
ling automobile owners to carry insur- 
ance against injuries caused to other 
persons so that damages mav indubit- 
ably be recovered where liability is es- 
tablished. In fact in point of public 
interest the hearing was a “dud.” 

The Commission consists of three 
men, Commissioner of Insurance Hobbs 
acting as chairman; Frederick H. Nich- 
ols, of Fitchburg, and John A. Oldham, 
a Boston banker. It was a professional 
attendance, those present being either 
legislators, attorneys, insurance men, 
automobile dealers and reporters whose 
stories in the dailies reflected the 
apathy of the proceedings. 

Three speakers headed by Represent- 
ative Mitchell, of Springfield, who in- 
troduced the bill advocated the measure 
the need for which he declares was 
based on figures furnished by insur- 
ance department. In 1908 when 1,800 
automobiles were registered in the 
state, 486 persons were injured and in 
1918, when 206,000 cars were registered 
8,598 persons were injured. 

Dwight Sleeper, an insurance man, 
endorsed the bill as did also William 
Titcomb, of Swampscott, who declared 
that no automobile owner would give up 
the use of his car because of the added 
expense. 

As might be expected, the automobile 


BUFFALO, N. Y. 


Offer facilities for writing large lines in Buffalo, N. Y., terri- 
tory, including INSPECTION and ENGINEERING SERVICE. 


FIRE, EXPLOSION, U. & 0., RENTS, AUTO- 
MOBILE and ALL CASUALTY LINES. 
General Agents in Erie and Niagara Counties for 


Norwich Union 





people rose up in their might in oppo- 
sition, First John B. Sullivan, counsel 
of Boston Commercial Motor Vehicle 
Association, took up the cudgels, saying 
that such legislation would “drive the 
poor man off the road.” He recom- 
mended the creation of an additional 
force of 500 officers to curb reckless 
driving in the outlying sections. J. H. 
McAlman, of the Boston Automobile 
Dealers Association, declared that more 
‘people are killed by the kick of a mule 
than by automobiles, taking into consid- 
eration the proportion of mules to auto- 
mobiles. Other automobile dealers and 
their counsel made equally vigorous pro- 
test against the enactment of the bill. 

Representative insurance men also 
spoke strongly against the bill, Daniel 
F. Gay, of Worcester, who declared he 
was a claim agent for several compa- 
nies, called attention to the carelessness 
of the public and said that if the state 
were to take over this insurance it 
would lead to “endless graft.” Edward 
C. Stone, counsel for the Massachusetts 


Indemnity Co. 


Casualty Underwriters Association, said 
that his organization took a neutral 
Position. He praised the work of Hign- 
way Commissioner John N. Cole, Regis- 
trar F. A. Goodwin and others, in the 
activities for the Safe Roads Associa- 
tion, organized by them. but declared 
that there was no evidence to show 
that compulsory insurance would de- 
crease the number of automobile acci- 
dents. 

William A. Thibodeau, representing 
the Automobile Legal Association con- 
tended that serious accidents are de- 
creasing in proportion to the increasing 
use of automobiles, 

The general sentiment of those at- 
tending the hearing was that the com- 
missioners would unanimously report 
that no legislation on the lines suggest- 
ed was advisable. 





W. N. BAMENT ABROAD 
W. N. Bament, general adjuster for 
the Home Insurance Company, is 
abroad. 


A FIRE DECISION 





Insurer Not Required To Make a New 
Demand for Examination After 
Dismissal of Charge 





In the case of Hickman v. London 
Assurance, reported in the “Insurance 
Law Journal,” it was decided that where 
insured refused to testify on examina- 
tion by insurer provided for by the pol- 
icy on the ground that he had been 
charged with arson, and that he was 
protected by the constitution against 
giving testimony that might be used 
in the arson trial, the insurer to avail 
itself of such refusal to defeat pay- 
ment of policy, was not required to 
make a new demand on insured for 
examination after the charge of arson 
had been dismissed, since insured was 
in default by refusal to submit on the 
first examination, and insurer was un- 
der no obligation to reopen the matter. 





WEBB ON RECIPROCALS 





Secretary of Policyholders’ Protective 
Committee of New Jersey Indem- 
nity Exchange Writes Article 





An interesting article, entitled “On 
the Rocks,” being a warning of a man 
who learned by experience the weak- 
ness of reciprocal insurance, has been 
circulated by the Casualty Information 
Clearing House. The author is William 
C. Webb, secretary of the Policyhold- 
ers’ Protective Committee of the New 
Jersey Indemnity Exchange. He was 
the main policyholder who tried to 
bring order out of chaos in this con- 
cern. He is an attorney. In going into 
the affairs of this reciprocal he had the 
opportunity to study the texture of this 
kind of indemnity. 





ON SOUTHERN TOUR 
E. M. Tallman, secretary of Hagedorn 
& Co., insurance brokers at 25 South 
William Street, is on an extended busi- 
ness trip through the southern states. 
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Of Good Faith 


Maryland Casualty 
Company 
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Surety Bonds 


Maryland Messages—Number One 


An Insurance Policy is not unlike a Marriage 


Contract. 


and promptly met by the Company and thus 
have not only helped its agents to hold and 


increase their business, but have resulted in our 


becoming 


A Nationally Known Organization 


Its continuing worth rests squarely upon the 
character and good faith of its principals. 


The obligations which are a part of a “Mary- 
land” Casualty Policy or Surety Bond have, in 


case of loss, always been generously interpreted 
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PUBLIC’S ATTITUDE ON INSURANCE 


(Continued from Page 1) 


which recent events has shown to ve 
resentful in some quarters and even 


antagonistic. This was illustrated not 
only in the newspaper, but in the con- 
versational treatment by our acquaint- 
ances during and following the recent 
legislative committee hearings in New 
York City. Naturally, it was a great 
surprise when we were attacked by the 
leading conservative newsnaper in 
America, the New York “Times,” recog- 
nized as having its ear closer to the 
ground in great industrial, financial and 
commercial matters than other papers, 
and as a general thing entirely out of 
sympathy with demagogues and loose 
thinking. We do not see why the insur- 
ance business should be immune to the 
criticism of the New York “Times,” or 
any other paper, but it was the nature 
and quality of the attack which shocked 
us. The’ “Times” was more vicious 
than were other papers, including some 
of the types which look with suspicion 
on a man who has his meals served on 
more than one plate. Then there was 
the “Literary Digest” which not only 
printed a thoroughly one-sided attack on 
the business, in its resume of the hear- 
ings and accompanying comments, but 
aggravated the matter by publishing 
terrible cartoons in which insurance 
men were compared to hypocrites and 
bandits. Later, of course, as everyone 
knows, the “Literary Digest” did the 
square thing by printing the insurance 
side. Probably the editor of that paper 
was surprised at the number of protests 
he received from insurance people, and 
by their spontaneity, the writers being 
individually: indignant at the treatment 
of their business. It illustrated that the 
pro-insurance sentiment in the country 
is much more widespread than appears 
on the surface. You must not forget, 


and other people shouldn’t either, that 
close to 2,000,000 people are associated 
in one way or another in insurance. 


What Does Flare-Up Mean? 

Now, to students of the business this 
flare-up against insurance, in unex- 
pected quarters, as well as in all the 
other quarters, is significant. It repre- 
sents a trend, which at Los Angeles 
we are going to consider most thought- 
fully. We who are in the business rec- 
ognize that its fundamentals are sound, 
its supervision the most rigid, its prac- 
titioners efficient men of high standing. 
We must analyze the prejudice or hos- 
tility of the public in order to ascertain 
what produces it. Then, when we 
have traced it to its source we shall 
know what step to take to combat it. 

So that’s one of the most compelling 
matters that will engage our attention 
in Los Angeles, 

Unauthorized Re-Insurance 

Getting down to family, or internal, 
discussion matters, we shall take up the 
question of unethical re-insurance and 
thresh that out. 

There have been some stacked cards 
bere; some queer dealings from the 
pack, and some people have been sii- 
ting in at that game who should not 
be players; or, at least, if they are 
players we object to the game being 
played in an obscure second story club 
house. We want it out in the open so 
we can watch it. In other words, we 
are after information about re-insur- 
ance of non-stock companies by stock 
companies; against re-insurance of non- 
admitted companies by admitted com- 
panies, a process that cuts the rate. 
After the Los Angeles convention I 
think every agent will know more 
about this re-insurance proposition than 
he does now. 

Clearing House 

Q. Are you going to make discussion 
of mutuals and reciprocals a big thing 
in Los Angeles? 

A. No, we have our information on 
those matters well in hand, and there 














has been a lot of beneficial publicity 
of which agents have taken advantage. 
Since the last convention the Casualty 
Information Clearing House has been 
put into operation. That was a decided 
step in advance and, of course, at Los 
Angeles the agents will be made ac- 
quainted with the principal develop- 
ments and how the Casualty Informa- 
tion Clearing House can be of assist- 
ance to them. It is young, but vigor- 
ous, and I think is moving through the 
proper channels. Agents have wanted 
concrete help instead of glittering gen- 
eralities. Now, they are to get it. I 
think the Casualty Information Clear- 
ing House is one of the most important 
innovations in the history of the pro- 
duction end of insurance. 

By the way, I think you will find 
that the mutuals and reciprocals are 
going to have some rough sledding 
from now on. They must be hard hit 
by the high loss wave and falling of 
premiums. 

The Machinery of Change 

Q. What do you regard as one of 
the most disturbing internal problems 
in the business from the standpoint of 
the insurance agent? 

A. In brief, lack of uniformity. The 
agency force of the United States is 
too far removed from what might be 
called the technical or manual oper- 
ating end of the executive division. 
While this applies to fire insurance as 
well as to casualty insurance; at the 
same time there is a_ feeling in the 
agency ranks that in casualty insurance 
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ea 
revolutionary changes are sprung upop 
the agents in a manner which oftep 
dazes them, and that when they finally 
comprehend it is just in time to face 
another evolution, either in rates oy 
forms, which upsets them, and they 
have to begin mastering the prollem 
all over again. 

To be specific: there is the instapij. 
ity of casualty rates, and, of course of 
automobile rates. There is an ebb and 
flow of rate and rule revision which 
is not only puzzling but disconcerting, 
It is hard enough on the more inieljj. 
gent general agents, office manazers 
agents, brokers and solicitors, but with 
the newer men in the business, or the 
less intelligent, many of them can sim. 
ply throw up their hands. 

All of this uncertainty, constant 
change, instability, revolution plays in 
the long run into the hands of the big 
brokers. They are the winners because 
it is in part their stock in trade to 
keep track of developments. They not 
only get the news of the changes earlier 
than the agents throughout th? coun. 
try, but I regret to state that there are 
instances where this information hus 
drifted into their offices in advance of 
the official communicating media. Thus, 
they are first to reach the insyred 9, 
the prospect with the information, 
which works to their advantage ip 
many ways. To cite just one of them: 
having advanced information they can 
jockey lines of their clients in such a 
way as to have the business writien or 
re-written before the new ruies or rates 
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=z Lecome effective. That of course, is 
unfair, and should not he tolerated 
y I have said upon a number otf occa- 
sions, in private conversation with ex- 
ecutives and in public talks to agency 
A organizations, that there should be some 
7 system inaugureted by which -he 
agency force can act in some advisory 
capacity in thes? rate, rule and clause 
changes. Just what can be done I am 
es. not prepared yet to say, but the situa- 
tion merits studious consideration. 
— Personally, I believe that if uniformity 
a and stability are not reached by the 
upon insurance executives some outside in- 
often fuence may take a hand and dictate 
mally what should be done, which would be 
_ unfortunate. If radical changes towards 
. uniformity of rates and rules are to be 
hey prought about the engineers should be 
blem the insurance men themselves. 
» aitta The Association’s Influence 
‘tabil- Q. Has the National Association of 
+ S Insurance Agents grown in influence 
Bo and power during the last five years; 
i and, if so, in what respect? 
rtelli. . The growing influence and power 
gers of the National Association of Insur- 
with ance Agents are apparent in many re- 
the spects, but in none more than in the 
sim- closer rciations existing between com- 
panies and their production represen- 
tant tatives. Probably, the most important 
vs in move in that direction has been the 
e big conference committee which permits 
cause the representatives of the agents’ asso- 
le to ciation and of the companies to get to- 
v not gether across the table and discuss 
arlier topics of broad, general interest in an 
coun- amicable fashion, [Editor’s Note: the 
» are idea for the conference committee was 
| has consumated by Mr. Cox several years 
ce of ago when he was chairman of the exec- 
Thus, utive committee and succeeded in get- 


ting the conference committee appoint- 
ed by the National Board, National 
Workmen’s Compensation Service Bu- 
reau and National Convention of Insur- 
ance Commissioners.] Once together in 
conference, the companies have grown 
to understand the agents and to sym- 
pathize with them more than was the 
case in the past, while the agents have 
a clearer vision of the company prob- 
lems and the reasons actuating them 
for various changes that are made in 
the business. Furthermore, it has 
cleared up the atmosphere, and done 
much to soften asperities and misun- 
derstandings. In the old days, there 
was a brand of agent who appeared ar 
agents’ conventions with his knife out 
for the executives; who told heatedly 
of his troubles; who made threats of 
retaliation; and who later. wnen «up 
pearing in company offices, would be 
meek and mild. This practice carry- 
ing with it hypocrisy and bitterness 
did the business no good. 

The effect of this entente cordiale is 
evidenced in many ways. To illustrate: 
we invite the heads of the National 
Board of Fire Underwriters, National 
Convention of Insurance Commissioners 
and the National Association of Casu- 
alty & Surety Agents to attend our 
conventions and they invite the presi- 
dent of the National Association of In- 
surance Agents to attend theirs. 

The Part-Timers 

Q. Has there been any change in 
sentiment of the National Association 
of Insurance Agents’ administration 
relative to part-time agents? 

Yes. we are now working on the 
broader lines of agency qualification. 
At one stage the struggle involved only 
side-liners. Now, the theory guiding the 
agents’ association is that to write busi- 
ness a man must be qualified, that he 
should have a good knowledge of the 
contract he sells; and it is the ignor- 
ant, unfit agent who must go. Eventu- 
ally, the states will handle him. Much 
a competition will thus be wiped 









Lloyds 

Q. What has the National Associa- 
tion of Insurance Agents accomplished 
in protecting its members against the 
inroads of unauthorized Lloyds and 
other unauthorized carriers; and to 
bring them to an accounting so far as 
payment of taxation and permission to 
lo business are concerned? 

A. Not much yet, but this is cer- 

















tainly one of the questions which is 
having the attention of the best minds 
in our ranks and, of course, it is upper- 
most in the minds of many insurance 
commissioners who see the injustice 
and inconsistency of it all. Sooner or 
later the question of unauthorized in- 
surance will be handled in a manner 
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Protecting the Agent 

Q. Is the average agent in a more 
independent position than he was five 
years ago? Is his business more ads- 
quately protected from invasion? 

A. Yes. There is a larger element 
among the underwriters who are anx- 
iuos to protect the rights of the agent, 
to give one illustration. This element 
sympathizes with the agent, believes in 
him, and wants the agency system per- 
petuated. : 

Q. Have the insurance companies 
shown any disinclination to stop the 
appointment of bank agencies? 

A. Yes. Few new bank agencies are 
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now being appointed. 





BIG LOSS UNDER VALUED FORM 





Franklin Sugar Policies Contain Agreed 
Price Clauses Written When Sugar 
Prices Were Higher 





Fire destroying sugar valued at more 
than two hundred thousand dollars in 
warehouses of the Franklin Sugar Re- 
fining Company in Philadelphia brings 
to the fore the first heavy adjustment 
of a loss on policies containing the val- 
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ued or stipulated price clauses. In- 
surance on the stock of the Franklin 
Sugar Refining Company provided 
when written that “it is understood 
and agreed that loss, if any, on goods 
awaiting shipment shall be adjusted on 
the basis of the contract price.” Cov- 
erage was $6,000,000 on one plant and 
$9,000,000 on another. 

In view of the rapid decline in the 
market value of sugar the propriety of 
issuing such a form of insurance was 
questioned. Subsequently the Bastern 
Union declared against the practice of 
issuing valued policies. Insurance 
Commissioner Donaldson ruled that val- 
ued forms were contrary to the laws 
of Pennsylvania, and the Philadelphia 
Board took steps to prevent the future 
writing of similar policies: However, 
less than a half dozen companies are 
reported to have cancelled their valued 
forms. The adjustment should be es- 
pecially interesting because of the fact 
that certain policies were later written 
in accordance with the terms of the 
standard form, although there may have 
been no losses under those contracts. 





LIEBLER JOINS LOSS DEPARTMENT 

Maxwell F. Liebler has joined the 
staff of the Commercial Union group 
and will assist in the handling of loss 
adjustments in Greater New York and 
Brooklyn. 
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Line Capacity 


OCAL AGENTS can find ample 
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handling their Excess Lines in our 
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Complete Program Of 
Los Angeles Meeting 


MANY TOPICS OF INTEREST 





Public Attitude, Re-Insurance, Non- 
Recording Agents, Automobile, 
Brokerage Service Departments 





“What's the Matter With Business?” 
An address by John B. Morton, vice- 
president of the Fire Association of 
Philadelphia, and president of the Na- 
tional Board of Fire Underwriters. 

“Overcoming {Public Prejudices 
Against the Fire Insurance Business,” 
—a general discussion. 

Will closer co-operative considera- 
tion of the following topics, by compa- 
nies and agents, be helpful in solving 
the problem? 

Ignorance of the policy contract by, and the 
incompetence of an improperly qualified agent. 

Uniform Agency Qualification Laws. 

Occasional tactlessness by company repre- 
sentatives in public relations. = | é 

Agents’ duty to detect deficiencies in physi- 
cal hazards and to recommend improvements, 
with consequent reduction in rates. 

The moral hazard. re 

Unethical practices by both companies and 
agents, and their abrogation. 

Those restrictive rules, clauses and regula- 
tions which are irritating and unnecessary to 
fire underwriting and vary in different com- 
munities. 

The evil of unlimited credit to the assured. 

More agency interest in good underwriting. 

The “mystery” of the fundamentals of a high- 
ly technical business which may be eliminated 
by continuous painstaking explanation to our 
clients. 

Anti-discrimination ,laws; uniform schedule 
rating systems; liberal uniform rules; and uni- 
form standard policies. 

Fire prevention. 

Co-operation between agents; between com- 
panies; and between agents and companies. 

Improved service to the assured by both ag- 
ents and companies. 

“The National Association,” an ad- 
dress by E. M. Allen, of Helena, Ark., 
former president. 

“Non-Recording Agencies, a general 
discussion, An exposition of conditions 
in territories where these agencies ex- 
ist. 

“Unethical Re-Insurance,” a general 
discussion. (a) Non-stock company 
lines by stock companies. (b) Unad- 
mitted companies by admitted compa- 
nies in order to cut the rate. 

“The Modern Trend and the Local 
Agent,” an address by Hon. Platt Whit- 
man, Commissioner of Insurance, Wis- 
consin, and Vice-President, National 
Convention of Insurance Commission- 
ers. 

“Automobile Situation,” a general 
discussion. (a) Losses: Fire, Theft, 
Liability, Moral Hazard. (b) Rates: 
Need of constancy in their calculation. 
(c) Tendency toward compulsory state 
insurance and resultant state funds, 
due to increasing number of accidents 
caused by irresponsible or uninsured 
Owners or operators. 

“General Cover as Affecting Local 
Agents,” a general discussion. 

“Companies’ Brokerage Service De- 
partments,” a general discussion on 
where they are leading. 

“Our Responsibilities and Obliga- 
tions,” an address by J. B. Levison, 
president, Fireman’s Fund. 

“Advantages of Local Organization,” 
a@ general discussion. 

“The | Casualty Information Clearing 
House,” an address by an Official of 
that corporation. 

Final Report on the Uniform Agency 
Qualification Law. 

“Stabilizing the Compensation Rating 
System,” a general discussion. 
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° We felt we had been so unjustly 

Morton Discusses criticized, through no fault of our own, 
A. M. Best Testimony that it was incumbent upon us to take 
steps to lay our position before the 

= » public, and this we are now doing in a 
EVENING POST" series of sketches prepared by the 
i National Board of Fire Underwriters. 
Shows That Absence of New Companies The National Board itself has nothing 
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companies (without disciplinary powe 
over members) for educational, engi). 
eering, and statistical purposes—a py). 
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is Indicative of Small Margin to do with rates and is only a volun- ing Frederick S. Johnson, Rose R. Joh, “_ 
of Profits tary association of stock fire insurance son and Albert W. Blackmer. af F 
elia 
( 
John B. Morton, president of the Na- [ INCORPORATED 1868 — 
tional Board of Fire hinge age a 1868 ps 1921 - 
written a letter to the editor o e A a 
“New York Evening Post,” which that |} Che Standard Hire Insurance On. Standar 
paper has published, in which he points Busines 
out that fire insurance rates and profits OF NEW JERSEY Angust 
are not excessive in law or fact, and hs . TRENTON, N. J. i publi 
which he comments on statements made ETS i if is 2 publ 
by Alfred M. Best before the Unter- PAL ro : s we coe mailing 
myer committee and upon Mr. Best's NET SURPLUS # 3 z 623,839.01 pusines 
own interpretation of that testimony. and Ba 
The statement concludes as follows: O. J. PRIOR, President W. M. CROZER, Secretary tas pols 
“You may recall that following the _ “Assu 
agreement made for the amendment ness ™: 
of these rules it was announced that = a good 
$130,000,000 would be _— to the peo- ( | t may | 
ple of the United States in premium | > in 
rate redvtons. NEW YORK STATE DEPARTMENT |: 
“Impossible! Absolutely so. There tions. 
are no undue profits in fire insurance, - “A pr 
nor is there any monopoly. Were any Established 1906 services 
great profits to be realized there would | questior 
be a horde of new companies, as agen | fessiona 
ed out by the ‘Credit Monthly’ in its ‘ . - sabe of 
August issue reviewing the recent in- Superior Fire Insurance Co. of Pittsburgh, Pa. NE ot his | 
. e e | : av 
Secisnih “Mamohaten “of Credit. Men Allemannia Fire Insurance Co. of Pittsburgh, Pa. | oo 
aah Coneet ts none eae teeter, coe Capital Fire Insurance Co. of Concord, N. H. |e expensi 
cerned in the solvency, fair ratings, ° | tain by 
and public relations of stock fire in- Georgia Home Insurance Co. of Columbus, Ga. 1A point 10 
surance companies. Close analysis of United American Insurance Co. of Pittsburgh, Pa. “And 
what was brought forth , says — NS ance or 
‘Credit Monthly’ in this article, wou ‘ P costal f 
in no degree weaken confidence in the Exceptional Service to Agents college 
management and strength of the fire tion a8 
companies. any pre 
“In the light of the witness’s explana- tract, 01 
tion of his misunderstood testimony PERCY B. DUTTON, Manager, ROCHESTER able pre 
and these comments, I am convinced “The 
that the good faith and reasonableness —— ent bus 
of our position must appeal to you. demnity 
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a ‘BUSINESS MAN’S INSURANCE 

rm be 

R. Joby Tells Advantages of Substance and 

Reliability in Insurance Coverage; 

—— Cites Forms of Coverage 

921) Charles E. Belcher, editor of “The 
| Standard” has a good article on “The 
Business Man and Insurance” in the 
August 8th number of “Current Affairs,” 
| a publication of Boston, which has a 
mailing list of 10,000 representative 
pusiness men and concerns in Boston 

and Eastern Massachusetts. Some of 

ptary | the points he makes follow: 

— “Assuming that the fact that a busi- 

= ness man should protect his interests 





by good insurance has been established, 
it may be profitable to discuss the man- 
ner in which he should view one of 
the vital features of his business opera- 
10ns. 

' “A prudent man would not enlist the 
services of a no account physician of 
auestionable character and whose pro- 
fessional knowledge he was in doubt in 
ease of the serious illness of a member 
of his family. He would not trust a 
journeyman mechanic of whom he knew 
little or nothing to make repairs on his 
expensive automobile, nor would be re- 
tain by mail a lawyer at some remote 
point to handle important litigation. 

“And yet much too frequently insur- 
ance orders are given nonchalantly to 
social friends, itinerant relatives, old 
college mates, without any investiga- 
tion as to whether or not the man has 
any practical knowledge of the con- 
tract, or how to secure the best avail- 
able protection. 

“The insurance policy is an import- 
ant business contract guaranteeing in- 
demnity, not profit, in case of loss, and 
the form is prescribed by statute. The 
proper handling of insurance calls for 
highly specialized knowledge, and in 
all transactions of this nature the busi- 
ness man should deal only with duly 
licensed brokers and agents of known 
standing ability and character, who 
have as much pride in their position in 
the community as does the man him- 
self, 












































Reliability 


“Brokers and agents of this type 
know and are known by the reliable 
companies, and may be depended upon 
to furnish protection of the highest 
character and at the best obtainable 
fates, and in case of loss the assured 
is as certain as is humanly possible of 


$500 or $1,000,000. 

It has been said that “the man who 
is his own lawyer has a fool for a cli- 
ént,” and by the same token the prop- 
erty owner who yields to the temptation 
of cut rates, insurance at cost, insur- 
ance by mail, and such schemes is 
thasing a will of the wisp, and is almost 
iivariably inviting trouble. We buy 
Our clothes, food and automobiles of 
ten whom we know to be reliable and 
capable, and insurance should be simi- 
larly negotiated. 

““All insurance is good until the loss 
comes’ is an axiom in the trade, and 
the property owner who does not buy 
lis insurance intelligently has only 
himself to blame for ensuing trouble. 

‘American insurance dates back more 
than a century, and the United States 
has been called the best insured coun- 
try in the world. A vital factor of our 
€conomic and social structure it ranks 
Closely with banking, yet it is the most 
closely supervised and heavily taxed 
business in the country. 

" The substantial companies are in 
the hands of men of ability and cour- 
a who have devoted their lives to 
the specialty, and in many cases at in- 
comes which men of equal ability in 
ee lines would regard most inade- 
a: Competition between represen- 
Man companies follows the lines of 

cial strength and service to the 
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collecting the amount due him, be it 


public, agents and brokers, the aim of 
the management being to maintain 
their companies ready to meet any dis- 
aster and to secure, if possible, a fair 
return on the funds invested, or if the 
company is operated on the mutual 
plan, dividends to members. 

“To the average man who casually 
thinks of fire and marine companies 
as selling protection only against fire 
and use and occupancy, the loss of 
shipments by railroad wreck, storm or 
flood, it may be interesting to note that 
in addition contracts may be had of 
leading companies under any of the 
following headings:— 

“Automobile, Aircraft, Leakage, Wind- 
storm and Tornado, Lightning, Rain 
Damage, Explosion, Profits and Com- 
missions, Rents and Rental Values, 
Leasehold and Improvements, Riot, 
Civil Commotion and Invasion, Harth- 
quake, Hail, Crops, Weather, Water 
Damage, Mail Package, Tourist, Float- 


- ter, Trip Transit, Transportation Float- 


er, Salesmen’s Sample, and various oth- 
er kindred lines. 

“Following disastrous experiences 
with the assessment orders and other 
unscientific and unsafe plans of al- 
leged life insurance the confidence of 
Americans in old line legal reserve 
insurance companies is so firmly es- 
tablished that it is not a question of 
whether a man is insured, but rather 
for how much, about the only real ex- 
cuse for a man going uninsured being 
that he is uninsurable. 

“It is now generally conceded that 
the family man should carry life insur- 
ance so that it shall carry his family 
if he is cut off before his time. But, 
in order to accomplish this, either a 
part of the insurance or other assets, 
must take care of certain debts, such 
as unpaid bills and expenses, the mort- 
gage on the home, costs of administra- 
tion, etc. These things have to be tak- 
en care of before there is a balance for 
the family’s support—which of itself 
some men regard as a debt of honor. 

“The business man, who owns a busi- 
ness, a firm ora corporation in whole 
or in part, has to think not only of the 
family status if his earning power were 
to stop, but of the needs of the business, 
and in doing so many are coming to 
realize that more than mere earning 
power is lost to the business when its 
head, or one of its managers, or even 
a valuable employe is removed by 
death. Credit is affected. Experience 
and judgment such as cannot be re- 
placed are gone. Special skill, ac- 
quaintance, good will, sales ability— 
all these may be lost. It takes time to 
replace such personal assets if they can 
ever be fully replaced. 

Business Life Insurance 

“Business life insurance is a shock 
absorber which will in a measure take 
uf these losses, or tide over the time 
of readjustment. In the Single item of 
the effect of such protection on bank 
credits, both before and after the shock 
comes, business insuraneé has beccme 
a necessity to many houses. and i3 he- 
ing more and more generally used. 
One case of $1,000,000 on the head of a 
large manufacturing corporation has 
just been put through in Boston, Such 
iusulance was not rated among tke 
needs of successful firms and corpora- 
tions a few years ago, because the per- 
sonal asset was less thought of in con- 
nection with an insurable loss than 
buildings, merchandise and machinery. 

“Business life insurance, to put the 
matter -negatively, should not be cvr- 
tied on the life 0? any man whose @eath 
would not be a real loss to his busi- 
ness. The more impossible that loss 
is to cover in full, the more important 
to cover it in part. 

“A comparatively new need for life 
insurance by the successful business 
man is to meet inheritance taxes. As 
these come with the creation of the 
estate, they affect the assets counipos- 
{ng the estate. Whole industries have 
been shut down and their control trans- 
ferred to other hands because their 
owner did not look this post-mortem 
debt, created in effect by his passing 
on, squarely in the face and decide how 
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it should be met; perhaps not in whole 
by life insurance but in some definite 
manner. The life insurance way 
“makes the punishment fit the crime” 
—it brings into the estate the money 
to pay these taxes, by means of the 
very event which creates the estate 
and the consequent taxes. 

“The business man needs life insur- 
ance for these and other specific pur- 
poses, because his death involves larg- 
er and more varied interests than does 
that of most professional or salaried 
men. 

“The average man carries or knows 
something about accident and health 
insurance but how many appreciate 
that loss of life health or time by acci- 
dent or any indisposition may be in- 
sured in reliable companies up to $50,- 
000 doubling to $100,000 at a maximum 
yearly premium of $250 to $500, also 
that for $190 added to the ordinary pre 
mium rate the companies will pay 
double the terms of. the contract for 
death or injury while riding in a pri- 


vate vehicle, including the automobile. ' 


Broad Coverage 


“In fact insurance coverage has been 
so broadened by reliable companies 
that there is scarcely any contingency 
that may not be guarded against, and 
it is small credit to any man to assume 
or subject his business to financial loss- 
es caused by the elements or catas- 
trophe. Life insurance may be adjust- 
ed to solve countless problems, always 
based upon the physical condition of 
the applicant. It is the one thing of 
value which is beyond price if the doc- 
tor turns you down. 

“Accident and Disability contracts 
provide generous principal sums and 
acceptable weekly indemnities in case 
of accident and sickness. 

“The forms of protection are almost 
countless, and the intelligent purchase 
of what you know you should have 
makes for enhanced peace of mind and 
by this much enables a clearer concen- 











tration upon the annoying every day 
problems of your own business. 

“Once you have decided upon your 
broker it is well to be as frank with 
him as you should be with your doctor, 
lawyer or banker, as he can be of equal 
service. 

“Although not engaged directly in the 
business, it has been the writer’s privi- 
lege to be closely in touch with insur- 
ance men, companies and affairs for 
nearly thirty years. In fair weather 
as well as in times of great stress he 
has been closely in their confidence and 
it is his absolute conviction that under- 
writing as conducted in this country is 
fundamentally sound, and administered 
by men who for ability, character and 
honesty of purpose are the peers of any 
class of business or professionol men. 

“The business is badly misunderstood 
and despite intensive supervision it has 
at intervals been subjected to preju- 
diced investigations and savage mis- 
representations. 

“But it has met all tests and has 
grown in strength. In due course in- 
surance will be properly classified by 
the fair minded public as a vitally es- 
sential ond honorably conducted busi- 
ness, faithfully discharging its func- 
tions which are to assist in making our 
people safer against the fire, flood or 
other disasters, including loss of life 
itself, 

“In the great catastrophies of this 
country, such as the $300,000,000 fire at 
San Francisco in 1906, the recent flood 
in Colorado, the Wall Street explosion 
of a year or so ago, and countless oth- 
ers, the fire insurance adjusters, life 
and accident claim men worked shoul- 
der to shoulder with the Red Cross, 
relief organizations, and the newspaper 
men among the ruins, with the sole 
thought of ascertaining the liabilities 
of their respective companies and the 
payment of money due at the earliest 
moment. 

“The term ‘reliable’ applied to com- 
panies has been often used in the course 
of this hastily prepared discussion, and 














$2,900,000 PLEDGED for BUILDING LOANS 


Aug. 6th Statement of Title Guarantee & Trust Co. 


IT’S good news to hear that twelve of the leading 
banks and insurance companies have pledged their 
financial support to the small builder. With such co- 


be relieved. 


Thousand of families who 
have been renters will now 
have an opportunity to pay 
for their own homes through 
Building and Loan Associa- 
tions. This means the awak- 
ening of a new spirit of pro- 
gressiveness and civic pride. 





operation the serious housing shortage should soon 


Insurance agents can “cash 
in” on these new building 
activities. New Property- 
owners will most assuredly 
need insurance protection. 

Our own agents, keenly 
alert to every opportunity, 
are on the job as usual. 
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in explanation it should be said that in 
the East this means companies both 
American and foreign that are under 
the close supervision of the insurance 
departments of New York, Massachu- 
setts, Connecticut and Pennsylvania. 
There are a large number and the selec- 
tion of company or companies may be 
safely left to your broker, provided al- 
ways that he is a competent man. 

“The subject is one of extreme in- 
terest and the facts always inexhaust- 
ible. The business interests need have 
no doubt as to the soundness of and 
honorable conduct of American under- 
writing as practiced by the duly li- 
censed companies.” 





The following agency transfers took 
place in Philadelphia last week: Queen 
of America—Robert M. Coyle & Co. to 
Creth & Sullivan. Norwich Union Fire 
—L. M. Addis & Co. to Ulsamer & Bind- 
er, Inc. Commercial Union Fire— 
James C. McCurdy to Wagner, Taylor, 
Edson Company, Inc. 





Stockholders of the United States 
Lloyds here doubled its capital. 
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MARINE AND FIRE INSURANCE COMPANY, Limited 
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SAYVILLE MEETING 





Commissioner Donaldson, of Pennsy). 
vania, Will Address Suffolk County 
Board Lunch; Executives Invited 





The fifth annual summer meeting anj 
lunch of the Suffolk County (N. Y) 
Board of Fire Underwriters will be heli 
at noon on Friday, September 1éth, x 
the Tidewater Inn, Sayville, L. I., N. y, 
A. C. Edwards, of Sayville, is president: 

These lunches have always been 4 
notable affair in insurance circles, for 
the board has had many prominent 
company officials from New York and 
Hartford in the past. 


Thomas B. Donaldson, Insurance 
Commissioner of Pennsylvania, will be 
the guest of the association at this 
time, and it is probable that Jesse §. 
Phillips, superintendent of insurance of 
New York, will also be present as well 
as New York and Hartford executives, 





The Caledonian’s United States branch 
has passed the $1,000,000 mark in sur 
plus. The June 30th statement shows 
admitted assets of $3,521,487. 





Total Assets 


ee 


Surplus to Policyholders.... 
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STATEMENTS, DECEMBER 31, 1920 
AMERICAN EQUITABLE ASSURANCE CO. 


of New York 
etal Wasik Foca aa $2,904,674.78 


1,137,714.40 





Total Assets 


KNICKERBOCKER INSURANCE COMPANY 


of New York 
Pind » 60% sina $1,705,689.85 


eee eerie eee enee 


Surplus to Policyholders.... 
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922,274.22 





R. A. CORROON 
President 





AMERICAN INTERNATIONAL UNDERWRITERS 
of New York 


Toth) AMES: . cianees<ecdes 
Surplus to Policyholders.... 


Paint se eeee + $4,610,364.63 } 
See age es 2,059,988.62 i} 


Large Lines Written Upon Acceptable Business 


FIRE—TORNADO—CIVIL COMMOTION—RIOT & i 
EXPLOSION INSURANCE h 


AGENTS DESIRED IN UNREPRESENTED TERRITORY ‘ 
APPLY HOME OFFICE 68 WILLIAM STREET, New York, 


T. A. DUFFEY | 
Vice-President and Secretary 
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Untermyer Letter 
Went Direct to Papers 


LATEST BLAST FROM EUROPE 








Extracts From Communication As 
Published in the Press of 
New York City 





The Eastern Underwriter was unable 
this week to obtain the full text of the 
letter which Samuel Untermyer, from 
his Carlsbad retreat, wrote to New York 
in which he criticized Elihu Root’s opin- 
jon of the legality of New York Fire 
Insurance Exchange matters; and made 
definite threats to initiate conspir- 
acy charges against underwriters; com- 
mented sharply on the “propaganda” 
and upon the joint state examination 
of The Prudential. At his law office it 
was stated that the communication had 
not been received there, but was sent 
direct to New York newspapers. None 
of the newspapers printed the letter in 
full and none of them kept a copy of it. 
Paragraphs published, however, follow: 


“Mr. Root’s opinion,” said Mr. Unter- 
myer, “is the opening gun in the far- 
hing propaganda campaign of the 
insurance companies of America to 









m 
companying burdens of excessive rates 
that are being saddled upon the Ameri- 


people. They begin the campaign 
eeking, through gross misrepresen- 
n, to create a false sentiment in 
cipation of the assaults that are 
launched by their press  bu- 
s and by their marvelous and 
tofore unbeatable lobby upon the 
glation that is about to be recom- 
ed by the Lockwood committee .o 
their monopolistic powers and to 
m the methods of fire insurance 









which, by the way, as to them have 
ly begun. 


“What they primarily fear (and wise- 
ly so) are (1) that their power to use 
these vast trust funds in stock specuia- 
tions will be ended and that their in- 
vestments will be hereafter limited, as 
are those of the life insurance com- 
panies, and (2) that excessive and un- 
equal fire insurance rates, and the 
methods heretofore employed of main- 
taining them will be ended and that 
their practices will be hereafter so 
regulated as to prevent the continuance 
of monopoly, oppression and excessive 
rates.” 

Reforms 


Mr. Untermyer then referred to the 
concessions made by the fire insurance 
interests as a result of the Lockwood 
committee revelations, and asserted 
that these reforms were promised “un- 
der the pressure of the alternative that 
if not made the members of the ex- 
change might be subject to indictment 
for continuing to maintain a criminal 
conspiracy.” 

“Mr. Root’s opinion,” the letter con- 





tinued, “is upon two points, and is, as 
I read ‘it, in effect as follows: 

“(1) that fire insurance companies 
may combine through voluntary unin- 
corporated associations, for the purpose 
of fixing the rates that the insuring 
public must pay to them, without re- 
view or redress by the courts or by any 
public authority; and (2) that the 
pledges heretofore exacted of brokers 
and the penalties imposed upon them 
by the Exchange for doing business 
with companies that are duly licensed 
and supervised by the State but have 
not been permitted to become members 
of the Underwriters’ Monopoly or Ex- 
change, do not contravene the law. 

Says Crimes Have Been Committed 

“My contention is that on both of 
these points the criminal laws have 
been plainly violated, because of prac- 
tices that were proved but with which 
Mr. Root has apparently not been made 
familiar. 

“There can, of course, unfortunately, 
be no doubt that the law, strange as it 
May seem and contrary to its general 
policy against combinations of competi- 
tors, expressly permits fire insurance 
companies to agree on rates that the 
public must pay, and that it thus elim- 
inates competition between those com- 
panies that choose to become members 
of such an association. 

“What these gentlemen have done, 
and what the law will not tolerate, is to 
use this extraordinary privilege in such 
& way as to drive out of the State all 
companies that have passed the neces- 
sary test of supervision and are author- 
ized to do business in the State, whom 
they refuse to receive as members or 
who can not or will not conform io 
their conditions (1) by denying them 
access to the schedules of rates fixed 
by the Exchange, although they are will- 
ing to pay their share of the expense: 
(2) by preventing the members of such 
an Exchange from thé reinsuring with 
outside companies, under threats of ex- 
pulsion, and (3) by denying outside 
companies the facilities for doing busi- 
ness by forbidding brokers who do 
business for members of the Exchange 
from transacting business for outsiders.+ 

“It is these unlawful practices and 
not the agreement on rates that consti- 
tute the criminal conspiracy. It is not 
and has never been claimed that the 
agreement on rates is in itself unlaw- 
ful, as to those companies that become 
parties to it, as Mr. Root seems to as- 
sume It is upon this false assumption 
that Mr. Root rests his ovinion.” 

After criticizing the methods of fire 
insurance brokers, Mr. Untermyer’s let- 
ter continued: 

“The ‘grand-stand’ play of Mr. 
Dryden. of the Prudential Life Insur- 
ance Company, in going through the 
motions of grandiloauvently calling upon 
the Insurance Superintendents of New 
York and New Jersey to investigate the 
facts that the Legislative Committee 
wanted to investigate, but that he re- 
fused to permit by declining to answer 
auestions, is not uv to the general 
standard of resourcefulness adopted bv 
these astute gentlemen when they want 





—— 
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FRED. S. JAMES 





to substitute a ‘whitewash’ for a genu- 
ine investigation. 
Opportunity to Explain 

“Contrary to the general impres- 
sion that Mr. Dryden and Mr. Pea- 
body have almost succeeded in cre- 
ating through their insidious and 
persistent propaganda, they were of- 
fered every opportunity for explanation. 
That opportunity is still open to them. 
There is no need for and no plausibility 
in the proposed ‘whitewashing’ per- 
formance to which Mr. Dryden is now 
about to submit himself. All he needs 
to do is to go upon the witness stand 
before the committee and answer the 
questions that he has refused to answer 
‘on advice of counsel.’ He may then 
explain anything he pleases to his 
heart’s content as he was expressly an‘ 
repeatedly invited and urged to do and 
which he declined. 

“None of us were born yesterday and 
the public will under-'and in ad- 
vance what is meant by the kind 
of ‘investigation’ that Mr. Dryden 
has_ invited. What his company 
needs is a thorough legislative investi- 
gation, which the Lockwood committee 
has not the power to undertake. The 
Armstrong committee did not have the 
time. It hardlv touched the surface of 
the rich field of the Prudential Life for 
lack of time. The efficacv of an investi- 
gation by the average Superintendent 
of Insurance was made apparent bv the 
disclosure of the Armstrong committee. 
It is again well illustrated bv the wav 
in which our successive superintendents 
have been recommending and urging 
legislation again and again extending 
the time of the life insurance companies 
to disnose of their speculative stocks, 
until the extensions now ageregate fif- 
teen years and more and which exten- 
sions have cost the policvholders of 
these companies hundreds of millions of 
dollars. and are likely to cost them still 
more. 

“The most wholesome law the Legis- 
lature could pass would be one that 
would prevent any Superintendent of 
Insurance from becoming officially con- 
nected with an insurance company for 
at least three vears after he ceases to 
hold office—a provision similar to that 
which now controls the Governors of 
the Federal Reserve Roard. 

“T am not minimizing the obstacles 
in the wav of reform legislation limiting 
or otherwise affecting the powers either 
of those interests or of those of the life 
insvrance comnanies. Sometimes it 
looks as thongeh thev were already he- 
yond the control of the law. so stn- 
nendous is their power when combined 
in the common purpose of resisting re- 
forms, as they now are as never before. 

“If. however, a wav can he found of 
meeting this constant and insidious 
pronvaganda and if the facts can be 
gotten and kept before the public a3 
against this continvnous stream of in- 
svired misrepresentations and _ half- 
truths. one need not desnair of relief. 
for the force of an enlightened. over- 
whelming nublic sentiment in favor of 
a inst eense con in the end surmount 
everv obstacle.” 
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Police no Longer Print 
List of Stolen Cars 


THEY REACHED 28 IN ONE DAY 


Think They Will Discover Way to 
Prove Ownership; Denied By 
Some Car Owners 





The New York police department has 
discontinued sending out its nightly list 
of automobiles which have been stolen, 
the list telling the number of the car 
and other information which might lead 
to recovery. This list has been grow- 
ing longer every day as underwriters 
know. Beginning with ten it climbed 
to twenty and upon one day there were 
twenty-eight. At police headquarters it 
was stated that the discontinuance of 
the publication was the order of “high 
officials.” 

In the meantime, the daily papers 
have been carrying such highly edify- 
ing stories as one in the “Times” which 
was headlined: “Prefer Insurance To 
Autos’ Recovery. Many Deny Owner- 
ship So They €an Get More in Indem- 
nity Than Cars Now Cost.” 

That is another phase of the over- 
insurance of automobiles, which is the 
principal subject of discussion on the 
street. In its story the “Times” quotes 
Sergeant Dillon, of the police, as say- 
ing: 

“Sergeant Dillon was reluctant to dis- 
cuss the insurance mad auto owners, 
but admitted that in many cases since 
the prices of automobiles declined de- 
tectives have been morally certain that 
they had recovered cars which the own- 
ers denied were theirs. 

“ ‘But we have developed a system 
to combat this,’ he said ‘and soon we 
will be able to prove ownership in a 
way that will be indisputable. Detec- 
tives, equipped with charts, will make 
the rounds of garages and record many 
parts of automobiles which are not now 
listed. It is easy enough to change 
licemse and engine numbers and ‘re- 
model’ a machine, but there are essen- 
tial parts that cannot be changed unless 
the machine is totally dismantled. We 
hope to be able to identify parts.’ ” 

An Entire Family Accused 

Detectives of the Auto Squad said an 
entire Brooklyn family recently had 
been charged with the larceny of an 
automobile. The name of the family 
was withheld. The danghter went to 
the police and signed a “proof of loss.” 
Her father acted as the “broker,” while 
investigation showed that the thief was 
a chauffeur formerly employed by the 
daughter’s husband. All those involved 
were released in $1,000 bail pending de- 
velopments the police hope to uncover. 





ADMIRE EACH OTHER 
While fire insurance men were at the 
home of Samuel Untermyer in Grey- 
stone on a memorable Sunday a butler 
appeared and announced that Adolph 
Ochs had called to pay a social call on 


SERVICE MAN IN INSURANCE 


Back From Europe Without Cash 
Ex-Soldier Waxes 
Prosperous 








Incorporation in Massachusetts of La- 
Brecque, Inc., capitalized at $25,000, 
to conduct a general insurance agency 
with headquarters at Quincy, reveals 
how one young man back from 
military service overseas found the In- 
surance field a favorable one in which 
to devote his energies. Alfred N. 
LaBrecque returned from Europe with 
much experience but no money, having 
in fact to borrow the price of his first 
civilian suit. 

After a week of much work and small 
pay he decided to be his own boss and 
connected up with the Aetna Life. 
Plunging in with euthusiasm LaBrecque 
devoted his days to selling insurance 
and his nights to studying it. 

In two years he built up one of the 
largest insurance agencies on the south 
shore, and recently he acquired several 
other agencies and applied for a char- 
ter of incorporation. Associated with 
Alfred N. LaBrecque, who is president 
and treasurer, is Morris E. Bumpous, 
secretary and Achille N. LaBrecque. 
Mr. Bumpous is an attorney and also 
an ex-service man. 





MUTUAL IN BANK FAILURE 


That the Northwestern Mutual Fire 
Association is involved in the failure 
of the Scandanavian American Bank, 
one of Seattle’s largest financial con- 
cerns, and which collapsed some weeks 
ago as the result of unfortunate in- 
vestments, is the belief of insurance 
men familiar with the practice of the 
mutual in keeping large sums on de- 
posit in several Seattle banks. On 
December 31st of last year the North- 
western Mutual reported $57,511 as the 
amount of its cash on deposit with the 
Scandanavian American Bank, 
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the lawyer. Mr. Ochs is publisher of STREET 

the “Times.” They are old personal 55 JOURN CITY 

friends. 
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THE 


LAW 


Relating To 


Automobile Insurance 


as stated and applied in the decisions con- 
cerning AUTOMOBILE FIRE — THEFT — 
COLLISION—TRANSPORTATION and 


INDEMNITY 


insurance policies from the first reported 
case in 1908 to the latest in June, 1921, with 


analyses of the cases 


By JOHN SIMPSON 


The subjects treated cover every point 
which has arisen in the higher courts re- 
garding automobile insurance and include: 
Power to Write Automobile Insurance, 
Constitution of the Contract, Construction 
of Policies, Representations and Warran- 
ties, Valued Policies, Depreciation, Refor- 
mation and Cancellation, Proofs of Loss, 
Powers and Authority of Agents, Brokers 
and Adjusters, Arbitration, Appraisal and 
Award, Extent of Loss and Option to Repair. 


Subrogation, Dealers’ 


Policies, Reporting 


Fire Losses, What Constitutes Theft, Re- 
porting Theft Losses, Return of Recovered 


Automobiles, What 


Constitutes Collision, 


Losses in Transportation, Violations of Law 
by Insured, Settlements with Injured Per- 
sons, Interference with Negotiations and 
Suits, Notice of Accidents, Reference to 
Insurance in Negligent Actions, Actions and 


Defenses, 
etc., etc. 


Public Service Vehicle Bonds, 
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Foundation Now Laid 
For Aircraft Insurance 


REGISTER CRAFT AND PILOTS 





National Aireraft Underwriters’ Asso- 
ciation Secures Co-operation of 
Laboratories in Advance Move 





Commercial and private aeronatics in 
the United States have presented in- 
surance problems which in point of 
difficulty and intricacy perhaps sur- 
pass all the older lines. These prob- 
jems, pending the solution of which 
the whole industry has been languish- 
ing, have for months past been the mat- 
ter for deliberation by the National 
Aircraft Underwriters Association. So- 
lution of many of them, and action 
along lines constituting what may prove 
to be the greatest advance step in air- 
craft made since the war, is announced 
in the following bulletin sent out by 
Manager Ambrose Ryder to members 
of the Association: 

To members of the National Aircraft 
Underwriters Association, Re: Under- 
writers issue Pilot and Aircrafts Regis- 
ters: An important move towards put- 
ting commercial and private aviation 
in the United States upon a definite 
footing is forecast with the announce- 
ment by Underwriters’ Laboratories, 
Inc. that beginning July 1, 1921, it has 
put in operation an Aircraft Register 
and a Register of Aircraft Pilots. 
Both registers have been prepared at 
the request of the National Aircraft 
Underwriters Association, the members 
of which are hereafter to require the 
registration of aircraft which they in- 
sure against fire, theft, collision, strand- 
ing and sinking, or other hazards. 
Similarly, members of the N. A. U. A. 
are to recognize the Register for Air- 
craft Pilots as a condition of all pol- 
icies issued hereafter. 

Both the Aircraft Register and the 
Register of Aircraft Pilots are based 
upon the provisions of the Convention 
for the Regulation of Air Navigation 
agreed upon, subject to certain reser- 
vations, by the representatives of the 
Allied and Associated Powers serving 
on the International Commission on Air 
Navigation which was instituted as a 
sub-commission of the Peace Confer- 
ence. The United States, although a 
signatory of the International Conven- 
tion, has not yet ratified the same, but 
virtually every other civilized country 
with the exception of the late enemy 
powers has recognized it as the funda- 
mental body of aerial law. 

The Aircraft Register 


The Aircraft. Register instituted by 
the Underwriters’ Laboratories, Inc., 
defines aircraft according to ownership 
or use as State, Commercial or Private. 
State aircraft include (a) military air- 
craft, and (b) aircraft exclusively em- 
ployed in State service such as posts, 
customs and police. Commercial air- 
craft include aircraft used for the pur- 
pose of any profession, trade or busi- 
hess when one or more persons (in 
addition to the pilot and necessary 
other members of the crew) or freight 
are carried for hire or reward. Private 
aircraft include all aircraft, not State 
or Commercial. 

State aircraft being government 
owned and/or operated will not be sub- 
ject to registration. 

The application for registration filed 
by the aircraft owner requires all essen- 
tial information regarding the ship 
Which information as abstracted in the 
Register will have an important bear- 
ng upon many phases of insurance. 

Aircraft intended for flying in inter- 
a Service will show the capital 
= ter “N preceeding the registration 
rg a5 a symbol of American owner- 

Pp. Aircraft not flying abroad need 
trod the registration mark only. This 

k will consist of alphabetical sym- 
“ABC shown | in capital letter, thus 
ian D” or “BMUL,” etc. These regis- 
tol ng marks preceeded by a dash will 
hi the nationality mark “N” for 

Ds flying across national boundaries. 
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and Marine Insurance 9 will have head- 
~~. quarters to which all local agents and their 


friends are cordially 
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W hat it will mean 
to you. 


Pack up and come to California. What- 
ever brand of vacation fun you like best 
you can have it in California. Don’t 
take the word of a Californian for it— 
ask any of the hundreds of thousands 
who come out here every year to play. 
You can fish, you can hunt, you can 
motor, you can play at the beaches or in 
the mountains, and whatever you do or 
wherever you go you'll have perfect 
weather in California in September. 

You can see Los Angeles and its 
famous beaches, the movie studios of 
Hollywood, Yosemite Valley, one of the 
natural wonders of the world; the Big 
Tree country; San Francisco, the Paris 
of America; and on the way home 
Puget Sound and the renowned Colum- 
bia Highway. 

Just for fun—take your vacation in 
California. 


your trip well worth while. 


“Pake your 


Vacation in California 





What it will mean 
to your business. 


It is unnecessary to review the reasons 
that make this year’s Convention of the 
National Association of Insurance 
Agents ‘one of vital from 
a business standpoint. The year 1921 
has developed problems in the busi- 
ness, both external and internal, that 
are bound to have their effect on the 
private interests of every agent. 

Matt T. Mancha, President of the 


necessity of turning out in full force 
for this meeting, as it will help our 
business more can be summed 


up in dollars and cents. It will show 
the insuring public that we have the 
interests, not only of our own business, 
but of the public at heart.” 


—but its going to be well worth the cost 


Expensive trip from the East to California? Well, the California 
Association has not invited you to travel 3,000 miles without 
realizing that they were assuming an obligation as hosts to make 
You can bank on it that they are 
going to more than fulfill their obligation. 

The biggest insurance banquet ever held in the United States 


will be the get-together dinner that opens the Convention on the 
night of September 13th. It’s high time to make your reserva 


tions. 


Write Baldwin Starr, Chairman, Hotel Committee, 216 


Hollingsworth Bidg., Los Angeles. 








This advertisement contributed by the Fireman’s Fund Insurance 
Company and the Home Fire and Marine Insurance Company. 








Los Angeles 
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National Association of Insurance Agents 
Twenty-Sixth Annual Convention 








A bar underlining the registration mark 
will identify aircraft registered for pri- 
vate use. 


The registration and nationality 
marks will- appear once on each side 
of the fuselage or nacelle and also once 
on the upper and lower wing surfaces 
of airplanes. The letters will be of a 
size sufficient to permit identification 
while in flight and at considerable dis- 
tances and/or elevations, from the ob- 
server. The registration mark will 
serve as the “call sign” of the aircraft 
in all radio or other signalling. 


Register of Aircraft Pilots 


The plan for the registration of air- 
craft pilots includes various essential 
features as follows: (1) an application 


form to be filled out by the pilot seek- 
ing registration giving full data as to 


his training and subsequent flying ex- 
perience (2) a physician’s statement of 
surgical and medical examination (3) a 
certificate of registration to applicants 
found qualified (4) a system of bulle- 
tins to Association members announc- 
ing filing of applications, action thereon 
and cancellations of registry (5) a 
Board of Inquiry to consider crashes 
and (6) Rules of the Air, covering 
pilots’ conduct and responsibilities. 

The certificate of registration expires 
after twelve months and previously if 
the pilot is inactive in flying for ninety 
days. It may be cancelled or suspended 
at any time for cause and is automatic- 
ally suspended pending Inquiry follow- 
ing a crash involving insurance. 

If an insured pilot meets with an 
accident through carelessness a record 
of this ig sent to the National Aircraft 
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Underwriters Association and from 


there is reported to the insurance com- 
panies. That pilot is either barred from 
further insurance or is graded so low 
that it can only be obtained at a very 
high rate. Unless a reliable civilian 
board of inquiry is appointed to deter- 
mine the cause of accidents the Nation- 
al Aircraft Underwriters Association is 
contemplating taking the matter in 
hand. Again this board would only 
have power to bar the operator from 
further insurance and could not admin- 
ister a just penalty. The refusal of in- 
surance companies to accept undesir- 
able risks does not necessarily hinder 
further operation of machines. 
Insurance Note 

Although it is rather early in the 
season to arrive at any conclusions, 
present conditions would indicate that 
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the new forms of coverage now in use 
are having the desired effect of cutting 
down the loss ratio by reason of ex- 
cluding small claims and limiting the 
carrier’s liability. Part of this lower 
loss ratio is due, in some measure, at 
least, to the better selection of risks 
that the underwriter is enabled to make 
by reason of the valuable experience 
gained last year. 
Safety of Travel by Air 

The Manufacturers Aircraft Associa- 
tion, on completing an aviation survey 
of the United States, announced that, 
in the last six months, the 1,200 com- 
mercial planes in operation had flown 
approximately 3,250,000 miles. 

“The record,” says the survey, “shows 
that civilian flying, although em- 
barrased by the lack of an American 
air policy, has established itself as a 
remarkably safe and dependable means 
of transportation. In three and a quar- 
ter million miles of travel by air, only 
15 persons were killed and 43 injured in 
a total of 27 serious accidents. Most 
of these accidents occurred among that 
class of civilian aviators known as 
gypsy flyers. 

“Of the 1,200 commercial aircraft, 
probably 1,000 are under the indirect 
supervision of responsible plane manu- 
facturers or transportation companies 
—and this is absolutely the only regu- 
tion over flying, as local ordinances or 
state laws can not be enforced. Lack- 
ing a Federal organization controlling 
civilian aviation, these 200 or more 
gypsy flyers have been permitted to 
fly at will and many have met disaster. 

“Right of the fatalities and 32 of the 
injuries in the last six months have 
been traced to the lack of terminals, 
routes and storm warnings, or to reck- 
less stunting—errors which would have 
been corrected or prevented had there 
been a national air policy. In all the 
United States there are only 214 ade- 
quate municipal or civilian air ports, 
yet terminals are as necessary to aerial 
transport as they are to shipping or the 
railways. Deducting these preventable 
casualties, it is found that there was 
only one death for each 464,285 miles 
flown and only one injury for each 295,- 
454 miles flown. 

“Without Federal regulation, it is im- 
possible to assure throughout the coun- 
try the continuous combination of sound 
aircraft satisfactory engine and com- 
petent pilot essential to absolute safety. 
Without formulating an air policy it is 
likewise impossible to acquire air ports, 
disseminate storm warnings or provide 
air routes. And, finally, it is impussi- 
ble to enforce regulation, or to operate 
fields, signals or routes without a prop- 
erly organized body within the Federal 
Government devoted exclusively to civ- 
ilian aeronautics.” 

BUYS FORD BUILDING 

The Aetna Casualty & Surety Co. 
bought at a marshal’s sale in New York, 
the Ford Building at Broadway and 
Fifty-Fourth Street. Its bid of $676,- 
800 was the only one received. The 
Ford Motor Co. has the privilege of tak- 
ing over the building from the insur- 
ance company at any time within the 
next year and in the meanwhile it can- 
not be sold, except with the approval 
of the Ford Company. 

The Aetna Company furnished an ap- 
peal bond in the legal fight between 
the Ford. interests and the Woodward 
Hotel Co. of New York. 


Registered Mail 
Groups Get Together 


FOUR MORE COMPANIES _ IN 





Losses Have Been Heavy and Pooling 
Plans Has Been Adopted; New 
Central Bureau 





The different groups and “pool” 
proposition in the registered mail insur- 
ance business have gotten together in 
a plan by which the First Reinsurance 
Company, of Hartford, is the central 
bureau. It is understood that four ad- 
ditional companies have entered the 
registered mail business and joined 
this re-insurance agreement, the Frank- 
lin, Automobile, Firemen’s of Newark 
and American, of Newark. 

The Hartford “Courant” in discuss- 
ing the developments calls attention to 
the hazards of the business and the 
large losses recently noted in transit 
of valuable mail. Continuing it says: 
“Several companies within the last 
year have had serious losses on this 
type of business and in order that 
American companies might continue 
to write insurance on mail successfully 
it was decided to enter into an agree- 
ment which will enable companies in 
this country to compete successfully 
with several large British companies 
which do a large business on mail in- 
surance. 

“Under the terms of the agreement 
it is understood that no one company 
of the seventeen involved shall carry 
more than 15 per cent of the risks or 
receive more than that ratio of the 
total premiums. Business in excess of 
15 per cent will be divided among the 
companies. > 


JEWELRY FLOATERS 

There are many ways of reaching 
prospects with selling talks about 
these jewelry floaters, but perhaps one 
of the best ways that presents itself 
is to establish a direct contact with 
persons connected with the jewelry 
trade, says the “American Insurance 
Digest.” Jewelers and other merchants 
engaged in the jewelry business must 
be, for obvious reasons, close-mouthed 
regarding transactions with their cus- 
tomers, but nevertheless, if an agent 
will establish himself with them as a 
person to be trusted and one to be 
considered as a friend, he will find it to 
his distinct advantage, for he will 
receive many tips regarding people 
who have made extensive jewelry pur- 
chases and who stand in manifest need 
of insurance protection. 


EXTEND BRITISH FIRE COVER 

A new clause has recently been intro- 
duced into fire insurance policies on 
dwellings in Great Britain giving some 
additional cover. The clause reads: 
“Notwithstanding anything in within 
the written policy contained to the con- 
trary any insurance under the policy 
upon a private dwelling-house or the 
contents or rent thereof which private 
dwelling-house is used as such in its 
entirety and being situated in the Uni- 
ted Kingdom, shall extend to include: 
Loss or damage to the property insured 
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“Provided always that such loss 
damage shall be deemed to be 10s8 
damage by fire within the meaning _ 
subject to the terms and conditions 
the within written policy as varied 2 
this memo.” 


directly caused by (1) Explosion; (2) 
Fire occasioned by or happening 
through riot and civil or military or 
usurped power (unless occasioned by 
happening through foreign enemy) else- 
where than in Ireland. 








th 
ob 
up 


pit 

\ 

hel 

we 

it 
clai 
ous 
hav 
exp 
res] 
ver} 
hon 
plin 
eng: 

£0, 
by t! 
chea 
inal 

bill 
rathe 
syste 
woul 
theft. 
livery 
chant 
the vy 
of la 
It j 
frequi 
ing j 
cases 
shipm 
for a 
clared 


second 
ability 
losses 
curred 
adequa 
tion 


As ] 
somebo 
Vided f 
insuran 
Why shi 
sume tl 
the carn 
cost th: 
and cor 
interest 
them ra 
Dany 

All t} 
do is to 
a premi 
loss sug 
























1921 

















ORK 


ch 1088 
pe 1oss ° 
eaning al! 
naitions 
3 varied 7 









August 19, 1921 


THE EASTERN UNDERWRITER 


























MARINE DEPARTMENT 




































Conditions in the United States 


| Rush Describes Theft and Pilferage 
| 
| Part 3 























This is the third instalment of an ad- 
dress made by Benjamin Rush before a 
Congressional committee investigating 
theft and pilferage. 

Can there be any valid argument why 
common carriers alone among individ- 
uals or corporate bodies should be al- 
lowed te escape the result of their own 
negligence, or that the courts of the 
United States should uphold them in 
this round about means of evading the 
obligations which Congress has laid 
upon them? 

There is an old saying that “The 
proof of the pudding is in the eating.” 

When the common carriers were 
held to their strict responsibility and 
were not allowed indirectly to evade 
it by means of reduced valuation 
clauses, notice of loss clauses and vari- 
ous other bill of lading clauses which 
have been introduced by them for the 
express purpose of avoiding their full 
responsibility to the shipper, they took 
very good care to see that they had 
honest employes and to enforce disci- 
pline on their vessels and in the men 
engaged in loading and unloading car- 
go, but under the law as interpreted 
by the courts at present it is very much 
cheaper for them to pay the small nom- 
inal damages provided in the released 
bill of lading in the event of a claim 
rather than put in effect an adequate 
system of supervision and care which 
would result in the elimination of the 
theft, pilferage, breakage and non-de- 
livery which is now sustained by mer- 
chants who are forced to ship under 
the various terms of the released bill 
of lading or not ship at all. 

It is pertinent to consider the claim 
frequently made that the carrier, be- 
ing in ignorance of the contents of 
cases Or bales tendered to him for 
shipment, should not be held to pay 
for a value which has not been de- 
clared to him by the merchant. 

With this contention I am in full 
and complete accord. The carrier 
should receive pay for three things: 
First the physical cost of transporting 
the merchandise entrusted to him; 
second, the cost of liquidating his li- 
ability to make full compensation for 
losses to such merchandise which oc- 
curred while in his custody; third, an 
peoenets profit on the whole transac- 
ion 

Public Interest a Factor 

As regards the second obligation 
somebody will no doubt say that pro- 
Vided the merchant is insured by some 
insurance company for ‘these losses 
why should the carrier be asked to as- 
Sume them and the answer is because 
the carrier can assume them at a less 
cost than can the insurance company 
and consequently it is to the public 
imterest to have the carrier assume 
— rather than the insurance com- 
any 

All that an insurance company can 
do is to adjust its rate so as to receive 
a premium adequate to make good the 
loss sustained by the assured, while 
the carrier, having within his own con- 
trol the means to reduce or avoid all 
losses other than those caused by the 
act of God or the public enemy, can 
Teduce his rate to a very much less 
sum than cam any insurance company. 

The old apportionment of responsi- 
bility between the carrier and the in- 
surance company should be restored, 
Ramely, that with certain limited ex- 





ceptions the carrier was an insurer of 
the goods except as against the act of 
God and the public enemy, while the 
insurance company issued its policy to 
protect against the act of God and the 
public enemy. The two together giv- 
ing the merchant perfect protection. 

In the past, some shippers have been 
found who favored the issuance of a 
released bill of lading on the ground 
that they could get a cheaper freight 
rate. I do not know whether there are 
as many persons who hold to this opin- 
ion today as there were some years 
ago on account of the high insurance 
rates which necessary ensued, but 
whether there are merchants who still 
cling to this opinion, or whether there 
are not, it seems to me as unwise to 
allow such a contract as it would be to 
allow the merchant to pay his liabili- 
ties with a reduced valued dollar, and 
for the same reason because as bad 
money drives out good, so does a bad 
bill of lading drive out a good bill of 
lading. 

Hardships Only Temporary 

Nor will the reimposing of full li- 
ability upon the common carrier work 
any permanent hardship upon him. 
There will of course be a temporary 
hardship while he is weeding out his 
dishonest employes and while he is ad- 
justing his freight rates to a somewhat 
slightly increased liability which has 
been reimposed upon him, but I would 
point out that shipowners in the past 
and at the present time insure this li- 
ability either with an insurance com- 
pany or with mutual inter-insurance 
clubs and they can continue to cover 
this liability at a slightly increased 
premium, which increased premium, in 
my view, will be speedily reduced ow- 
ing to reduced losses. 

I would therefore urge upon this com- 
mittee that they so amend the Harter 
act that it shall no longer be lawful 
for the common carrier to demand or 
for the shipper to assent to any bill 
of lading, shipping document, private 
contract, covenant, or agreement where- 
by the carrier shall be relieved from 
liability for loss or damage arising 
from negligence, fault or failure in 
proper loading, stowage, custody, care 
or proper delivery of any and all law- 
ful merchandise or property committed 
to its or their charge, nor for any sum 
less than the full actual amount of 
such loss or damage and whether the 
merchandise and property has been 
shipped at a reduced rate of freight 
or not, or at an agreed upon value 
which is less than its actual value, that 
any or all clauses of such import in- 
serted in bills of lading, or shipping 
receipts, shall be null and void and of 
no effect, and that in the event of loss 
or damage the burden of proving free- 
dom from negligence shall be upon the 
vessel and her owner. 

While as regards the making of 
claims for loss or damage, notice of 
all claims for loss or damage visible 
from a superficial examination of the 
merchandise or of the barrel, box, bale, 
gackage or other container holding the 
same shall be given the carrier before 
removal from the dock, and notice of 
all claims for loss or damage discover- 
able only by opening the barrel, box, 
package, bale or viher container, shall 
be given the carrier within a reason- 
able time after the delivery of the mer- 
heandise to the receiver thereof, such 
reasonable time being determined by 
the nature of the merchandise trans- 
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The Jones Act Remedy? 


The facts underlying The Jones Act are more or 
less obscure. Of the general public few have a 
clear idea of the conditions that The Jones Act 


was designed to correct. 


This doubtless ac- 


heard about the benefits or injuries that will re- 
sult from the operation of the new Merchant 


Marine Law. 


Why not get the facts? Nowhere have we seen 
a clearer statement of the facts underlying the 
insurance phases of the Jones Act than the state- 
ment of Dr. S. S. Huebner, Expert to the U. S. 
Shipping Board, published in the booklet “The 


on request. 








counts for the variety of contradictory opinions 


Basis of Our Shipping Prosperity.” 


Here in plain business English he tells the insur- 
ance conditions that the Jones Act was designed 
| to remedy. He speaks as an authority and gives 
the facts straight from the shoulder. 


To understand the Jones Act you should read 
Dr.-Huebner’s booklet. We will mail you a copy 


The Washington Marine Insurance 
Company of New York 


MARINE and AUTOMOBILE INSURANCE 
| Home Office, 51 Beaver Street, New York 








ported and the circumstances of each 
case. 

The foregoing remarks apply, as you 
will note, principally to shipments by 
sea between the United States and for- 
eign countries, although many of the 
subjects dealt with apply also to ship- 
ments by land within the confines of 
the United States. 


Act Affects Sea Shipments 


Shipments by sea are affected, and 
come under the legislation provided by 
the Harter act. Shipments by land are 
affected by and come under the juris- 
diction of the law as provided by the 
Cummins act. This is an act to amend 
an act entitled “An Act to Regulate Com- 
merce,” approved February 4, 1887, and 
all acts amendatory thereof, and to en- 
large the powers of the Interstate Com- 
merce Commission, approved August 9, 
1916. 

The provisions of that act are, no 
doubt, well known to this committee, 


but in brief the Cummins act provides 
that where the goods were hidden from 
view by wrapping, boxing, etc., the car- 
rier, not being able to discover the 
character of the goods and the carrier’s 
liability would not then extend beyond 
the amount so specifically stated. 


The Cummins act of 1915 made a 
number of radical changes in the law 
of liability applicable to interstate 
transportation. Under the laws that 
existed before the Cummins amend- 
ment, a common carrier in an inter- 
state shipment could not limit its li- 
ability for its own negligence, but it 
could by agreement with the shipper 
fairly entered into limit the amount of 
its liability whether caused by negli- 
gence or not. In other words a shipper 
could undervalue his shipment in order 
to obtain a lower rate, provided it was 
agreed that transportation companies’ 
liability in the event of loss would be 
limited to the value given. Such an ar- 
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rangement was approved by the federal 
courts, . 

The Cummins amendment in terms 
prevented the making of such an agree- 
ment, and provided that such a con- 
tract was unlawful, and that notwith- 
standing any limitation the shipper 
might recover the full value of the ar- 
ticle where the loss was “caused by it 
(the carrier). The quoted clause is the 
same as appears in the Carmac amend- 
ment and has been construed to fix the 
liability of the carrier as it was at com- 
mon law, which was a liability whether 
caused by the carrier’s neglect or not 
and not occasioned by the act of God 
or the public enemy or the inherent 
nature of the goods, but provided, how- 
ever, that a carrier might limit its li- 
ability for a loss not due to his neglect 
by a fair and reasonable ageement 
based upon a proper consideration, usu- 
ally a reduced rate. 

Exemptions of Cummins Act 

The Cummins amendment act of 1916, 
amending the act of 1915, again changed 
the law and made certain changes and 
provided certain exemptions as follows: 
First, baggage carried on passenger 
trains and boats carrying passengers 
are not within the Cummins act; sec- 
ond, property other than baggage, con- 
cerning which the carrier has or shall 
be authorized or required to establish 
rates dependent upon values declared 
by the shipper, or agreed upon in writ- 
ing as a reasonabl value of the proper- 
ty is not within the Cummins act; 
third, ordinary live stock received for 
transportation is within the Cummins 
act; fourth, property received for trans- 
portation concerning which the carrier 
has not been, or shall not thereafter 
be authorized or required to establish 
rates dependent upon values declared 
by the shipper or agreed upon in writ- 
ing as the value of the property is with- 
in the Cummins act; fifth, live stock, 
such as is chiefly valued for breeding, 
racing, show purposes or other special 
uses, is not within the Cummins act. 

Accordingly as to classes one, two 
and five, the law is exactly as it was 
prior to the Cummins amendment, and 
this prohibits the carrier from exempt- 
ing itself from liability for its negli- 
gence, by any agreement but permits 
the carrier to limit the amount of its 
liability by an agreement with the ship- 
per fairly entered into and based upon 
a reduced rate. As to classes three 
and four, no agreement can be made 
between the carrier and the shipper 
which will limit the liability of the 
former or release it from the payment 
of the full value of the property, in 
case of its loss or destruction. 

There have been no adjudged cases, 
which we regard as. authoritative 
since the amendment to the Cummins 
amendment August 9, 1916, and what 
the decision of the Supreme Court of 
the United States would be upon an 
agreement between a shipper and car- 
rier limiting tke carrier’s liability for 
a definite amount is not possible to say. 
The probabilities are that if the agree- 
ment was supported by a definite con- 
sideration, such as a reduced rate of 
freight, it would be upheld. 

Losses in U. S. “Heavy Enough” 

Although the losses by theft and pil- 
ferage on merchandise shipped by com- 
mon carriers within the confines of the 
United States are not as heavy in pro- 
portion to those shipped by sea, they 
are quite heavy enough. In 1916 this 
company paid losses of $104,301.43; in 
1917, $441,868.59; in 1918, $1,302,671.64; 
in 1919, $263,027.39; in 1920, $74,689.27. 

Owing to the heavy losses sustained 
in 1918 and 1919 this company heavily 
reduced its insurance on merchandise 
by rail and express in the United States 
with the result that for the whole pe- 
riod mentioned it received a premium 
of $1,066,686.47 and paid net losses of 
$2,186,558 32. 

I am not prepared to testify that all 
these losses were caused by theft and 
pilferage, because the usual claim was 
that the goods had never turned: up, 
but it is safe to say that between 85 per 
cent and 90 per cent were due to theft, 
pilferage and/or non-delivery. 


In my view the arguments which 
have been recited in the foregoing 
memorandum regarding the improprie- 
ty of allowing the common carrier by 
sea to reduce or escape his liability by 
reason of an agreement made with the 
shipper apply with equal validity to 
claims for loss within the United States, 

There is this difference to be noted, 
however, the carrier by sea is free to 
fix his own freight rates; railroad and 
express companies in the United States 
are under the jurisdiction of the. Inter- 
state Commerce Commission, and are 
not so free, but that does not alter the 
hardship to the merchant or shipper of 
goods by railroads in the United States. 

Suggests Amendment to Act 

I would therefore suggest that the 
Cummins act be amended so that where 
losses due to negligence occur to prop- 
erty delivered by common carrier, rail- 
road or transportation company, the 
burden of proving freedom from negli- 
gence shall be upon the common car- 
rier, railroad and transportation com- 
pany. Where such loss, damage or 
negligence results from the negligence 
of the common carrier, railroad or 
transportation company it shall be li- 
able for the full actual loss, damage or 
injury. It shall not have the right to 
limit the amount of recovery against it 
by reason of any declared or released 
value of such property. 

The carrier should then be empow- 
ered to demand settlement of value of 
merchandise transported by the ship- 
per and such value should be taken in- 
to consideration in adjusting the rates 
for transportation. 

In conclusion I would like to say that 
I do not wish to be understood as claim- 
ing that all the losses sustained by 
merchants in the shipment of goods, 
whether by land or sea, are due to 
their occurring while the goods are in 
the custody of the common carrier. 
Some of these thefts occur while the 
merchandise is still in the hands of 
shippers and prior to delivery to the 
common carrier. 

A still larger amount occur from 
thefts in custom house sheds and ware- 
houses in foreign countries, especially 
in Latin America, and some of them 
occur while they are in the custody of 
private truckmen of the shipper or the 
consignee, but the experience of a num- 
ber of years has convinced me that the 
greatest proportion of all occur while 
the goods are in the custody of the 
common carrier and if the responsi- 
bility of the common carrier to make 
good in full such losses was restored 
that those losses would rapidly and 
steadily diminish both in number and 
amount and to the extent that they 
are diminished the present handicap 
on commerce due to such losses would 
be lightened or removed. 
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Massachusetts Fire & Marine Ins. Co. 












Marine Certificate 
Not Legal Document 


DECIDES 





BRITISH JUSTICE 





To Meet Full Requirements of C. IL. F. 
Contract Policies Must Be Sub- 
mitted to Buyer 





Certificates of marine insurance, issued 
by underwriting companies, cannot be 
construed as proper substitutes for the 
policies themselves according to Justice 
McCardle in the King’s Bench Division 
of the High Court of Justice in England, 
who held recently in the case of the Dia- 
mond Alkali Export Corporation vs. 
Bourgeois that a shipment of soda ash 
could be rejected on the ground that a 
proper policy of insurance was not pre- 
sented along with the bill of lading and 
the invoice. This decision is of vital 


‘importance to American insurers because 


of the wide practice here of issuing cer- 
tificates under open policies to purchasers 











MERCHANTS & SHIPPERS 


Mid-Year Statement; Assets of $588,956; Surplus to Policyholders of $486,163 


The June 30 statement of the Merchants & Shippers follows: 





ASSETS 
Stocks and bonds owned (book value)...............eeeeeeucececs $440,370.13 
Interest due and accrued thereon...............cccccceccccecvece 4,171. 
CA ME MN o's ss cipepe GW AA WER Vind ao de cos Sho eo hoch kane has 54,588.74 
Premiums in course of collection...............scccescsecscescecs 40,772.39 
Reinsurance due on losses paid...............cceececccccceccvess 43,138.96 
PINUS INS SUMCCO Soa Sri W's pic bo coe Cob sie SON EER Ss oo eeknes 500.00 
Miscellaneous accounts receivable...............cceccceecccececce 5,415.37 
$588,956.93 
LIABILITIES 
Reserve for losses in process of adjustment— 
COROE wv sibs «5 + ois a.a's Sts ob tp 0s 0h as cgi uMine Ste hnmots $191,432.31 
RI POG 6 So «sas OR sc pti e vasa Seve 126,970.29 $64,462.02 
Reserve for unearned premiums...............seeeeecsccececvcce 33,849.38 
ODER PUNTO, 28 lo ook bod b's ns bss dewhenn seutinreee nn peaarhoan 973.14 
Reinsurance premiums payable—not due...........0.-eeeeeeueeee 3,231.45 
ROE CN ING ois ios 5d «2's 4 wc dak nuda ceeeasine xb caked ce 277.42 
Se Ne aie ios 6 555s La wks cgnebaniewe Cans inves 102,793.41 
Capital stock, paid-in in cash..................22.0. 20. $200,000.90 — 
RUGS WUE ec iia ok cok vad doc Cate bhace used ook ea Gubd 286,163.52 
Surplus to policyholders.............cscccccececcs ig pcekatanees $486,163.52 
$588,956.93 





of goods under a C. I. F. contract, the 
original policies being retained by the 
company or companies granting the pro- 
tection. If the ruling is sustained under- 
writers here may be obliged to alter their 
customs to meet the legal requirements 
in territories under the British flag. Jus- 
tice McCardle builds his argument against 
the sufficiency of the insurance certificate 
upon the wording of the Marine Insur- 
ance Act of 1906 and the text of Arnould, 
neither of which contain any reference, 
expressed or implied, to a certificate of 
insurance, 

“If, as is admitted, this document be a 
certificate only and not a policy it there- 
fore seems not even to be admissible in 
evidence before me,” Justice McCardle 
maintained. 

Defining the status of a certificate the 
justice shaped his arguments as follows: 

“This leads me to ask whether the 
document before me differs in any ma- 
terial respect from a policy of insurance. 
To begin with I do not see how the buyer 
here could know whether the document 
he got was of a proper character (one 
which he was bound to accept) unless he 
saw the original policy and examined its 
conditions, whether usual or otherwise. 
{n the next place I feel that a certificate 
vf insurance falls within a legal classifi- 
cation, if any, different to that of a pol- 
icy of insurance. The latter is a well 
known 4document -with clearly defined 
features. It comes within definitc, es- 
tablished and statutory legal righis. A 
certificate, however, is an ambiguous 
ching; it is unclassified and undefined by 
law ; it is not even mentioned in Arnould. 
No rules have been laid down upon it. 
Would the buyer sue upon the ceriificate 
or upon the original policy plus the cer- 
tificate? If he sued simply on the cer- 
tificate he could put in a part only of the 
contract, for the other terms of tlic con- 
tract, namely, the conditions of ‘ie ac- 
tual policy, would be contained in « docu- 
ment not in his control and to t!ic pos- 
session of which he is not entitle.” 





WITH BLOCK EARL & MANUEL 

Block Earl & Manuel, Inc., New York, 
announces that Roly Lea has associated 
himself with that office. 

Mr. Lea brings with him s: 
years of experience in the inp 
business in its various branch°s. He 
was for some time connected wit! S. D. 
McComb & Co. and was later a) pointed 
an assistant underwriter of the Amerr 
can Equitable Assurance Company. For 
the last year and a half he has repre 
sented various European interests it 
this country. 
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CASUALTY AND SURETY NEWS 








Correspondence. Over 
Kansas Whisky Loss 


CLAIMED TO BE 41 YEARS OLD 





Assured Offers to Accept Substitute 
Half as Old; But Maryland 
Casualty Sends Its Check 





The cash value of a stolen forty-one 
year old quart of Henry Clay Bowen 
whisky in Kansas, long a prohibition 
state, has resulted in some interesting 
correspondence between the Maryland 
Casualty and one of its assured who 
carried a burglary policy. George T. 
McDermott represented the claimant; 
Walter L. Clark, general counsel, the 
company. Here is the passage as 
printed in the Company’s Home Office 
ape! 
ee “The bone of contention seems to be 
a quart of whisky. It may not have 
been clear to you that this was 41 year 
old Henry Clay Bowen. Even before 
the Volstead law was passed this com- 
modity was priceless in Kansas. We 
have had a so-called prohibition law 
on our statute books since 1881. But 
this did not mean that it was not a mat- 
ter of barter and sale. Speaking from 
a reasonable amount of personal ex- 
perience the writer would say that be- 
fore the Volstead Law, the reasonable 
market value of this quart considering 
its age and ancestry, in Kansas, was 
$24. Without entering into a discus- 
sion of the elements that made up its 
yalue, the fact is that it is what it 
would have cost. Let us say at the 
outset, that Mr. Seeds has no intention 
of presenting this matter to the courts. 
He is rather presenting it to you with 
the hope that you may not be unappre- 
ciative of the great loss to which he 
has been subjected. We want to make 
this proposition, ‘We will split the dif- 
ference with you in this way: This li- 
quor was forty-one years of age. If 
your great Company will replace it with 
a quart of twenty-one year old liquor, 
we will be more than happy to give you 
a receipt. 

“If you cannot do that bear in mind 
the arid condition of this state for the 
last forty years and the parched throats 
that would have been alleviated if this 
theft had not occurred. Make him the 
best allowance that you can and send 
your draft with a receipt and he will 
sign it.” 

To which Mr. Clark replied: 

“The sympathy of the entire office 
is unquestionably with the people of 
Kansas, especially as to conditions 
ante-dating the Volstead Law, although 
I remember visiting your city some 
years ago but do not recall any par- 
ticular difficulty in finding what is now 
such a priceless commodity. The sym- 
pathy of this office at the present time 
g0es out to all the peoples of the Unit- 
ed States, and especially to those in 
our immediate vicinity. 

“Your letter i8 the first real stimulat- 
ing bit of correspondence which I have 
had since the effective date of the Fed- 
eral Law and if it were possible for 
me to adopt the first suggestion made 


by you, I would certainly be glad to do 
it. There are two reasons, however, 
why this is not feasible. The first and 
most definite one is that of transporta- 
tion, as I am sure that you would not 
be willing to consider any such com- 
modity f. o. b. Baltimore. The other 
is the difficulty of getting anything up 
to. the standard set by you. 

“I have presented your letter to the 
President of this Company, and while 
he admits that the gem of his collec- 
tion is thirty years old, I am confident 
that he would rather part with the por- 
tion of his interest in the Company it- 
self than divide this trophy. He is 
willing to back the Company to the lim- 
it from the standpoint of reputation and 
finance, but indicates very clearly that 
his official position and his responsi- 
bility for the welfare of the Company 
do not obligate him to go as far as I 
indicated to him. It is a matter of 
curiosity to me how, in view of the long 
drought in Kansas anything of a liquid 
nature was able to withstand the as- 
saults for forty-one years. 

“As it is impossible for us to adopt 
the first suggestion for the reasons in- 
dicated, I have decided to adopt the 
second and after some conference with 
our Burglary Department, I am sending 
you the Company’s check.” 





‘LONDON G. & A. BUILDING 





Michigan Boulevard Structure Will Be 
Twenty-one Stories High; Man- 
ager Lawson Supervising Details 





Plans are rapidly being completed 
for the proposed new building of the 
London Guarantee & Accident Co., 
Ltd., on Michigan Boulevard, Chicago. 
United States Manager F. W. Lawson 
will personally supervise all the details 
in connection with the construction of 
the building, which when completed will 
be 21 stories high, and one of the most 
handsome structures architecturally to 
be found anywhere. The location is 
superb and the arrangement of floor 
space will be most attractive with nat- 
ural light made sure by vacant land all 
around the entire building. 

Work on the building will be begun 
just as soon as the labor differences are 
settled in Chicago to a degree which 
will permit of operations. 





IN HANDS OF RECEIVER 

The People’s Health & Accident of 
Grand Rapids, Mich., an assessment mu- 
tual, has been placed in the hands of a 
receiver. The company showed assets 
of only $2,441 and liabilities of $3,580. 
Last year it reported income of $15,643 
and disbursements of $16,966.. The 
company has been leading a precarious 
existence for a number of years. Many 
claims were unpaid and numerous com- 
plaints had been lodged with the Michi- 
gan department. 

M. B. Campbell, well known among 
accident and health insurance men, 
who died a few years ago, was the ac- 
tive factor in the company during its 
more prosperous days and at that time 
Dr. H. M. Best was president. At the 
time of the receivership Dr. F. J. Lee 
was acting as president and W. P. Stiles 
as secretary. 
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FREDERICK RICHARDSON, United States Manager. 
GENERAL BUILDING - 41¥ & WALNUT STS. 


PHILADELPHIA 
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THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Accident 
Burglary,Boiler and 
Credit Insurance 


London Guarantee & Accident Co., Ltd. 





Liability, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 

145 Milk St., Boston 

Resident Managers 
New England 








Established 1869 


OF LONDON, ENGLAND 

















MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
50-56 JOHN STREET, NEW YORK CITY 


We write full coverage automobile insurance at 20% less than 


Telephone:—John 5880 


We are open for agencies in New York and Pennsylvania 


the conference rates. 


Business written only through brokers 











The METROPOLITAN CASUALTY 


HOME OFFICE, 


Plate Glass, B 


Robert A. Drysdale, Vice-Pres. 
RELIABLE AND ENERGETIC AGENTS WANTED 








SUCCESS 


Haas & Howell, of the Atlanta, are 
writing a number of golfers, most of 
them for limits of $20,000 and $30,000. 
They represent the Maryland and other 
companies. 


E. F. FLINDELL 


1 LIBERTY STREET 


JERSEY CITY, N. J. 
Montgomery 
Tel. 216 Montgomery 


LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 








INSURANCE CO. OF NEW YORK 

47 CEDAR STREET 
CHARTERED 1674 
urglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President | 
S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 
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RETURNS FROM VACATION 


Henry C. Ballow, automobile loss ad- 
juster for A. R. Lee & Co., at 15 Wil- 
liam Street, this city, returned from 
his vacation last Monday. 











AND CUBA | 


INSURANCE 










Telephone John 2612 NEW YORK 
LOCAL OFFICES 
BROOKLYN, N. Y. NEWARE, N. J. 
153 Remsen St. 915 Clinten st. 
Tel. 2504 Main Tel. 614 Malberry 
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“Specific” Burglary 
Insurance Forecast 


F. & C. ENTERS A DISCLAIMER 





Association Talk of Competition Merely 
An Excuse to Abandon Co-Insur- 
ance, Asserts W. P. Learned 





The main subject today in burglary cir- 
cles, still agitated by the flurry caused by 
the National Surety episode, is whether 
co-insurance is dead for all time or 


whether the average clause will again 
be issued. Opinion on this seems to be 
divided, 

Officials of the Fidelity & Casualty al- 
ways have contended that oo-insurance 
on residence burglary and theft never 
was possible and cite the reversion to the 
old blanket form by the Burglary Insur- 
ance Underwriters’ Association as a 
“striking confession” that the position of 
the F. & C. is correct. 

“Theoretically I believe in co-insurance 
myself,” said William P. Learned, vice- 
president of the F. & C., and chief of the 
burglary department, “but neither agents 
or the public undérstand it and you simp- 
ly canuot force it down the public’s 
throat. 

“Furthermore the statements made that 
the action of the association was taken 
to enable the companies to meet our com- 
petition was merely camouflage. We were 
not getting their business. No, that was 
simply an excuse to abandon coinsurance 
because they found it couldn’t be writ- 
ten. 
Mr. Learned said his company was 
keeping ciose watch on developments 
but had not yet determined what course 
would be taken in view of the change in 
the situation, As soon as determined 
this would be announced. 

Another underwriter, connected with 
one of the conference companies, declared 
that within a few months, a co-insurance 
policy together with an alternative pol- 
icy would again be put out by the asso- 
ciation. However, the majority of un- 
derwriters feel that while co-insurance 
may be the best thing, it is dead for all 
time simply because the agents do not like 
it and will not sell it. 

It seems to be the feeling that what 
the association will finally decide on will 
be a policy fashioned after the one now 
issued by the Fidelity and Casualty but 
more liberal, In short, specific insurance. 
One underwriter pointed out to the writ- 
er that with specific insurance, the com- 
panies will get 100 per cent insurance in- 
stead of 80 per cent as under the co-in- 
surance plan. It will be recalled that 
before co-insurance was adopted, a strong 
fight was made for specific insurance and 
it was predicted that if co-insurance was 
not adopted by the association, then it 
would adopt specific insurance. 

With co-insurance seemingly dead for 
all time. it is pretty safe to predict, from 
the feeling current in burglary circles, 
that a new policy will be adopted within 
the next month or two and that it will be 
specific insurance. 


oe 


To Issue New Policies of 
Non-Cancellable A. & H. 


BY CONNECTICUT GENERAL LIFE 





Company First to Issue Non-Cancella- 
ble Accident and Health in 
Conjunction With Life 





An entirely new and unusually at- 
tractive series of non-cancellable acci- 
dent and health policies will be issued 
by the Connecticut General during 
August. This new series is in addi- 
tion to the company’s present forms. 

This new series will go a long way 
in maintaining the enviable lead se- 
cured by the Connecticut General in 
the revolutionary development in acci- 
dent and health insurance brought 
about by the introduction of the non- 
cancellable policy. 

The company was the first in the 
United States to issue non-cancellable 
accident and health insurance in con- 
junction with a life policy. The com- 
pany was among the first to issue a 
non-cancellable policy separately. The 
prestige won by the company by its 
progressive management will receive 
renewed recognition when the new 
series of policies becomes known. 

It is rapidly becoming recognized 
with increased conviction that the main 
purpose of the non-cancellable policy 
is to provide income protection against 
loss of time or against decreased earn- 
ing capacity rather than a lump sum 
indemnity for specific disabilities. This 
idea of income protection is the thought 
underlying the company’s plan. In a 
general way the new series of non- 
cancellable policies is a further devel- 
opment of the idea of income protec- 
tion, making the plan more widely ap- 
plicable. 

The new series will consist of six 
policies—one covering accidents only, 
the others with accident and health. 
The coverage in the latter is the same 
in the various forms; they differ, how- 
ever, as to the length of the waiting 
period. The policy contracts, circu- 
lars, rates, etc., and full information 
will be in the hands of the agents be- 
fore the end of August. 

This new “a of non-cancellabie 
policies will puthe agents of the com- 
pany in a most favorable position to 
secure a large volume of this rapidly 
growing new business. 





H. C. STANWOOD SPECIAL 

H. C. Stanwood has been appointed 
special agent at Baltimore for the Lon- 
don Guarantee and Accident. Mr. 
Stanwood was Maryland manager of the 
Workmen’s Compensation Bureau from 
1914 to 1917, when he enlisted in the 
service. 
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W. E. SMALL, President 


You 
are 


When Insured in 


Georgia Casualty Company 
Sure Or; SERVICE is 


Surplus and Reserves to Policyholders Over Two Million Dollare 
HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 


Everyone 

















MORE THAN | 
$28,500,000.00 


has been paid to Continental poli- 
cyholders or their beneficiaries as 
indemnities for loss of business 
time by accident, or for accidental 
loss of sight, limb or life, or for 
loss of business time by sickness. 


In every city of the Union and 
in Canada we are protecting many 
thousands of business and profes- 
sional men. Continental Accident 
& Health Policies SELL and stay 
sold—Good openings for the right 
man. 


Continental Casualty Company 
H. G. B. Alexander, Pres. 
General Offices: Chicago, U.S. A. 
Canadian Head Office: Toronto, Canada 


————————— 


























H.KRAMER 
ADJUSTER 
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TO ALTER LIABILITY RATES 





Auto Schedules Fail to Meet Conditions 
Now Says A. W. Whitney of 
Workmen’s Bureau 





Automobile liability rates and cov- 
erages will be readjusted before the 
end of the current year to meet more 
correctly present day conditions in the 
business. General Manager A. W. Whit- 
ney of the National Workmen’s Com- 
pensation Service Bureau is notifying 
company members that a conference 
will be called before the middle of Sep- 


_tember to consider ideas and proposi- 


tions which may be submitted. Mr. 
Whitney urges company officers and 
automobile department managers mean- 
while to study closely the peculiar and 
unforéseen developments in their li- 
ability experience so that they may in- 
telligently discuss means for correcting 
inaccuracies in rates and abuses to 
which automobile insurance has become 


subject. The automobile committee of 
the Bureau will begin work on revising 
the schedules the latter part of next 
month. 

In addressing the company members 
Mr. Whitney wrote in part: 


“It has been evident for some time 
to the automobile committee and to us 
in the bureau that this season should 
see a thorough overhauling of our av- 


tomobiling rating system. There are 
many indications that our coverage and 
rates are not properly adapted to the 
present conditions in the automobile 
field. We are working on the problem 
in this office and have, for one thing, 
participated in a recent joint confer- 
ence in Detroit between the bureau, 
the Fire Underwriters’ Conference and 


a committee from the National Auto- 
mobile Chamber of Commerce. This 


meeting which was for the purpose of 
discussing fundamental matters of com- 
mon interest, was of considerable im- 
portance in itself. 








J. L. MAUTNER 


J.L. MAUTNER AGENCY 


A. J. HESS 








Complete Automobile Coverage 
All Casualty Lines | 








92 William St. 
NEW YORK 
Phone John 5222 











RUTHERFORD, N. J. 
Phone Rutherford 1345 ‘] 
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Present Estate of “The Times” 

The New York “Times” organization 
gets out a monthly publication devoted 
to current history and recently it has 


peen sending sample copies of the 
magazine generally throughout the 
town, including people in this section. 
A few days after receipt of the copy 
comes a bill for $4, a year’s subscrip- 
tion in advance. This is an old trick 
for which the publishers should be 
ashamed of themselves. The public 
wants to do its own magazine subscrib- 
ing; doesn’t want subscriptions wished 
m it. 
. Then on Sunday the “Times” prints 
a two column story on the front page 
signed by Susanne Lenglen, the cham- 
pion tennis player of the world, who has 
just arrived from France. 

Everybody in newspaper circles and 
jot’s of people out of them know that 
the daily syndicate stories in news- 
papers signed by Babe Ruth, George 
Duncan, Abe Mitchell, Benny Leonard, 
John McGraw and other outstanding 
athletes are not written by those per- 
sons at all; they merely loan their o. k. 
tosome flubdub which newspaper report- 
ers write. It is a deception upon the 
public which the “Times” should not 
plead guilty. The Russian news printed 
in the “Times” has spread great waves 
of misinformation about conditions 
there, as that paper has accomplished 
the seemingly impossible feat of killing 


off Lenine several times. He is still 
alive. 
At one stage the “Times” was in a 


class by itself, the newspaper leader of 
America. But now it falls for Unter- 
myer and lots of other things. If the 
vinegar-tongued lawyer writes to the 


“Times” and calls a lot of honorable 
men public grafters the “Times” will 
print the letter under a big headline. 
If an efficient and decent insurance 


man writes to the “Times” a letter giv- 
ing the insurance viewpoint sometimes 
it will print it; more frequently not, 
but under headlines of the microscopic 
variety. 
es ¢ ¢ 
Tip From Senator Borah 

“When a man opposes me I do not 
become angry with him. On the next 
issue he may agree with me.” 

That's pretty good advice. It was 
said by Senator Borah and was given 
publicity by “The Mirrors of Washing- 
ton,” a book you shouldn’t read if you 
are a hero worshipper. 

= *~ = 


Knox and Hughes 

And continuing to speak of “The 
Mirrors’ of Washington” there is a little 
bit of inside history in it relative to the 
1906 Hughes insurance investigation 
which is worth repeating from the 
standpoint of gossip. The author of 
this book depicts Knox as an intellec- 
tual, cynical figure who has more or less 
contempt for his contemporaries in pub- 
lie life. He says: 

“Mr. Knox prefers to look upon Mr. 
(Elihu) Root as a lucky lawyer who 
has taken to himself much of the credit 
of John Hay’s great work. He shows 
an even less regard for Mr. (Henry 
Cabot) Lodge’s talents. And he is 
dorb*ful of Mr. (Charles B,) Hughes. 

His attitude towards the Secretary 
of State dates back to the insurance 
Scandals. At that time Mr. Frick asked 

r. Knox to make an investigation and 
suggest a course of action to avert a 
"pha disaster. This Mr. Knox did in 
~ thorough and painstaking way. A 
ttle later, while Mr. Hughes was ap- 
pointed to make a public inquiry, the 

OX report was laid before him, and, 





according to the author of it, he fol- 
lowed precisely the lines therein indi- 
cated creating for himself a national 
reputation and laying the foundation of 
a public career. Credit was not given 
Mr. Knox. It has been suggested that 
the incident might have been an illus- 
tration of two great minds seeking the 
same channel. Mr. Knox does not think 
so.” 

Who wrote “The Mirrors of Washing- 
ton”? Our guess is Sam Blythe. 
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Modesty Thy Name Is Sinclair 

The most modest letter which The 
Eastern Underwriter has received in 
six years comes from Fred W. Sin- 
clair, manager of the Travelers in New 
Orleans. It was in response to a re- 
quest for an article, and here it is: 

“I don’t feel competent to write the 
article which you have so kindly asked 
me to furnish. But if you have any 
good literature on the subject in ques- 
tion please advise me, and I'll send for 
it. It is my desire to be educated rather 
than to attempt to educate others since 
I do not feel myself competent in any 
respect to do this.” 

The Eastern Underwriter learns from 
J. D. Whitney that Mr. Sinclair is a 
corking good insurance man, who has 
done plenty of educating in the right 
direction, even if he has not always 
been conscious of it. 
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$66,530 Deficit 

Vice-Chancellor Backes at Trenton, 
N. J., on August 11 continued the hear- 
ing of the rule requiring the 1,750 pol- 
icyholders of the State Mutual Liabil- 
ity Insurance Company of Newark, to 
show cause why they should not be 
assessed to make good a deficit of $66,- 
530.11, found to exist by an examination 
ordered by the State Department of 
banking and insurance on March 28 
last. The investigation showed that the 
outstanding claims against the concern 
amounted to $86,156.50. The defunct 
company specialized in bonding owners 
of jitney conveyances. 

s 2. 8 
Churches Under Law 

Philadelphia churches have been noti- 
fied that they are subject to the provi- 
sions of the Workmen’s Compensation 
Law of Pennsylvania the same as are 
railroad companies, commercial estab- 
lishments, manufacturing and mining 
industries and are required to obtain 
insurance on clergymen, sextons, organ- 
ists and all other persons employed. 
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All About Oyster Openers 

A case in Norwalk, Conn., interested 
Connecticut compensation men a few 
days ago. 

John Stewart, husband of the plain- 
tiff, Emma Stewart, carried accident in- 
surance with the Massachusetts Acci- 
dent, providing for the payment of $350 
in case of death within the conditions 
of the policy. At the time he was in- 
sured Stewart had given his occupation 
as “oyster opener.” At the time of his 
death he was engaged as a laborer in 
the government service in the shipping 
plant at Wilson Point. This was re- 
garded as a more hazardous occupation 
than opening oysters by the insurance 
company, and the policy had a clause 
providing that it might “be modified by 
the company’s classification of risks and 
premium rates in the event that the 
insured is injured or contracts sick- 
ness after having changed his occupa- 
tion to one classified by the company 
as more hazardous than that stated in 
the policy.” 
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Justice Gager, who wrote the finding, 
which is concurred in by the rest of 
the court points out that “The occupa- 
tion of oyster opener is, in this climate 
at least, a seasonal occupation, ordi- 
narily beginning in September and last- 
ing until the latter part of April.” He 
continued to state that when the sea- 
son closed in April the deceased ‘sup- 
ported himself by other work as a la- 
borer until the season for oyster open- 
ing should come again in September.” 
The work at Wilson Point, Judge Gager 
says, “was a distinct occupation and 
no way incidental to or connected with 
what he gave as his regular occupa- 
tion.” Under the terms of the policy, 
Stewart, as a laborer, would have been 
insured for $100. The jury found for 
his widow to recover the $350 for which 
he was insured as an oyster opener, 
sustaming the claim of Mrs. Stewart 
that her husband had never changed 
his occupation and was in fact an oyster 
opener. Judge Vosburgh denied a mo- 
tion to set aside the verdict. The Su- 
preme Court finds that Judge Vosburgh 
erred in not instructing the jury that 





Stewart was working at an occupation 
more dangerous than that set forth in 
the policy, and in not setting aside the 
verdict, which he says was “due doubt- 
less in occupation meant.” 
* + * 
Lott Not Going to Los Angeles 

Edson S. Lott, popular figure at 
agents conventions for the past year, 
is not going to attend the Los Angeles 
convention of the National Association 
of Insurance Agents. Mr. Lott has 
started a postal card campaign against 
the mutuals. 
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Progress of the Equitable 





NEW FEATURES INTRODUCED IN A DECADE 








Group Life Insurance Non-Cancellable Accident 
Group Disability Insurance and Health Insurance 
Safety Inspections for Groups Premium Waiver-Clause 
Home Purchase Insurance Disability Income Clause 
Refund and Cash Refund Annuity Double Indemnity Provision 
Income Bonds for Old Age Excess Interest Dividends 
New Convertible Policy Post Mortem Dividend 
Corporate Policy Endowment Conversion Privilege 
Endowment Annuity at 65 Educational Fund Agreement 
Liberty Bond Policy Salary Continuance Agreement 
Retirement Annuity Free Health Examinations 
New Survivorship Annuity Special Training for Agents 
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GROWTH IN A DECADE 


1920 1910 Increase 


Outstanding Insurance Dec. 31st. $2,656,524,9071  $1,347,158,692 $1,300,366,279 
New Insurance 529,559,921 107,965,091 421,594,830 
Assets Dec. 31st 627,141,737 492,197,585 134,044,152 
Liabilities Dec. 31st 539,140,705 409,538,600 129,602,195 
Premium Income 955354,787 53,160,164 42,194,623 
Total Income 132,156,042 76,289,493 55,867,449 
Payments to Policyholders 72,683,550 53,119,670 19,563,880 
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